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Pipelines and Ancient Rig Offer Contrast in War-Torn Italy 
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The ancient and the modern—a line of 6 in. and 4 in. main line pipe here passes under a centuries-old bridge. Ap- 
proaching the span is a cart, the same kind as used in Italy for ages. This is part of the big main gasoline pipeline sys- 
tem serving the many air fields on the Foggia plain in southeastern Italy. (See Warren Platt’s report NPN, Apr. 11, p. 14) 











HIGHLIGHTS IN THIS WEEK’S NPN— 


What’s Ahead for the Industry Under President Truman?—NPN Staffer 
looks at the record, cites statements of Senate 


Warren Platt’s Article from Europe: 
ments in Mediterranean area. See Page 4. 


in Washington 
War Investigating Committee. See Page 3. 


Says expert management is reflected in tanker achieve- 
Oil Marketers Convention-in-Print: This week’s principal speaker is Walter Hochuli who tells 
dealers to be alert, your competitor is sure to be. Page 6. 


Fuel Oil Program for 1945-46 Announced: Few changes in prospect; renewal rations to be 
issued soon. Details on Page 12. 






















FUELING THE AIR LINES 
OF LATIN AMERICA... 
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A tone step forward in the advancement of Latin 
America is the development of its vast network of 
air routes. Airlines now operating on frequent 
schedules have reduced travel time from weeks to 
hours. An extremely important factor in these oper- 
ations is modern fueling equipment typified by the 
4000 liter 3-compartment Refueling Tank truck, 
shown above, equipped with Brodie Quantrol 
Meters, which provide fully automatic quantity con- 
trol. With the Brodie Quantrol the predetermined 
number of gallons to be transferred is set on the 
meter. When this point is reached in the delivery, 
the Quantrol automatically shuts-off, preventing 
overfilling, spillage, waste and potential fire hazards. 
For safe, accurate and automatic handling of 
metered deliveries, employ Brodie Meters equipped 
with Brodie Automatic Quantrol. 

Write for full details, today. 
RALPH N. BRODIE CO. Ine. 
950 Glste Street, Oakland 8, California, U.S.A. 
Division Offices: Chrysler Bldg., New York City ¢ 59 E. Van Buren, 
Chicago ¢ 302 South Pearl Street, Dallas, Texas ¢ 164 Jackson, 
Seattle 4, Wash. * 2101 So. San Pedro, Los Angeles 11, Calif. 


Representatives and Stocks in All Principal Cities 
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paY.ticut on SPECIAL prum crosures... 


Closures that solve special—and often very 
secret—problems get their first daylight on 
tracing paper just beyond the window to which 
we point. The elements included in problems 
that are solved near that window are as diver- 
sified as foods, acids and fuels. 


Rieke research, engineering and production 
combine to meet the needs for special closures 
that will be parts of new and special liquid 
packaging. 


It is natural that we should-point with pride 
to the operations of our research and engineer- 
ing department for the Army and Navy. Our 
developments for government contractors with 
heavy production and distribution responsi- 
bilities have been just as important. 


Yes, we've had a strong experience in solving 
special closure problems and that experience 
expands weekly to further benefit all users of 
Rieke’s ViseGRiIP Closures. 


WiseGrRip 


CLOS UR E §S developed and produced for more than 20 years by 


RIEKE METAL PRODUCTS CORPORATION 
AUBURN, INDIANA 


945 






Drums having high-baked linings have 
ViseGrip Closures. 


Drums used in chemical-curing processes 
subjected to high temperatures for long 
periods have Vise-Grip Closures. 


Stainless steel containers needing stainless 
steel closures have ViseGrip Closures. 


It is the policy of the Rieke organization to 
adapt VisEGRIP Closures to any container 
problem without compromising the primary 
considerations of leakproof and tamperproof 
sealing. 


We invite you to send us your difficult or 


special problems for our suggested solutions. 


All drum manufacturers and most can com- 
panies in the United States have stocks of 
VisEGriP Closures and are equipped with 
Rieke Dies. They can build ViseGrip Closures 
into the containers on your orders, 


NEW YORK, N.Y- 
1 











| Back to the Home Front 


Schoenbaum Led Industry Men Into Services Five Years Ago 














Maj. George H 


MAJOR GEORGE H. SCHOEN- 
BAUM, who is now on “terminal” leave 
of absence from the Walter Reed General 
Hospital and will return to civilian life 
in July, holds the rare honor of being 
the first industry man to enter the armed 
forces in the early days of the war emet 
gency. He wis second only to Dr. R. E 
Wilson in appearing on the Washington 
scene back in 1940. 

Before receiving his “marching orders” 
from the Army’s Ordnance Department 
to report for active duty—on July 1, 
1940—Maj. Schoenbaum, then a reserve 
lieutenant, had spent 15 years with New 
Jersey Standard. 
oil company was as a representative of 


His last post with the 


their engineering division, working with 
the automotive industry at Detroit 
Not only is the major deserving of a 


special tribute for his early participation 
in matters military, but for his achieve- 
ments while in uniform during the five 





. Schoenbaum 


years Which will come to an end in just 
i. few months. Here are some of his 
contributions: 

Organized the first outfit in the mili- 
tary services dealing exclusively with pe- 
troleum matters. 

Developed and instituted the Army’s 
system for the issuance of fuel and lubri- 

ition instructions. 

Was responsible for the formation of 
the War Department’s Committee on 
Liquid Fuels and Lubricants and served 
is executive secretary of the organiza- 
tion during the period when the Army’s 
program of simplification and standard- 

ition was placed in action. 

Aided greatly, before Pearl Harbor, in 
idvancing extensive program of devel- 
oping and improving rifle lubricants, re 
coil oils, rust preventives, bore clean- 
ers and many of its other special re 
quirements. 


Instituted a program cf co-eperative 


research in conjunction with the Forest 
Products Laboratory at Madison, Wis., 
to improve the packaging of Ordnance 
petroleum items. The program was later 
extended to cover many other items of 
Ordnance issue. 

Represented the Army Service Forces 
in operation of the Army Petroleum 
Pool on the Pacific Coast for almost a 
year. 

His rise from lieutenant to major 
occurred as he transferred from one im- 
portant oil post to another in the Army. 
For almost two years after July, 1940, 
he was chief of the Fuels & Lubricants 
Section, Field Service, Office Chief of 
Ordnance in Washington. 


Other Achievements Listed 


In May, 1942, he became chief of 
the same section, Resources Division, 
Army Service Forces. In August, 1942, 
he became assistant chief of the Pre- 
ventive Maintenance Section, Field Serv- 
ice, Office Chief of Ordnance, rising, 
eight months later, to special assistant 
in the Operations Branch, Fuels & Lubri- 
cants Division, Office of Quartermaster 
General. 

After serving for nine months—be- 
tween January, 1944, and September— 
as Officer-in-charge of O.Q.M.G.’s West 
Coast Petroleum Sub-office, Fuels & 
Lubricants Division, he returned to 
Washington once again. Between Octo- 
ber, 1944, and March, 1945, he was 
chief of the Fuels & Lubricant Division’s 
Demobilization Branch. 

The Major’s plans are a little uncer- 
tain, as far as the next couple of months 
are concerned, but one thing he is sure 
of is that he will take a well-earned va- 
cation, fishing and generally taking 
things easy. 

The spot he has picked out is an ideal 
one down on Chesapeake Bay about 
one and a half miles from Deltaville, 
Va. After that the feel of civilian clothes 
will be somewhat more familiar, but he 
expects it will take some time before 
he gets entirely rid of the urge to reach 
for a khaki uniform. 
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Truman Oil Policy Hinted by Canol Blast 

















And Qualified Approval of Crude Boost 


New President's Regard for Ickes Is Factor Against Change; 
Anglo-U. S. Pact Given Setback by Roosevelt’s Death 


By J. M. Collins 
NPN Staff Writer 

WASHINGTON—One of the most 
turbulent periods in American history, 
for business and citizen alike, has come 
to an abrupt end with the death of 
Franklin D. Roosevelt and in somewhat 
bewildered fashion everyone is asking: 

What happens now? 

Speculation is already building up 
rapidly in the Nation’s Capital regarding 
the policies that will emerge under the 
leadership of the new Chief Executive— 
Harry S. Truman. 

No doubt, under the present pressure 
of winning the war and securing the 
peace, President Truman’s own mind is 
still coming to grips with the momentous 
problems that face him and any guesses 
as to the course he will follow are almost 
pure speculation. But there are some in- 
dications. 

For his attitude on oil, we can turn to 
reports issued by the powerful and in- 





NPN News Bureau 
WASHINGTON — In his first address 
as President, Harry S. Truman this week 
told the assembled House and Senate 
that he pledged himself and the nation 
to follow the leadership of our military 
chiefs unchanged and unhampered. 
“Only with your help,” he said, “can 
I hope to complete one of the greatest 
tasks ever assigned to a public servant. 
With Divine guidance and your help we 
will find the new passage to a far better 
world, a kindly and friendly world, with 
just and lasting peace.” 





fluential Senate War Investigating Com- 
mittee, which Mr. Truman headed up 
until the last presidential elections. In 
one of the last reports by that group, 
these sentiments were expressed: 

“The Senate should give immediate 
consideration, through appropriate legis- 
lative committees, to the determination 
of a petroleum policy for the United 
States that shall take properly into ac- 
count both the domestic and foreign field 
and critical importance of petroleum in 
our national defense as well asour na- 
tional well-being Failure to make 
proper provision for adequate petroleum 
supplies for the United States during the 
next few decades will vitally affect both 

ir security and our development.” 

Raises Question on Price 

[hat last sentence prompts a thought 
out the crude price question and on 
is, too, there is a hint of President Tru- 
in’s possible future course. In a de- 
iption of the effect of the war on the 
rld petroleum supply, the same report 
tes 

‘Petroleum in huge quantities is es- 

itial both for war and peace. 
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“Our petroleum resources are very 
great, but our needs are likewise very 
great . . . During these years (1939 
through 1943) strenuous efforts have been 
made to discover and prove new reserves, 
but proven reserves have only been in- 
creased from 17,348,146,000 barrels to 
20,082,793,000 barrels. 

“If it were decided to increase the 
price of petroleum and petroleum pro- 
ducts, we might reasonably expect to dis- 
cover some additional reserves.” 

It is not inconceivable that the crude 
price question will come before Presi- 
dent Truman for consideration a few 
months hence after the present crude 
cost survey has been completed, di- 
gested, analyzed and passed to higher- 
than-OPA authorities for an answer, 
which is what is expected to happen. 

Turning to the broader field of an in- 
ternational oil policy for the U.S., and 
more specifically the revised Anglo- 
American Oil Agreement, observers here 
were unanimous this week in the opin- 
ion that despite the new president’s dec- 
laration that he intends “to go forward” 
in the foreign field as the late President 
would have done, the revised agreement 
has received a set-back with the passing 
of Mr. Roosevelt. 

The agreement, in its revised form, 
has received rough treatment from the 
State Department in one important re- 
spect—the language protecting the in- 
dustry from prosecution under the anti- 
trust laws for acts performed upon recom- 
mendation of the International Petro- 
leum Commission it would set up. And, 
the Justice Department, it is known, has 
flatly rejected the proposition that the 
revised agreement contain an anti-trust 
immunity clause. 





1944 Oil Price Handbook 
Ready for Distribution 


Announcement was made this week 
that the 1944 edition of Platt’s Oil 
Price Handbook is now available for 
distribution. This day-by-day record 
of 1944 petroleum prices—from all 
oil markets—in one handy compact 
volume gives oil men a quick, finger- 
tip reference to the entire price pic- 
ture for 1944. 

An added feature of this 21st edi- 
tion is the 1945 Refinery Directory, 
a complete list of U. S. and Canadian 
refineries with pertinent information 
concerning each refinery. 

Durably bound with deen green 
buckram, stamped in gold leaf, the 
price is unchanged—$12.50 per copy. 

Orders should be sént to National 
Petroleum Publishing Co., 1213 W. 
Third street, Cleveland 13, Ohio. 











Volume 37, No. 16 










NEWSMAGAZINE 
FOR OIL 
MANAGEMENT MEN 


Of recent weeks, the agreement had 
needed a push from the late President 
personally, but now the burden of a mul- 
titude of tasks facing President Truman 
will give him little time for attention to 
the oil agreement. A good guess is that 
it will drift to the background in the 
swirl of more important problems that 
are pressing for immediate attention. 

In this connection also, it should be 
noted that Mr. Roosevelt’s death raised 
Secretary of State Stettinius to the sec- 
ond highest ranking executive official 
and President Truman, at least for a 
while, can be counted upon to rely heav- 
ily upon him. Secretary Ickes, on the 

(Continued on p. 57) 


"Lancaster Plan’ Is On 
For Whole U.S. May 1 


NPN News Bureau 

WASHINGTON—The “Lancaster 
Plan,” which has cut the issuance of “E” 
and “R” non-highway gasoline coupons 
by 28% in one Pennsylvania county, 
will become effective nation-wide start- 
ing May 1, OPA formally announced 
this week (see NPN Feb. 28, p. 44), 

The plan provides that delivery records 
be maintained to account for ev ery non- 
highway purchase of gasoline with “E” 
or “R” coupons. Up to now, a non- 
highway consumer was issued his in- 
dividual allotment of “E” (good for 1 
gal.) and “R” (good for 5 gals.) coupons 
and no record was kept of how many of 
these he used. 

Each non-highway consumer will now 
be issued a delivery record (OPA Form 
R-585) on and after May 1. The local 
ration board will note on the form the 
number of “E” and “R” coupons issued 
and the supplier will be required to enter 
on the record each purchase the con- 
sumer pays for with these coupons. 

The supplier will be required to note 
on the delivery record the following in- 
formation each time a purchase is made 
with non-highway coupons: date of de- 
livery, total gallonage value of “E” and 
“R” coupons surrendered, total gallonage 
value of other types of rations surren- 
dered, name and address of supplier and 
the signature of the person delivering 
the gasoline. 

When the record is presented by the 
applicant to the board for a renewal 
ration, the board will be able to tell at a 
glance how much gasoline the consumer 
has bought during the period and how 
much remains in his ration. 








With Warren Platt in Italy— 


Expert Management Planning Reflected in Tanker Achievements 


Communications Experts in POL Move Great Ships Like Pawns 
in Giant Chess Game Assuring Adequate Supplies at All Times 


By Warren C. Platt 


NAPLES, Italy — Up and down and 
across this sea that makes this famous 
and beautiful harbor and on which have 
floated ships of every description from 
oar-propelled galleys back in the haze 
of ancient history 
to the modern Die- 
sel and steam-driv- 
en ships of today, 
has been moving 
these past two years 
one of the greatest 
streams of shipping 
in all its history, 

Chief among 
these ships — war- 
ships, big and little, 
landing craft of 
every size, cargo 
ships from big Lib 
erties to small coast- 
ers—have been the tankers of the oil in- 
dustry. They have supplied fuel and 
power not only to this great armada 
that has cruised the Mediterranean but 
the power and fuel that has moved the 
equipment of the several millions of 
soldiers of the Allied Forces who have 
fought along the shore of Africa, across 
to the islands and then up into the 
north of Italy, and also up into the cen- 
ter of France. These tankers are also 
fueling the vast fleets of airplanes that 
have been bombing the heart of enemy 
country in Central Europe. 





Mr. Platt 


Ships Symbolize the Many Gifts 
Of the New World to the Old 


This. could be but a simple story of 
the oil tankers that have sailed, for the 
most part from across the Atlantic, to 
a large number of the Mediterranean 
ports 1012 times in the first 23 months 
since the North African campaign op- 
ened and which delivered to the armed 
forces in that time a grand total of 102,- 
617,000 bbls. of petroleum products. 
This story could also tell only about 
the way those tankers have been man- 
aged so as to get the maximum effici- 
ency, who does the managing job and 
how well it is being done. 

All this will be duly written but be- 
fore we get to these everyday facts 
please walk with me, if you will, from 
this villa at the far end of the point that 
forms the north side of the Bay of Na- 
ples. There let us look at these tankers 
and ships as they lie below us in this 
large harbor and let us see what all they 
actually have brought. from the New 
World to the lands of the ancients. 


Let us place all these crafts that have 
come to fight this war, battle craft and 


4 


cargo craft and tankers, not only those 
in the harbor below us but all that have 
floated these Mediterranean waters the 
past two years, in silhouette, as it were, 
against the vision of history that this 
bay and Mount Vesuvius right across 
from us, brings before our eyes. 

We walk along the curving roadway 
that edges the bluff perhaps a thousand 
feet or more above the bay. Its water 
is just as blue as poets and prose writ- 
ers have for centuries said, and as paint- 
Generally a 
bright sun shines, a warming sun, a 
sun that makes little white caps sparkle. 
The bay is entirely up to specifications. 
It never tires you for it is never the 
same on any two days of either sunshine 
or cloud, 

Some miles to the left and south of us 
and across the bay, the city of Naples rises 
up the mountain sides. Its buildings 


ers have put it on canvas. 


are in tiers and bright colored with 
pink and yellow and white stucco. The 
mountains, on whose breast it lies, open 
their broad slopes to the southern and 
western sun so that the city seems 
always basking in its warmth, much as 
a woman might open her cloak and ex- 
pose the progeny on her breast to the 
warmth of the same _ sun. 


Natives’ Vision Is Not the Same 
As That of Their Liberators 


All this setting and the sun make it 
easy for the Neapolitans of today to 
lounge over the walls of their tiered road- 
ways far above the bay and look by the 
hour at the bright water and at the ma- 
jestic Vesuvius across the bay. Does 
that erupting mountain remind them 
of the greatness of those who used to 
play, and play hard as the saying is, in 
the now excavated town of Pompeii 
half way down its flank? Pompeii is 
probably the most striking advertise- 
ment in these parts of the military 


Head Headquarters Staff of POL Transportation Section 


> 
\ 
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Above are the chiefs of the headquarters staff of the Transportation Section of 
Col. Marshali G. Lassek, seated at the desk, is the commanding 


POL of AFHdq. 
fficer. Left to right are: 


Capt. L. 


H. Dick, of the British Army. 





Prior to his going into the army it 


1939 as an artillery man, he was associated with Lloyd’s and handled marine in 


surance in which work he had an intimate contact with the oil industry and par 


ticularly tankers; 


Maj. Norman J. Shaw, Independent oil jobber of Lincoln 


Neb., whose fathe: 


has had a jobbing business there for many years; 


Maj. A. A. A. Launder of the British army. 
from the Supply and Transportation section. 


The latter came to POL a year ag 
Prior to that he was in the market 


ing division of the Anglo-American Oil Co., Standard of New Jersey subsidiary i 


the United Kingdom.—W. P. 
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might, wealth and pleasures of the 
Rome of the past, though it is not, by 
ny means, an advertisement of the best 
traditions of those times. 


But do these Neapolitans see across 
the bay in their mind’s eye, what is seen 
by the several million men, and women, 
n brown uniforms who have come to 
this sea as the Allied Forces to fight 
for certain ideas that have built a New 
World 3000 and more miles away. 


We of the brown uniforms can see 
that Pompeii depicts not just the might 
of great peoples but also their decadence, 
for Pompeii was the last word, in its 
lay, in luxurious and voluptuous play- 
ing. Not since the days of its exis- 
tence that marked the decline of a great 
empire, have the peoples around this 
great inland sea contributed much to 
the thinking and living, yea and the 
warring, of the rest of mankind. 

As recently as less than 500 years ago, 
in Italian of foresight tried to sell these 
people on the idea of a New World. 
But they refused to buy the idea and 
the Italian sailed through the entrance 
to this ancient sea, the Straits of Gib- 
raltar, and scld the idea to another na- 
tion then still rising, when he went forth 
and found another World, a World with 
the aid of which the independent and 
free thinking people of the world have 
literally built a New World. 


Products of Mind and Heart 
Of the New World Freedom 


In the intervening few centuries that 
New World has returned to the shores 
of this sea of the ancients, chiefly as 
tourists and to do a bit of trading. How- 
ever, 27 years ago, they had to retum 
with arms to fight off an aggressor that 
threatened their own freedom as it did 
the freedom of the descendants of the 
once mighty. Then again in November 
of 1942 the New World began sailing 
one of the greatest armadas of all his- 
tory through the entrance to this old 
world, the Straits of Gibraltar, to re- 
peat the job because some of the peo- 
ples of this ancient region were incap- 
able of maintaining freedom once _ it 
was given them. 

Our welcome from some of those we 
would rescue can hardly be called a 
friendly one, but whether wanted or not, 


here we are again with more might than 


the Caesars ever dreamed and_ that 
ight, in small sample, is anchored be- 
w us in this beautiful bay this bright 
nny day. And the Neapolitans hang 
er their crumbling rock walls and gaze 
ng and silently across the waters, 


Below us is a sight to stir the breast 
all the visitors in brown uniforms. 
he ships of all kinds, their equipment 
id motive power and their exceedingly 
mplicated and modern cargoes of war 
pplies, are all strictly products of mind 
d factory and farm and economic free- 
m of the New World. 
The Old World, as represented by the 
intries around this beautiul sea, have 
t contributed a thing to all that floats 
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Closeup of one of the floating sea pipelines. While such lines are standard oil 
industry construction the world over, never before, probably. have lines been 
patched together from odds and ends of equipment as have these at this Italian 
port. There was no time to send to “the States” for new equipment so the sea line 
is a mixture of old flexible and line pipe with a wide assortment of fittings, floated 
with the aid of buoys made on the spot by welders from scrap metal, and from 
old steel drums in some places. But it did not take a day to lay it and the arrange- 
ment works perfectly so far as war needs go 


on this bay or which has been sailed to 
several score other Mediterranean bays 
in the attempt of the New World to 
bring freedom to this Old World. Since 
their great men of a few thousand years 
ago laid down a few fundamental con- 
cepts of philosophy, mathematics, sci- 
ence and, yes, religion, not a_ single 
idea have these peoples contributed 
toward the inception or creation of what 
has been sent here these past two years 
by the New World. All of that, the 
ships and their cargo, has been invent- 
ed, manufactured, grown and, yes, finally 
paid for by the New World. 
Undoubtedly the most revolutionary 
thing, the greatest idea to date in chem- 
ical science in what is floating down there 
on that bay of sunshine and ancient great- 
ness, is that which is in the tanks of the 
inconspicuous tankers. They are in a 
drab grey and lie low in the water be- 
cause they are heavily laden with the 
most modern product cf the scientific 


world, the product that makes one of 
the greatest contributions to the New 
World’s winning of this war, a hydro- 
carbon molecule specially designed by 
the free minds of the New World that 
lives out beyond the Rock of Gibraltar, 
and manufactured, because of free minds, 
in a highly competitive field and in such 
large quantities that it can and will be 
bought by most everyone in the New 
World for his cheaper transportation 
and better living. 

Few indeed, are the residents of these 
Mediterranean countries that can pay 
even the New World’s low price for this 
product, even if it were found and man- 
ufactured here. 

And this is particularly true of all 
petroleum, Not a single idea, so far as 
the writer can check here, has been con- 
tributed to the production and develop- 
ment of petroleum and its products by 
the peoples of the Mediterranean. A 

(Continued on p. 22) 











Oil Marketer's 


Convention-in-Print 





Be Alert, Your Competitor Is Sure to Be, 


Hochuli Tells Jobbers in Postwar Talk 


The fifth session of NPN’s Oil Marketers’ Convention-in-Print was called to order 


by Chairman Herb Taylor with the following remarks: 


Ladies and Gentlemen—How come 
.you open an oil man’s convention with 
the words “Ladies and Gentlemen?” 
someone recently asked. 

I can think of no better way to answer 
that than by opening our fifth session by 
calling on one of the many “oil ladies” 
attending this convention. 

May I introduce Mrs. Renee Schermer- 
horn, manager of the Schermerhorn Oil 
Co., La Salle, Ill. 
This company was 
established in 1880 
by William M. 
Schermerhorn, who 
still remains presi- 
dent, but is not ac- 
tive in the business. 
Mr. Schermerhorn, 
now 90 years old, 
built the first bulk plant in Illinois. In 
1940 he was selected at the Internation- 
al Petroleum Exposition as the “Grand 
Old Man of Marketing” and awarded a 
medal. Mrs. Schermerhorn. 

MRS. SCHERMERHORN—Allow me 
to congratulate you, not only on the Oil 
Marketers Convention-in-Print, but on 
each issue of NPN. I perhaps have ap- 
preciated the magazine even more than 
most oil men. It has been a source of 
much information for me, and I read 
each issue from cover to cover. 

For the duration, at least, it has sup- 
planted such publications as Harpers 
Bazaar, Mademoiselle and House Beauti- 
ful. For you see until my husband, 
Miles, who has been manager of the com- 
pany for 14 years, comes home I have as- 
sumed the managership of our company. 

Miles, who is a lieutenant in the U. S. 
N. R. left 13 months ago. He is in 
charge of all packaged petroleum prod- 
ucts in one of the largest Naval supply 
bases in the South Pacific. He is get- 
ting some valuable experience on large 
scale operations, which will be worth 
much to him on his return. 

Operating the business hasn’t been an 
easy task in these trying times. But I 
have enjoyed my work tremendously. 
Never thought it possible that I could 
become so “steeped in oil.” 

MR. TAYLOR — Thank you Mrs, 
Schermerhorn. It’s that sort of spirit 
that makes us proud to be Americans 
and oil people. : 

And now, ladies and gentlemen, I 
proudly introduce our guest speaker, 
Walter Hochuli, PAW Director of Dis- 
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tribution and Marketing. 
up the whole session saying nice things 
about Walter. 
high in everything he has tackled since 
he hung up his marine uniform after the 


I could take 


He has gone far and 


last war, and in this one he left the im- 


portant job as Texaco’s territorial man- 
ager of 15 Midwestern states to serve 
with the oil agency. 


He is direct, and fearless. He is honest 


with himself and with others. 


And now, my old boss, and good 


friend, Walter Hochuli. 


MR. HOCHULI—With only a limited 
supply of petroleum products of all kinds 
available for distribution during the past 
three years, it has not been necessary or 
possible for a marketer to direct his 
energies toward increasing his sales vol- 
ume. Rather, he has been required to 
exercise unusual ingenuity in distribut- 
ing his limited supply among those cus- 
tomers he formerly served, and among 
those new outlets that have come to him 
as a result of the war. He has been 
charged with the responsibility of effect- 
ing a distribution of petroleum products 
in such a manner as to provide for all 
essential needs in his particular com- 
munity. 

The marketer almost without excep- 
tion has done an excellent job in this re- 
spect as testified by the fact that few in- 
deed are the complaints we receive that 
activities essential to our war program 
are not properly provided for or that 


















homes requiring oil for heat are per- 
mitted to grow cold. 

It might be expected, therefore, that 
with marketing, or perhaps I should say 
sales efforts, in a more or less dormant 
state for an extended period of time, that 
when this war is over and we return 
again to normal days, we shall find few 
if any changes in the marketing end of 
the petroleum business. It might be 
thought that a marketer with nothfhg to 
sell would have no occasion to develop 
any new ideas or to try new programs. 

I bring to you a word of caution and 
a warning that if you have been harbor- 
ing such thoughts, lose no time in chang- 
ing your line of thinking and getting 
back to the firm ground of reality. 
Dormant though marketing and sales or- 
ganizations may have been for the past 
three years or more, the minds of mar- 
keting people have been very active, and 
I predict that during the first year after 
the end of the Japanese war, more prog- 
ress will be made in our phase of the 
petroleum business than in five normal 
years, 

We will see the result of a long period 
of pent-up development that has been 
waiting for an opportunity to show itself. 

You must expect that your competitor 
is going to be a better business man and 
keener in every aspect of sales and mar- 
keting. Most marketers have been close- 
ly associated with their competitors, dur- 
ing these war days, in solving problems 
that have faced the industry and have 


Shown here, left to right, are Lieut. Miles Schermerhorn, Mrs. Renee Schermer 


horn, his wife, and William M. Schermerhorn, his father. 


The father is retired 


and Mrs. Schermerhorn runs the Schermerhorn Oil Co. while her husband is in 
service 
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required solving to help win the war. 
These associations have broadened the 
scope of every marketers knowledge, 
and he has profited by what he has 
learned from men older and wiser in this 
business. 

He has learned that many of the meth- 
ods employed by him before the war can 
be and have been improved upon by 
some of his competitors, and if he is 
smart, as most marketers are, he is plan- 
ning to employ those better methods in 
his own business at the first opportunity. 
He has come to know much better the 
leaders in his industry, and his associa- 
tions with those leaders have enabled 
him to appreciate the need for careful 
and long time planning to make a suc- 
cess of his business. 

He has come to know that many of 
those leaders are always willing to help 
with a word of advice or a valuable sug- 
gestion whenever their counsel is sought. 
He has observed the operations of other 
companies and has noted the many short 
cuts they have developed to improve 
service or to cut expense. 

During this period, when the mar- 
keter had no opportunity to sell, he must 
have, in spite of himself, given much 
thought to his past activities and how he 
would improve them in the future. With 
less product available to deliver to his 
customers than their requirements on 
him, almost every marketer found him- 
self with some small, unprofitable ac- 
counts that he had accumulated prior to 
the war, and now found himself obligat- 
ed to continue carrying. Those accounts 
never were a credit to his distribution 
and probably never would be. During 
the past three years, he has realized how 
unsound that type of distribution is and 
probably determined that after the war, 
his accounts would be selected on a dif- 
ferent basis. 


Returning Service Men Should 
Be Better Employes 


Each marketer has undoubtedly care- 
fully reviewed his territory and deter- 
mined just where he requires additional 
outlets, and the type of outlet he prefers 
it each location. He probably is plan- 
ning now to go about securing that par- 
ticular account. He has analyzed the 
territory, determined the weaknesses in 
lis own distribution and has in mind 
how he will go about correcting the de- 
ficiencies that exist. 

Most marketers have one or more of 
their former employes in the Armed 
Services, and perhaps realize now better 
than ever before the type of work those 
employes were doing while in his serv- 
ice. Some of their abilities, never be- 
fore realized, are doubly appreciated 
now that they are no longer available, 
but when the man returns from the 
Army and again takes his place in the 
petroleum industry, every effort will be 
nade to use to the utmost the highest 
skill he possesses. This, of course, will 
e further strengthened by the change 
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in viewpoints by the men as they return 
to their civilian occupations. 

So you see that you must expect a dif- 
ferent type of competition when the war 
period is over. Your competitor will be 
smarter, more aggressive, more analytical, 
and more determined than ever to make 
his business prosper. To maintain your 
place in this growing industry of ours, 
you must be prepared for that new type 
of competition or you may find yourself 
left with a business that grows smaller 
and less profitable month by month. 

If you are the type of marketer around 
whom the successful distribution of pe- 
troleum has been built, you undoubted- 
ly have taken advantage of all the things 





Walter Hochuli... voices a warning 


that have happened during the war pe- 
riod and are ready to take your place 
and maintain your position along with 
all your other competitors, but if you 
are not prepared to do this, then lose no 
time in realizing the conditions that face 
you. 

First, determine what the future pol- 
icy of your business is to be. Do you 
propose to operate in your present ter- 
ritory, securing more and better retail 
outlets, or developing your present out- 
lets to the point where they will pro- 
duce more business for you? Do you 
feel that you have operated in too re- 
stricted an area and that you now re- 
quire additional territory in which to 
distribute your petroleum products? 

Are you satisfied that the type of ac- 
count that you have been serving in the 
past will represent to you a continuing 
source of profit or must you replace 
many of your accounts with different and 
better types of outlets? Do you believe 
that there is much consuming business 
in your area that has been overlooked 
by you in the past while you have been 
devoting all or most of your time and 
energies to resale accounts, and do you 
now feel that you can profitably handle 
a large number of these consumers? Have 


you been handling a full line of petro- 
leum products or are there one or two 
additional items that will return a profit 
to you with little or no increase in op- 
erating costs? 

These are a few of the questions that 
present themselves to you as you lay 
out the policy under which you will op- 
erate in the postwar period, and every 
one of them must be answered before 
you can draw up your definite program. 

When you have determined just what 
your operating policy will be, you must 
prepare yourself so that you will be 
ready to go at the opening gun. Your 
competitors will be ready as soon as 
conditions change, and if you are not 
ready, you will find yourself lapped by 
the field before the race starts. With 
your policy in mind, you can begin to 
plan your organization—just what men 
now in your employ or those that will 
return to your employ after the war are 
best qualified to do the type of job you 
have in mind. 

If you have no one that can do a par- 
ticular job, you should cast about for a 
prospect. Probably, there are some 
people within your own organization 
who can, with a little training, be de- 
veloped to do the task that is required 
of them. Keep in mind, however, that 
many of the boys coming back from the 
Army will be better men than when they 
left, will have new skills, new abilities, 
and a wider outlook on life. Take ad- 
vantage of those changes and fit them 
into the proper place in your organiza- 
tion. 

To follow your policy to a successful 
conclusion will probably require some 
new and additional equipment. Study 
that point very carefully and determine 
just what you need and where, so that 
when restrictions are lifted and equip- 
ment is again available, you will lose no 
time in submitting your orders and appli- 
cations. Be assured that the day equip- 
ment becomes available, the equipment 
manufacturers, all over the country, will 
be swamped with orders, and if your or- 
ders are not among the first received, you 

(Continued on p. 44) 
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for CAIC, the fastest growing organiza: 
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complicated restrictions. And, oh yes, 
the initials stand for: “Cripes, Am I 
Confused” 
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Washington— Industry Concerned About F.P.C.’s Natural Gas Investigation —By James M. Collins 


WASHINGTON—A_ united industry 
front to head off the threat of federal 
oil and gas control that many fear may 
develop out of the Federal Power Com- 
mission’s natural gas investigation, is be- 
ing organized up here this week. 

Perhaps as many as half a hundred 
prominent industry leaders are meeting 
informally as this is read to go over 
the problems concerning development of 
a national oil policy on the production 
of natural gas. 

It was anticipated that members of 
PIWC’s National Oil Policy Committee, 
meeting here April 18 to confer on the 
revised Anglo-American oil agreement, 
would attend the natural gas meeting 
en bloc. The conference was scheduled 
to get under way the morning of April 19. 

° 2 ° 

Waich for hearings on the relationship 
of crude prices to replacement costs. 
That was the import of a remark made 
to this reporter by Rep. Patman, Chair- 
man of House Small Business Commit- 
tee, following receipt by him of more 
detailed reasons from OPA as to why 
that agency feels it cannot recognize re- 
placement costs in arriving at a “fair 
and equitable” crude price ceiling. 

Mr. Patman would not discuss OPA’s 
latest letter on this subject, but he added 
pointedly: “I suspect we are going to do 
something about that.” 


oO i) ° 


Despite rumors that some oil com- 


panies already are dickering with the 


Atlantic Coast— Most Oil Employees Will Return to Old 


NEW YORK — Additional evidence 
that oil company employes in the armed 
services wish eventually to resume their 
old affiliations was furnished last week 
by two major organizations in the pet- 
roleum industry. 

Socony-V acuum 
: Oil Co., Inc., re- 
vealed in its annual 
report that more 
than 500 war vet- 
erans have returned 
to their jobs, while 
' 4500 are still in the 
-) services. The com- 
.) pany has spent more 
than $3,500,000 
since Pearl Harbor 
in financial aid to 
employes in the 
armed ‘services and 
to their dependents. 

Sinclair Oil Corp. also indicated that 
thus far it has received what can only be 
characterized as an astonishing reaction 
to inquiries addressed to former employes 
on military leave. 

H. F. Sinclair, president ‘of the cor- 
poration, recently sent a letter to for- 
mer employes who are in this category, 





Mr. Glassey 


government on post-war disposition of 
“Big Inch” and “Little Inch” pipelines, 
RFC officials say there are no “formal 
negotiations” under way. But, to keep 
the record straight, they add: “There 
may have been a few questions asked of 


us by interested companies. 
° o o 
Sumner Pike, a protagonist in the 


crude price fight since its early days, 
and an SEC commissioner for much 
longer, is being considered for the posi- 
tion of Director of Fuel and Mining on 
the Allied Council which will take 
over control of Germany after V-E-Day. 
(Mr. Pike was appointed OPA fuel price 
director by the late President Roose- 
velt to head off a rise in crude prices. 
He still travels from Philadelphia, home 
of SEC, to Washington each week end 
to keep his hand in.) 


This is one of the jobs that Leon 
Henderson recently spurned. Mr. Pike’s 
feelings in the matter are not known 
but since the foreign assignment would 
be a long-range one, probably requir- 
ing his resignation from SEC (which 
might be “misinterpreted” under pres- 
ent circumstances) friends believe he 
will turn down the offer. In addition, 
he enjoys his SEC work and wants to 
stick at it, 


° o e 


According to N.A.M. News (publi- 
cation of National Assn. of Manufactur- 
ers), legislation authcrizing declaratory 


in which he told them that they will 
be given the fullest opportunity to ad- 
just themselves and to take advantage 
of newly-acquired skills when they return 
to their peacetime jobs. 

“It is my intention that you be given 
the fullest opportunity to adjust your- 
self,” Mr. Sinclair said in his letter. 
“Some of you may decide to take up 
some form of business other than that 
in which our company is engaged. Then 
again, some, on account of special train- 
ing, may desire to be placed in a field 
of our company’s operations other than 
that in which they were engaged at the 
time of joining the armed forces. 

“In order that we may be better able 
to talk these matters over with each of 
you on your return, we are attaching 
to this letter a short form which we 
would like you to read carefully, fill in 
and return with any com- 
ments you may wish to send along.” 


Analyzing the answers already re- 
ceived, Mr. Sinclair said that of the 
first hundred questionnaires returned, 


73 specified that they wished their old 
jobs back. Twenty-four indicated they 
desire a change, based on new experi- 
ence acquired while in military service, 


rulings by the Justice Department on 
possible violations of the anti-trust law 
may develop from the hearings on oil 
which get under way next month before 
the special Senate Oil Committee, head- 
ed by Sen. O'Mahoney, of Wyoming. 

N.A.M. goes on to say that “should 
the committee decide legislation is nec- 
essary, a bill will be introduced which 
would cover all other industries seek- 
ing immunity under the anti-trust laws 
when government recommendations are 
followed.” Such a law would enable 
D.J. to give an advance opinion, which 
would be binding, on whether pro- 
posed action would be legal. 

In view of objections by State De- 
partment and D. J. to inclusion of spe- 
cific anti-trust immunity language in 
the revised Anglo-American cil agree- 
ment, it may well be that separate legis- 
lation on this angle will be looked upon 
is the best solution by both industry 
and the government. 


2 o ° 


Shad Polier, former OPA oil enforce- 
ment chief now practicing law in New 
York, was recently considered for the 
post of OPA ‘deputy administrator in 
charge of enforcement. He would 
have replaced Thomas I. Emerson who 
is now general counsel of Office of 
Economic Stabilization. However, the 
appointment finally went to George 
Moncharsh, of San Francisco, who has 
been deputy administrator of OPA’s 
regional office on the West Coast since 
September 1944. 


Jobs —By Frank P. S. Glassey 


and three hope to continue their edu- 
cation while working. 

“The Sinclair companies have 3000 
employes on military leave,” Mr. Sinclair 
said. “More than 12% of the men and 
women already surveyed have been dis- 
charged from the services and more than 
70% of those discharged are already 
back at work. 

“The Sinclair companies, like many 
others, are trying to maintain a staff 
where every member is qualified to step 
into a bigger job.” 

co ° ° 

The first attempt to recapture “B” and 
“C” ration books of workers in war plants 
where production cutbacks force re- 
duction of employment was reported last 
week from Providence, R. I., where Frank 
L. Martin, State OPA Director, announced 
a plan whereby: 

1. When a worker in any industry 
leaves or changes his employment, gas- 
oline ration books will immediately be- 


come invalid and subject to instant 
surrender. 
>] 


2. OPA will ask plant transportation 
officials to work with other executives 
of the same companies to compel surren- 
der of unused and unnecessary “B” and 
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“C” coupons by all employes being dis- 
charged, as a condition to their re- 
ceiving their final pay envelopes. 

The State Rationing Administrator was 
asked by Mr. Martin to work with trans- 
portation officials of all war plants in 
Rhode Island so that a system may be 
organized under which no employe can 
collect his last wages until the occu- 
pational “B” or “C” ration coupons 
have been surrendered. 


As has already been pointed out in 
Providence newspapers, there is no Fed- 
eral authority which requires an indus- 
trial or war worker to give up his ration 
book before he collects severance pay. 
Nevertheless, OPA has concluded that 
co-operation with the war effort means 
the turn-in of occupational gasoline ra- 
tion books. It was reported that one 
reason for this step was the fear that if 
the books were not surrendered, the cou- 
pons in many cases might eventually 
reach the black market. 


Midwest— 


CHICAGO — We have a letter from 
William E. Remy, OPA director of fuel 
and consumer goods enforcement in 


Washington, sent to our editor in Cleve- 
land. Since it speaks for itself, we quote 
in part: 


“I wish to call 
your attention to an 
inaccurate statement 
appearing on Page 
11 of the NPN for 
March 28. In refer- 
ring to the industry 
meeting held in Chi- 
cago Jan. 30, your 
columnist states that 
I led the industry to 
believe that no suits 
would be filed 
against them. This 
is contrary to the 
facts. I am sure you will want your 
readers to know the true facts. 


Mr. Lamm 


“There was considerable discussion of 
Group 3 pricing and the question was 
raised as to what effect an amendment 
which would apply to certain sales of 
the products covered by MPR 88 would 
have on past overcharges. My reply 
was that unless the amendment was 
retroactive, we would sue for the past 
overcharges. 


“I was also asked to explain what was 
meant by the ‘open end’ treble damage 
uit. I explained that often it takes 
onsiderable length of time to audit a 
large oil company. For such reason 
vhere overcharges were found we would 
ile suit immediately and ask for an 
iudit, or at least toll the statute of 
imitations while our auditors complet- 
d the audit, 


“In discussing the record-keeping pro- 
isions, Mr. Majewski asked us if we 
vould submit to the industry our ver- 
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When a State, city or community 
needs additional revenue, the easiest 
and most obvious method is to put a 
higher tax on gasoline. That is what Con- 
necticut is planning to do, and the mat- 
ter is important because, if the proposal 
goes through the General Assembly, it 
may be emulated in other areas. 


The Connecticut state gasoline tax is 
now 3c a gallon — among the lowest in 
the country. It is suggested that the 
tax be increased one cent, to meet high- 
way needs. 


The State highway fund for new con- 
struction has a cash balance of $8,553,000, 
as against obligations of $11,184,000. 


Connecticut has a five-year highway 
construction and repair program esti- 
mated to cost $66,700,000. Present 
revenue sources are estimated at only 
$47,700,000, leaving an additional $19,- 
000,000 to be obtained somewhere. Of 
course, the legislators have turned to 


More Proof That Industry Meetings Should be Open to Press 


sion of how their pricing records should 
be kept to comply with MPR 88. I re- 
plied that we had several suits ready 
for filing and that I was not willing to 
hold up the filing of these suits pending 
the submission of such statements to 
the industry. 

“The very purpose of the meeting was 
to inform the industry that we were go- 
ing to take action for past violations. 
I do not see how anyone who attended 
the meeting could have understood other- 
wise... .” 


Mr. Remy then pointed out that the 
suits were actually filed on March 3, 
over a month after the Chicago confer- 
ence, and said that in the interim, nu- 
merous conferences were held with vari- 
ous companies, who were told that the 
suits were to be filed, 


We heartily concur in Mr. Remy’s de- 
sire for accurate reporting, and suggest 
that he again read the NPN page to 
which he refers and which he misquoted. 
It does not state that he led the refin- 
ers to believe no suits would be filed. 
What it does say is that he virtually 
promised them that OPA would hold off 
to see whether or not the refiners com- 
plied. As to the correctness of that im- 
pression, we quote briefly statements of 
three men who were present. The first 
is by a jobber association secretary, sec- 
ond, by a refiner not yet sued but ex- 
pecting it, and third, an attorney for 
another refiner already sued: 

“To me the meeting was sort of warn- 
ing—get your house in order or he (Mr. 
Remy) will throw the book at you.” 


“Your story’s correct. He didn’t say 
OPA wouldn’t sue, but gave the impres- 
sion he would wait and see if he got 
compliance.” 

“Certainly, he left the impression he 
would wait and as for further advance 


gasoline. What is surprising is that con- 
servative organs of expression have sup- 
ported the move. 

The Hartford Courant, for example, 
had a recent editorial in which it said: 

“Connecticut has done pretty well with 
respect to the improvement of its rural 
roads — ‘getting the towns out of the 
mud.” Its main highways are in much 
better shape than they were a few years 
ago, save for the fact that their main- 
tenance has suffered during the war 
period. But the inadequacy of these 
main roads to meet the needs of postwar 
traffic is apparent, to say nothing of 
the new construction called for to get 
traffic into and out of congested muni- 
cipal areas conveniently. 


“The only relief in sight for this situ- 
ation is afforded by the proposed in- 
crease in the gasoline tax; and because 
the urgency warrants it, this increase 
should meet the approval of the General 
Assembly.” 


—By Earl Lamm 


notice or conferences with refiners since 
the meeting, the OPA regional office 
sent a runner to our office in the mom- 
ing to tell us that the suit against us 
was being filed that day.” 

A great deal more might be added, but 
we would like to point out the truth of 
our long contention as demonstrated by 
these circumstances, that excluding the 
press from such meetings has not an- 
abled the industry to escape government 
lawsuits. 

But the past is merely water over the 
dam, and the oil industry is now con- 
fronted with a new set of circumstances. 
V-E-Day is momentarily expected with 
some relaxation in rationing, as predicted 
by Messrs. Ickes and Bowles. That day 
should mark the beginning of the ebb 
tide of government regulation of all 
business, but to make sure that it does, 
we suggest that oil men everywhere 
check over each and every government 
agency order, directive, interpretation 
and other regulations, and those that 
are not needed in the interest of victory 
over the Japs should be disposed of. 

We are not suggesting that rationing 
of either gasoline or fuel oil can be 
entirely done away with on V-E-Day, 
but we believe Russel Williams, of 
Indianapolis, made a suggestion last 
week that has merit. He said that the 
present method of industry distribution 
of the limited manufacture of Ethyl gas- 
oline is in effect voluntary rationing in 
excess of coupons and that the method 
is working better and with less con- 
fusion than coupons. 

Perhaps rationing of all gasoline can 
be put on that basis shortly after V-E- 
Day. Certainly there is no justification for 
OPA saddling its responsibilities upon 
the industry by debiting dealers with 
legitimate coupons stolen by others from 

(Continued on p. 16) 





South Carolina Jobber Renews Battle With PAW; 


Again Charges Directive 


NPN News Bureau 

WASHINGTON—The attack on PAW 
Directive 59, which has lately taken on 
the appearance of a concerted drive by 
East Coast marketers, turned up another 
development this week. 

The “battle of letters” over PAW’s 
East Coast pooling directive was aug- 
mented by still another exchange of cor- 
respondence—this time between Fred 
W. Herlihy, of Power Oil Co., Orange- 
burg, S. C. and Wendell Berge, assistant 
attorney general. 

On March 20, after receiving a reply 
from PAW to Mr. Herlihy’s earlier 
charge of “monopoly,” (see NPN March 
28, p. 13) Mr. Berge addressed 14 ques- 
tions to the Orangeburg jobber, appar- 
ently based on statements made to the 
Justice Department by the oil agency 
in answer to Mr. Herlihy’s original com- 
plaint. 

Ten days later, the complainant against 
Directive 59 sat down and sent back 
to the Justice Department a multi-page 
reply, taking up each of the questions 
in turn and attempting to paint a clearer 
picture of the circumstances surround- 
ing the situation and his reasons for be- 
lieving that the regulation has fostered 
a monopoly and is freezing out the in- 
dependents. 


Calls Figures ‘Inaccurate’ 


Mr. Herlihy said that South Carolina 
gasoline tax figures for each month dur- 
ing the 1941-through-1944 period by 
companies and quantities, which Mr. 
Berge requested, would require “several 
days of research” and declared that in 
any case the figures used by PAW and 
the Petroleum Industry Committee to 
determine sales position and quotas un- 
der Directive 59 “are not a true picture 
of actual sales.” 

He went on to say that prior to 1943 
all gasoline sales were reported and the 
tax paid, with the State Commission 
refunding tax collected on tax-free sales. 
About September, 1943, he said, this 
procedure was changed to allow com- 
panies to submit duplicate invoices on 
tax free sales and withhold payment. 

“Therefore, in addition to the pub- 
lished figures of paid taxes, are sales 
amounting to millions of gallons month- 
ly,” Mr. Herlihy asserted, adding: “It 
is my belief that these inaccurate fig- 
ures are used to publicize the large loss 
in gallonage supposedly incurred by cer- 
tain major oil companies.” 

As for gasoline purchases and _ sales 
by Power Oil Co. during the four years 
1941 through 1944, Mr. Herlihy told the 
Justice Department that purchases rose 
from 1,553,471 gals. for 1941 to 1,889,- 
088 gals. for 1944. He explained that 
he was advised by his supplier, Shell, 
in May 1943, that he was to be put on 
an allocation basis because “Shell real- 
ized they had over-sold their position 
in Zone 4. Because of this “reduced 
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supply,” he added, “it became necessary 
for me to secure a portion of my sup- 
plies elsewhere. . .” 

“Actual sales” of Power Oil Co., how- 
ever, Mr. Herlihy said were 1,639,369 
gals. for 1944 compared with 1,550,411 
gals. for 1941, or an increase of 5.7%, 
which was caused “by many factors” in- 
cluding location of a large primary train- 
ing field near Orangeburg, full operation 
of many war industries, daily travel of 75 
miles each way to Charleston by about 
1800 war workers, and unusually large 
consumption by farmers, none of which 
have been taken into account when mak- 
ing allotments under Directive 59. 

Asked by the Justice Department how 
Power Oil improved its sales position in 
1944 by “approximately 16% over 1941 
when it is alleged that the total sales 
of all companies in South Carolina were 
28% less than their 1941 sales,” Mr. 
Herlihy said this was “quite completely 
answered” by the factors listed above, 
adding: “Also, please remember the 
28% decrease for the state is based on 
incorrect figures.” 

He said that a permit under PAO 5 
“was requested several times, the last 
time being a very definite request made 
on Jan. 31, 1945. The denial was 
made by Mr. P. F. Butler and the rea- 
son given was that I was not an ‘original 
supplier.” While president of Palmetto 
Terminals, Inc., several formal requests 
were made. Until December, 1943, 
these were approved but thereafter they 
were returned with the only explana- 
tion, ‘disapproved.’ ” 

In answer to another question by the 
assistant attorney general, Mr. Herlihy 
said he had discussed the possibility of 
being included as an original supplier 
with Mr. Will Dodge, formerly Dist. 1 
director-in-charge, but “Mr. Dodge ad- 
vised that such action would not be ad- 
vantageous to me, as any supplies I might 
bring in would be subject to ‘assign- 
ment’ to other companies.” 

Asked whether operations of Power 
Oil Co. at any time during 1941 brought 
it within definition of “original supplier,” 
Mr. Herlihy said that his company pur- 
chased No. 2 fuel oil direct from the 
refinery prior to 1942 but that no gaso- 
line was purchased “due to high freight 
rate. 


Encouraged to Buy Elsewhere 


The South Carolinian, explaining why 
Power Oil augmented its purchases from 
companies other than original suppliers, 
said the supply was inadequate “due to 
allocations made to Zone 4 by PAW and 
the Supplies and Distribution Commit- 
tee .ot. P.- 1.6. Supply terminal 
areas were set up across which a job- 
ber could not receive product. It was 
necessary, and we were encouraged .. . 
to purchase elsewhere. Proof that the 
product was necessary is in the fact that 
we have never sold a gallon without a 
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ration coupon and our record for ‘re- 
turns’ by OPA is the best in this state.” 
To support the contention in his or- 
iginal complaint that the listing of 
“original suppliers” under Directive 59 
is “arbitrary,” which Mr. Berge also 
asked him to explain in his March 20 
letter, Mr. Herlihy said that “many sup- 
pliers selling product in this territory be- 
fore the war were not included, while 
others never making any sales were in- 
cluded. This list, although a part of 
Directive 59, was not published until 
after the effective date of Directive 59.” 
Mr. Herlihy also said in answer to a 
question that he had never applied to 
DSC for payment of excess transporta- 
tion costs since “one cannot apply .. . 
unless a permit for the movement was 
granted, or if they are listed as ‘original 
supplier.’ Neither is true in his case. 





FTC Prepares to Endorse Bill 
To Tighten Clayton Act 


NPN News Bureau 

WASHINGTON—The Federal Trade 
Commission has prepared a report to 
House Judiciary Committee endorsing 
provisions of bill (H. R. 2357) introduced 
by Rep. Kefauver (D. Tenn.) which 
would amend Sec. 7 of Clayton Anti- 
Trust Act to prohibit any corporation 
from acquiring assets of another for pur- 
pose of lessening competition or to “tend 
to create a monopoly of any line of 
commerce.” 

FTC has been gathering information 
on corporate acquisitions by some oil 
companies, it is understood, but such 
data probably will not be included in the 
forthcoming report to house judiciary 
committee, NPN was informed. 

The bill has been referred to Rep. 
Walter’s (D., Pa.) subcommittee of House 
Judiciary Committee, but no date for 
hearings have been set as Rep. Walters 
is currently touring war theaters and will 
not return to Washington until May 15. 
Senate counterpart of the measure 
(S.615) introduced by Sen. O’Mahoney 
(D., Wyo.) was referred to Senate Ju- 
diciary Committee last February, but no 
further action has been taken. 
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Justice Department Idles as Rehearing Briefs «- 


Blast F.H.E. Ruling Denying Tax Charge-Off 


NPN News Bureau 
WASHINGTON—Justice Department 
attorneys representing Internal Revenue 
Bureau in the F.H.E. Oil Co. case said 
this week they were studying the re- 
cently-filed petition for rehearing and 
‘friends-of-the-court” briefs but had not 
yet decided whether to file an answer. 

It is normal practice for the Justice 
Department not to file an answer to a 
petition for rehearing, NPN was informed, 
ind unless they find “some good reason 
for departing from that practice” the 
government attorneys will not do so in 
this case. 

The F.H.E. decision of the Fifth Cir- 
cuit Court of Appeals, New Orleans, 
holds invalid IRB’s 28-year-old regulation 
which allows tax deductions for intangible 
drilling and development costs. It was 
assailed both in the petition for rehearing 
and in two amici curiae briefs filed within 
the past week, as a violation of the in- 
tent of Congress and of U.S. Supreme 
Court opinions. 


Charge Court ‘Erred’ 


Charges that the court “erred” in its 
decision and assertions that Congress has 
repeatedly. upheld validity of the regu- 
lation were made in a “friends of the 
court” brief filed by 21 attorneys re- 
presenting the Mid-Continent Oil and 
Gas Association, the Independent Petro- 
leum Association of America, and other 
industry groups. 

The court should not have held the IRB 
regulation invalid, the brief said, “ 
because it is reasonable and is not con- 
trary to any of the sections of the code, 
and because it has received, for more 
than a quarter of a century, both Con- 
gressional and judicial approval, render- 
ing the same tantamount to a Congres- 
sional statue, and. because the invali- 
dation of said regulation will produce 


widespread disastrous consequences, both 
personal and _ public. 


“Even if the option regulation had been 
of dubious validity 28 vears ago when 
first promulgated in T.D. 2447 on Feb. 
8, 1917,” the brief continued, “the re- 
enactment of the statutory provisions in 
every revenue act since that time without 
changing the administrative and judicial 
construction shows congressional sanction 
and approval of the regulation.” 


Cite ‘Express Approval’ 


Besides countering the repeatedly ex- 
pressed intent of Congress, the briefs de- 
clare, the court went counter to its own 
previous decision (Commissioner vs. Am- 
brose, 127 F, 2d 47) in which it held 
that intangible costs were not capital as- 
sets. In addition, the I.P.A.A.-Midcon- 
tinent brief asserts, the court “also er- 
roneously assumed that there was no 
statutory authority for the regulation.” 

Express judicial approval for the IRB 
regulation came not only from the Fifth 
Court of Appeals—which rendered _ its 
decision in the F.H.E. Oil case—but also 
from the U. S. Supreme Court, the Tenth 
Circuit Court of Appeals, the U.S. Dis- 
trict Court, and the Board of Tax Appeals. 
In addition, it was pointed out that the 
Department of Justice supports the valid- 
ity of the regulation. 


A “short brief” filed by oil attorneys, 
accompanying the other, more detailed 
one, emphasized that “by the enactment 
of the Second Revenue Act of 1940 and 
the 1941 amendments, it is clear that 
Congress approved the regulation which 
for more than 25 years has permitted the 
taxpayer to treat intangible drilling and 
development costs as expense. In fact, 
Congress has not only interpreted Sec. 23 
(a) of the Internal Revenue Code as au- 
thorizing the regulation, and Sec. 24 as 





oil supply system in the Pacific. 
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Yocom to Report on Oil from Pacific Front 


WASHINGTON—Herbert Yocom, chief of NPN’s Washington Bureau, 
left here Thursday, April 12, on the first leg of an inspection of the Navy's 


First stop was in San Francisco and then on to Pearl Harbor where final 
clearance will be made for visits to Guam, Saipan, Tinian, Einewetok and 
possibly the Solomons and Manila. 

Just as supplying gasoline and petroleum products 
to the advancing armies is the big problem in the Eu- 
ropean theater of operations, emphasis in the Pacific cen- 
ters in the Navy’s need for those vital products on its 
far-flung battle fronts. 

Thus Mr. Yocom’s dispatches will make complete 
NPN’s coverage of the petroleum industry's contribution 
to the winning of the war. 
§ editor and publisher, Warren C. Platt, has been telling 
of the part played by men of the oil industry in get- 
ting supplies to the swiftly advancing froops in England, 
France and Italy. 


NPN News Bureau 


For several months, NPN’s 


(See p. 4) 
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not prohibiting the regulation, but has ex- 
pressly granted to the taxpayer the stat- 
utory right to deduct intangible drilling 
and development costs as expense.” 

At the same time, F.H.E. Oil Co. and 
Fleming-Kimball Corp., in their petition 
for rehearing, pointed out that the effect 
of the decision in the F.H.E. Oil case, if 
allowed to stand, would be to “. . . over- 
turn administrative practices in force 
since 1918, and in many cases to impose 
upon taxpayers engaged in producing oil 
or gas additional tax liabilities in stagger- 
ing amounts. 

The petitioners also declared that if 
the court’s contention—that IRB’s re- 
gulation is no longer valid—is applied 
throughout the industry, it “will bankrupt 

a large number of oil and gas pro- 
ducers large and small; and such ad- 
herence will necessarily diminish very 
materially the volume of exploration and 
discovery work which can or will be 
undertaken by the industry. It will nul- 
lify the strenuous efforts now being made 
by the legislative and executive depart- 
ments of the government to encourage 
such exploration and development work 
in order to meet the demands, occasioned 
by the present war, for oil , gas and other 
strategic materials. It is most earnestly 
and sincerely submitted that this is a 
matter of gravest national importance.” 


Bail-Outs Lagging, OPA Hunts 
Way to Prop Inventories 


NPN News Bureau 
WASHINGTON—Results to date of 


Amendments 162 and 163 to the Gaso- 
line Ration Order “have been very dis- 
appointing” to OPA, NPN was told this 
week, and officials are now casting 
about for some solution to problem of 
low inventories held by many dealers. 

While amendment 162 was designed 
to restore legitimate losses suffered. 
through theft, shrinkage, spillage, etc., 
and Amendment 163 to provide limited 
“bail-out” for dealers who had been 
debited for bad coupons, applications for 
restoration have been few and far be- 
tween, it is said. 

A provision making it mandatory for. 
dealers to apply for legitimate replenish- 
ment, plus a streamlining of the applica- 
tion form—which is now under way— 
may be a part of the answer, it is thought. 
However, the more prevalent opinion ap- 
pears to be that some entirely new 
method of attacking the problem may 
be necessary. Whatever is developed 
will be presented to OPA’s Industry 
Advisory Committee at its next meeting; 
which has not yet been scheduled. 


Snodgrass Heads Committee 


WASHINGTON—Appointment of C, 
Stribling Snodgrass as chairman of PAW’s 
Foreign Operating Committee and vice- 
chairman of Foreign Petroleum Com- 
mittee, was announced this week by 
Deputy PAW Davies. 

The new chairman has been director of 
PAW’s Foreign Refining Division, and 
will retain that post. He succeeds W. D. 
Crampton in the committee position fol- 
lowing the latter's recent resignation. 


OPA Completes Plans for 1945-46 Fuel Oil Rationing Program 


Simplified Renewal Forms To Be Mailed Soon; Summer Fillups 
To Be Stressed; No Increases Likely till After Japanese War 


NPN Staff Special 
WASHINGTON—OPA has gone into 
high gear on its fuel oil rationing pro- 
gram for the 1945-46 season ,following 
PAW’s announcement last week that the 
supply of kerosine and heating oil for 
civilians will be no greater next winter 
than during the heating season about to 
expire. 

A publicity campaign will get under- 
way soon providing details of next sea- 
son’s program for consumers and the 
industry, and aimed primarily at stimulat- 
ing summer fill-ups by homeowners so 
that dealers’ delivery problems will be 
minimize when the cold months arrive. 

Meantime, here are the highpoints of 
OPA’s program listing changes from the 
past winter’s program and briefing the 
“do’s” and “don’ts” for dealers: 

Rationing next year of fuel oil will be 
on the same basis as this year since PAW 
now foresees no easing of kerosine and 
heating oil supplies—even after V-E 
Day—until the end of the Japanese war. 

OPA will try hard to hammer home 
the point to consumers that they should 
fill up their fuel oil tanks as soon as 
possible after they receive their new 
rations for the 1945-46 season from their 
local boards. 


Renewal Rations Due Early 


The present expectation is that re- 
newal rations will be issued very early 
this year to consumers. 

For central heating consumers, these 
rations will probably be issued during 
June and July. The coupon strips and 
sheets are now being printed and should 
reach nearly all local boards in the 
rationed areas by June 1. 

The new renewal application form 
has been simplified and is so made up 
that board’s clerical work will be cut 
in half. 

The form, roughly, is in three parts: 
Identity questions (that is, name and 
address of applicant, etc.); information on 
children under 6 years of age; and, if 
rations are needed for hot water, number 
of persons living in the house regularly 
and number of months oil will be needed 
for hot water. Questions dealing with 
type of oil-burning equipment applicant 
uses for heating, which were included 
on last year’s form, have been eliminated. 

Here is why OPA anticipates that re- 
newal applications will be more speedily 
handled by boards and that rations will 
reach consumers much quicker next 
season: 

Top part of the form ( see illustration ) 
is connected to the rest of it only by per- 
forations and contains three lines for 
applicant’s name and address. On this 
stub, the board places the consumer’s 
name and address (obtained from _ its 
files of all persons who received fuel oil 
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rations last winter) and mails it to him. 
The consumer fills in the information re- 
quested and mails the form back to his 
board, with the stub addressed by the 
board still attached. The board then 
figures the rations due the consumer, 
tears off the name and address stub on 
the renewal application form, and plac- 
ing this stub in an envelope with a 
window, mails the rations to the con- 
sumer. Thus, by using the same name 
and address stub the board eliminates 
half of its typing load. 

If the board mails out a renewal appli- 
cation to a consumer who has moved, it 
will not be forwarded to him but will 
be returned to the board. Then the board 
will know that that person is not entitled 
to a renewal ration but must file a new 
application (form 1100) for his new ad- 


dress. 
Three Types of Evidence 


Three types of ration evidences will be 
issued: 

Class 3A strip coupons for consumers 
whose rations are for domestic cooking 
and lighting purposes, for heat or for 
hot water where the amount of the 
annual ration is 300 gals. or jess, avd 
for miscellaneous farm and _ industrial 
uses where the amount is less than 
20,000 gals. annually and the consumer 
does not have a ration bank account. 
(For further explanation of this new 
type “strip” coupon see information box 
below. ) 





Who Will Use Class 3A’s 


These consumers currently use Class 
3 coupon sheets. As they renew their 
rations, they will be given new strip 
coupons—marked Class 3A. Local 
boards, however, will continue to issue 
Class 3 sheets until they receive sup- 
plies of the serially numbered type, 
which are expected to reach most 
boards this month. 

The strip coupons will be issued in 
an identification folder which will 
contain information formerly written 
on the coupon sheet and will also 
show what serially numbered coupons 
make up the ration. Chief advantage 
will be elimination of waste that oc- 
curs when Class 3 coupon sheets are 
tailored to the exact amount of the 
individual’s ration, which necessitates 
throwing away some coupons. 

Householders whose total annual 
ration for heat and hot water is more 
than 300 gals. will continue to use 
regular “heating period” coupons is- 
sued in sheets, which are not adapt- 
able to issuance in serially numbered 
strips because they are made valid in 
successive heating periods. 











New heating period coupons will be 
marked Class 4B, Class 5B, and Class 
6B, in denominations of one unit, five 
units, and 25 units, respectively. There 
will be very little change in the appear- 
ance of the sheets. Instead of being con- 
tained in a circle on each coupon, the 
gallonage value will appear inside a 
square. Sheets will be in 10 different 
colors, to differentiate sheets used in one 
zone from those in another. There are 10 
zones in the rationed areas. The change- 
making coupons will appear on the left 
side of the sheet and period coupons will 
be on the right. (Inventory coupons will 
be on the bottom of the right side.) 
They will be separated by an explanation 
of the ration which will appear in the 
center of the sheet. In this center section 
there will be a space for the consumer's 
name and address and number of gallons 
sheet is issued for. 

This year, the center section of the 
coupon sheet will contain a warning, to 
consumers, in large type, that they must 
endorse their coupon sheets with their 
name, address and date, when they de- 
posit their rations with a dealer. Last 
year, this admonition was in small type 
and many dealers had to return: rations to 
consumers who had forgotten to endorse 
them. 


Ration Checks Third Type 


Third tvne of ration evidences will -be 
ration checks. Last year, consumers who 
were in ration banking were issued de- 
posit certificates but since all local boards 
are now in ration banking themselves, 
ration checks will be issued to these con- 
sumers. 

As in the 1944-45 program. ration 
banking will be mandatory for con- 
sumers who use 50,000 gals. or more 
annually. It will be optional for con- 
sumers whose rations for the year total 
between 20,000 and 50,000 gals. 


No distinctive type of kerosine coupon 
will be issued, as PAW recommended 
some time ago, because a separate ration 
banking system might be required, it 
would triple local board’s workload and 
a separate accountability system would 
be required. PAW had asked for a separ- 
ate type of ration evidence for kerosine 
because that fuel will be extra short next 
winter and its distribution could be con- 
trolled better. 


Amounts Left Unchanged 


There will be no change in_ local 
board’s method of determining how 
large a ration the consumer is entitled 
to. (When an applicant merely files 
a renewal application form, he will be 
issued the same rations as last year, if 
there are no changed conditions, such as 
for children or for hot water). 


For Form 1100 central heating appli- 
cations—those which will be used by 
new applicants either because they 
moved or never received a fuel oil ration 
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New Fuel Oil Application Simplified 
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ns Do not detach. Mail entire form to your Local Board. Board will use the above stub to mail your coupons. 
7 FOR BOARD USE ONLY All applicants must answer questions 1, 2, and 3 
ast (_] R-1100 Space (_] R-1101 Space 

OPA FORM 1167 FORM APPROVED — Senter ae 
c- (REV. 3-45) BUDGET BUREAU NO. 08-R442.3 Address—Number and street 

- UNITED STATES OF AMERICA 
a OFFICE OF PRICE ADMINISTRATION | City, postal sone number, State 





rse APPLICATION FOR RENEWAL OF FUEL OIL RATION 
FOR HEAT OR HOT WATER OR BOTH, 1945-46 a Address where ration will be used. (If same as above, write 





“same”’) 
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™ This form must be used to renew a fuel oil ration for heat or hot . 



























































vh water by a person who received such a ration for the 1944-45 year, |3/| If oa oo is -_ the person to whom this application was 
2 and: | mailed, please explain: 
de- (a) who is living at the same address for which that ration was 
irds issued, or 
in (b) = controls the fuel oil burning equipment at the same ad- 
; ress. 
-on- All other persons who need fuel oil rations should obtain the proper , , , 
shee’ : questions 4 and 5 only if you are applying to renew a ration 
ay Gon ea pony angel euthetins easther pee for a private dwelling (or for rooms or an apartment heated by 
tion : < . an oil stove, such as a portable or cabinet heater) 
sy a a oil seg aE to apply for him. 
con- ‘© not fill out this form if you do not expect to continue living at 4] De env chi YES NO 
: y children under 6 years of age regularly live 
nore one Be ray 2 ag 1945. Apply for a new ration at the to ee seamen t be heated? ‘a ] 
con- 
total 
; DO NOT WRITE IN SPACE WITHIN HEAVY LINES a — 
upon DATE 5 | Do you heat water with fuel oil burning equipment? CJ CO 
aided BOARD NO | If “Yes,'’ how many persons regularly live in the rooms 9=———_—. 
ation where the ration is to be used? Lae 
. ® COUNTY AND STATE 
and re that Kaa anny t ween, in row gagtieation are true 
weld and complete to the best of my knowledge an lief. 
epar- a. Preliminaryannualheat .... . gals. 
osine b. Children’s allowance. ...... gals. | 
next c. Hot water allowance. ...... gals, | MERE - "1" \——— 
— d Total . ; ; gals. If application is made out by an agent, he must write applicant's 
rae name on line above and his own name and address on line below. 
e. Renewal ration issued. gals. 
SIGNATURE OF BOARD MEMBER, AND REMARKS ~~ 
local ee 7. aT 
how 
titled A FALSE CERTIFICATION IS A CRIMINAL OFFENSE 
files 
ill be Please fill in and return this application to Ps Local Board within 7 days. Otherwise you may not receive your coupons before 
—- fall. Help your Local Board and help yourself. 
ich as 1- 10936 
This is an illustration of the form which consumers will use to renew their fuel oil rations for the '*'' 46 heating season. Me- 
appli chanics of handling renewal rations have been much simplified by a change in the makeup o: ‘::2 form. (For explanation 
od by of how renewal applications will be handled by local boards and rations issued tc consumers, see text of story—Ed.) 
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before—the formula for determining the 
amount of rations will remain the same 
as last year. Rations will differ only if 
number of children under 6 has changed 
or hot water requirements are not the 
same. 


Nor will there be any change in the 
formula for determining rations when 
applicant files a space heating (private 
dwelling) application form (also number 
1100). Ration issuance will be the same 
as last year. However, there will be one 
difference. Last year, OPA put a ceiling 
on rations which could be issued in some 
zones for space heating. This year, the 
restrictions on “floor area ceiling” -may 
be lifted by order of an OPA district 
director, but only if he first obtains prior 
approval from OPA in Washington. This 
will make for more selective action in 
the various OPA districts in the different 
zones (see illustration of map with zones 
defined ). 

There will also be no change in de- 
termining rations for applications who 
file Form 1101, which is used for all 
buildings other than private dwellings. 
Space and central heating rations for 
these consumers will bé the same as last 
year, in just about the same amount. 


Validity Periods the Same 


Last year, in mid-season residual fuel 
oil consumers were granted additional 
rations which brought them up to pre- 
war normal. However when they apply 
this year for rations, they will be held 
to about 66% of their normal consump- 
tion. (The relaxation on rationing for 
residual consumers went into effect dur- 
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The beginning validity dates. of unit vahne coupons:for the 1945-46 heating 


season, by period and by zane, are givem in the following table. 


The mage above 


outlines the thermal zones—which will be the same next year as during present 


heating program. 


i 
ZONES 
Al, Bt. C! D A2. B2, C2, A’. BS. CG 
Period East Coast Southeast Middle West Pacific Northwest 
l June 1, 1945 June 1, 1945 June 1, 1945. June 1, 1945 
2 Dec. 18, 1945 Dec. 18, 1945 Dec. 18, 1945 Dec. 11, 1945 
3 Jan. 15, 1946 Dec. 18, 1945) Dec. 18, 1945 Jan. 8, ¥946 
4 Feb. 5, 1946 Jan. 29, 1946; Feb. 5, 1946 Feb. 5, 1946 
5 Mar. 1, 1946 Jan. 29; 1946 Feb. 5, 1946 Mar. 5,. 1946 


The period coupons for consumers: will expire on Aug; 31, 1946. The definite 


value coupons will be valid throughout the heating year. 


In the Midwest and 


South, periods 2 and 3 and also 4 and 5 will again be combined as last year. OPA 
hopes that the supply situation may permit combining periods 4 and 5 im the East, 


but that will be determined at the: time. 


ing the heating season last year when 
supplies became: more plentiful. Later, 
the supply tightened and original re- 
strictions were put back into effect.) 

There will be no change in the ration- 
ing mechanics for next year. Validity 
periods will be the same. As during the 
past heating season, periods 2 and 3 
and periods 4 and 5 will be combined in 
the Midwest and South. In the East 
none of the periods will be combined, 
although if supply improves, permit per- 
iods 4 and 5 may be combined at that 
time. The beginning dates of the periods 
will be the same as last year. Period 1 
will start June 1, 1945 (see table. under 
map illustration above. ) 

There had been suggestions that period 


beginning dates be changed from, last 
year because, coincidentally, they fell on 
Monday disring the 1944-45 season, and 
this placed a delivery koad on dealers 
whose consumers’ needs accumulated 
over the week-ends at the end of each 
period. This year, hoavever, period be- 
ginning dates fall on Tuesday which will 
go far toward eliminating this pile-up. 


Coupon Deposit Again O.K. 


Deposit of coupons with dealers by 
consumers will again be allowed next 
year, with only one change in the pro- 
cedure. Next season, the dealer or sup- 
plier—when he acknowledges receipt of 
the new deposit—will be required to 
notify the consumer of the gallonage 
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value of the previous season’s coupons 
which are still on hand. Dealer will be 
required to send this notification within 
seven days. 

All coupons left-over from the 1944-45 
season will expire on Aug. 31, 1945, and 
will not be valid for use at any time dur- 
ing the ensuing heating year—Sept. 1, 
1945 to Aug. 31, 1946. This carry-over 
was allowed last year, but was found to 
be too much of a burden on supplies. 
Suppliers and dealers will have 30 days 
after Aug. 31 to handle these old cou- 
pons, after which they probably will be 
turned in to OPA district offices and 
destroyed. 

° o oO 


>» 


Here are the principal “do’s” and 
“dont’s” for dealers in next season’s pro- 
gram: 

If your storage holds 1000 gals. or 
more, you must send on the 25th day 
of October, 1945, and thereafter on or 
before the 25th day of April and October 
of each year a “balance statement” to 
your OPA district office (OPA Form 
R-1198). Whether or not you are re- 
quired to report, you must re-register 
with your local board if you change your 
storage capacity. 

Deliver only oil to the address shown 
on the coupon sheet. 

Do not accept detached coupons from 
consumers, 

Do not detach any coupons from cou- 
pon sheets deposited with you until 
deliveries are made against those cou- 
pons. 

Do not detach, use or deliver oil 
against unit coupons before they become 
valid. 

Collect ration evidence at the time of 
delivery: (1) consumer does not have a 
ration bank account, and he or his agent 
is not present at time of delivery in 
which case collect coupons promptly but 
not later than within three days; (2) de- 
livery is made to consumers in ration 
banking, dealers or suppliers, in which 
case you may collect ration evidence 15 
days before delivery or allow up to 15 
days credit. 

Extend ration credit only under the 
following conditions: 

You may extend up to 15 days credit 
to a consumer in ration banking, another 
dealer, or supplier. (Example: made de- 
livery on Jan. 1, 1946, may extend credit 
to Jan. 16, 1946). 

If ration payment is not made on date 
it was due, you may continue to deliver 
on a credit basis only for another 15 
days. (Example: You may deliver on 
ration credit basis to Jan. 31, 1946.) 

If ration debt has not been paid within 
15 days after it was due, (in a case where 
you extended 15 days’ credit, this would 
be 30 days from the date of delivery) 
you must report the delinquency, in writ- 
ing, to the OPA district office within 
seven days. No oil may be transferred 
to that customer until this report is made. 
(Thus, if this customer has not paid his 
ration debt by Jan. 31, 1946, the dealer 
must report the delinquency to the OPA 


district office, in writing, by Feb. 7, 
1946.) 

After the delinquency report is made, 
you may continue to transfer oil to that 
consumer but not on a ration credit basis. 
(After the report has been filed, you may 
continue to deliver to the consumer on 
a ration evidence cash basis. Ration 
credit may again be extended when de- 
linquent payment has been made.) 

You must not make a delivery to a 
customer whom you know does not have 
ration evidence or ration credit suffi- 
cient to pay for the delivery. 

You must not give ration credit to a 
customer whom you know is not entitled 
to ration credit with another dealer. 

Some more do’s and don'ts: 

If you have sold 250,000 gals. of fuel 
oil or more during any consecutive 12- 
month period after June 1, 1942, you 
must open at least one ration bank ac- 
count for all of your dealer establish- 
ments. 

Before delivering coupons to your 
board or supplier, prepare OPA Form 
R-1117 in duplicate (Applies only to 
those not in ration banking.) 

Attach coupons to gummed sheets 
(OPA Form R-120) before delivering 
them to your board, supplier or ration 
bank. Send the original of the completed 
OPA Form R-1117 to the board or to 
your supplier, as the case may be, to- 
gether with the ration evidence. Attach 
only identical coupons to any one 
gummed sheet. Endorse your business 
or firm name on the back of the gummed 
sheet. 

Keep accurate records: 

Get a delivery ticket (invoice) for 
all oil you receive. Note on the delivery 





P.1.W.C. Chart Will Show How 
East Got By on Oil—Barely 


NPN News Bureau 

WASHINGTON — The Petroleum 
Industry War Council is preparing 
a record in graphic form of tanker 
movements to the East Coast from 
the time of Pearl Harbor up to the 
end of March, 1945, which it plans 
to make public within the next few 
weeks. 

The chart will show deliveries of 
petroleum into PAW Dist. 1 by tank 
cars, pipelines, barges, and by lake 
and ocean tankers the last two be- 
ing combined on the chart. 

One significant section will be 
that showing lake and ocean tanker 
movements to the East during the win- 
ter months of 1944-45. Since no lake 
tankers were in action during that 
period, tanker movements shown will 
naturally be confined to deepwater 
shipments. 

P.I.W.C. will probably point out 
the critical situation which would 
have faced the East if the Navy 
had not released some tankers for 
civilian movements during those cold 
months. 











ticket whether you gave ration evidence 
at the time of delivery; if not, show that 
fact. When you do give up ration evi- 
dence, note the date on the delivery 
ticket. 

Keep a record of all fuel oil deliveries 
(over 10 gals.) which you make to con- 
sumers. Note on your copy of the invoice 
(delivery ticket) whether ration evidence 
was given to you; if not, show that fact. 
When you do receive the evidence, note 
the date on your copy of the invoice. 

Give an invoice (delivery ticket) for 
all fuel oil deliveries which you make to 
other dealers or suppliers. Note on your 
copy of it whether ration evidence was 
given to you; if not, show that fact. 
When you do receive evidence, note the 
date on your copy of the invoice. 

Keep all receipts, invoices and other 
records showing the amount of fuel oil 
on hand at the time you registered. 

Keep a record of all ration evidence 
payments made to you before oil is de- 
livered. Note the dates and amounts of 
deliveries made against such advance 
ration evidence payments. 

You must be in balance with your 
registration. You can tell in the follow- 
ing way (figure each item in gallons): 

Column 1—fuel oil storage capacity as 
shown on current certificate of registra- 
tion plus evidence owed to suppliers for 
oil already received plus evidences re- 
ceived for which deliveries have not yet 
been made. 

Column 2—Fuel oil on hand plus evi- 
dences on hand plus credits in ration 
bank account less ration checks issued 
and outstanding plus evidences due from 
consumers or others for transfers already 
made plus evidences surrendered to sup- 
pliers for fuel oil which is not included 
as fuel oil on hand (item one). The total 
of column 1 must equal the total of 
column 2. 

It the total of Column 1 is greater than 
total of Column 2 you have a shortage 
of ration evidence. If the total of Column 
1 is less, you have an excess of ration 
evidence. You should surrender this ex- 
cess to your local board. 


Pacific Coast Stocks Trimmed 
By Record February Demand 


NPN News Bureau 
WASHINGTON—Tota!l demand for 
products in Pacific Coast territory 
reached a new record of 1,124,000 b/d 
in February, the Bureau of Mines report- 
ed this week. Total supply increased 
12,000 b/d over January—to 999,000 
b/d—so that 125,000 b/d were with- 
drawn from storage, bringing stocks 
down to 80,759,000 bbls. 

When the nation entered the war, Pa- 
cific Coast stocks stood at about 140,- 
000,000 bbls. On Feb. 28, 1945, fuel 
oil stocks were down to 20,181,000 bbls. 
—a little over one month’s supply at 
present rate of delivery. 

During January, supply and demand 
drew together by virtue of a supply in- 
crease of 15,000 b/d and a drop in de- 
mand of 27,000 b/d, 
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Government Agencies 
Get Priorities 
In Buying Surplus 


NPN News Bureau 

WASHINGTON—The Surplus Prop- 
erty Board’s Regulation No. 2, scheduled 
for issuance early this week, provides 
for a thirty-day priority period for fed- 
eral, state and local government agencies 
to consider surplus goods betore they 
are offered to the general public. 

Federal agencies get first opportunity 
to inspect the goods, under the regu- 
lation, as they are allotted the first i8 
days of the priority period. The re- 
maining 12 days are reserved for state 
and local governments. 

SPB officials believe the new regula- 
tion will promote “greater uniformity” 
and “eliminate confusion” among surplus 
property disposal agencies, which here- 
tolore have been compelled to impro- 
vise priorities. 

Regulation No. 2 is one of about 30 
regulations which SPB expects to issue, 
embodying over-all disposal policies. At 
least 10 of these regulations are ex- 
pected to deal with the large supplies 
of surplus goods resulting from con 
tract terminations after V-E Day. 

Aircraft Surpluses Large 

Making up two-thirds of all the sur- 
plus war property now available for 
disposal are aircraft surpluses, together 
with large stores of aviation components 
and parts, it was announced recently in 
a joint report by SPB, RFC, FEA and 
the War and Navy Departments. 

Transport planes are the type for 
which demand is greatest, the report 
says, but so far only 155 of this type 
of aircraft have been allocated, 55. ol 
them to foreign airlines. (Cities Service 
Oil Co. has already purchased one sur- 
plus transport.) 

Persons desiring to buy such planes 
are advised to write to Reconstruction 
Finance Corp., 1825 K Street, Washing- 
ton, which already has a mailing list of 
about 1,000 prospective aircraft pur- 
chasers. Groups in foreign countries in- 
terested in “Class B” or transport planes 
may apply directly to FEA. 

Information not only on surplus planes 
but also on aircraft “spares” is available 


from RFC. 


End Rationing on V-E Day, 
Dixie Distributors Urge 
ANN ARBOR, Mich.—National Dixie 


Distributors. Inc., has gone on record 
with a resolution for elimination of gaso- 
line and fuel oil rationing as soon as 
hostilities with Germany .cease, Paul R. 
Dempf, chairman of the executive com- 
mittee, announced here today. 

Other resolutions called for increasing 
present corporation income tax exemp- 
tion from $10,000 to $25,000 and for 
equalizing competition by making govern- 
ment corporations and cooperatives sub- 
ject to same rules and regulations as 
private business, including taxation. 

Officers elected at the April 5 meeting 
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of directors at Kansas City were: presi- 
dent, Odis H. Gray, Independent Oil Co., 
Hillsboro, Tex., first vice president, W. L. 
Glidden, Glidden Oil Co., Clay Center, 
Kans., second vice-president, J. C. Huff- 
man, Clintonville Oil Co., Clintonville, 
Wisc.; executive secretary-treasurer, A. 
F. Geyer, Dixie Oil Co., Waterville, 
Kans. 

Mr. Kempf was named chairman of the 
executive committee, which is composed 
of F. M. Blair, Tray, Mo.; E. A. Braun, 
Athens, Wisc.; J. B. Gannaway, Clinton, 
Okla.: S. Arnold, Fayetteville, Tenn.; J. 
E. Guilbault, Chicago, and Mr. Glidden. 


Kansans Call for Six-Month 


Limit on Price Controls 
Special to NPN 

WICHITA, Kans.—The Kansas Oil 
Men’s Assn. went on record last week in 
a resolution opposing extension of the 
emergency price control act of 1942 for 
an 18-month period. 

The association, the resolution states, 
favors the extension of the emergency 
price control act of 1942 for a six-month 
period from its expiration on June 30, 
1945. This would make expiration coin- 
cide with that of the Second War Powers 
Act, which expires on Dec. 31, 1945. 


Lieut. Neef Aided Planners 
NPN News Bureau 

WASHINGTON—In the April 4 is- 
sue of NPN, p. 28, 2nd paragraph, Ist 
column, under the head “Some Addi- 
tional Facts Added To Supplement Army 
Record”, dealing with early Army pipe- 
line planning, the name Lieut. Neis 
should have read Lieut. Neef. 

The lieutenant’s full name is Frederick 
E. Neef. NPN thanks Gen. H. L. Peck- 
ham, Lieut. Neef’s chief in the fuel and 
lubricants division of the supply services, 
for calling attention to the error. 


MIDWEST 





(Continued from p. 9) 
OPA offices and warehouses, like in the 
recent Chicago robbery. Several Mid- 
west jobber associations plan to give 
the North Carolina association support 
in getting rid of that one. 

PAW has been fairly prompt in dispos- 
ing of any excess regulations they have 
but maybe PAO 11 covering well-spac- 
ing can be amended and made applicable 
on a basis similar to the suggestion for 
changing gasoline rationing. That is, 
PAW could tell the oil companies how 
much casing and other steel each of them 
will get, then let the oil company or 
operator use his pro-rata share as he 
sees fit by drilling the well wherever 
he wants to on his lease. There are a 
number of other things that might be 
handled in a like manner. 

With the industry contention refuted 
by the fact that closed meetings do not 
enable the industry to escape lawsuits, 
and with regulations on the ebb, all 
meetings should be opened to the press 
for maximum support in throwing off 
government control as it becomes un- 
necessary. 


1249 Tank-Trailers 
For Oil Approved 


NPN News Bureau 

WASHINGTON—A total of 1249 pe- 
troleum tank-trailers have been authorized 
to trailer manufacturers for production 
during 1945, WPB announced over this 
week. 

At the same time, WPB officials said 
that it may be necessary to rescind or 
adjust individual authorizations if it is 
indicated that manufacturers cannot meet 
their authorized schedules ~ within. the 
time specified. 

WPB’s list of petroleum tank trailer 
authorizations, making up part of its com- 


merciai-trailer «authorization schedule, 
follows: 
. © 
I t 
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Allen Mfg. Co., Green- 

wood, Miss. 4 1 1 6 
American Body & Trailer 

Co. Oklahoma City 3 2 ] € 
American Steel Works, 

Kansas City 8 0 0 3 
Beal Pipe & Tank Corp., 

Portland, Oreg. 8 4 4 16 
Black Diamond Trailer Co. 

Inc., Bristol, Tenn. 2 1 1 4 
Boardman Co., Oklahoma 

City 1 l 1 3 
Butler Manufacturing Co., 

Kansas City 83 31 37 151 
Carter Mfg. Co., Memphis 1 1 0 2 
Clough Equipment Service, 

Seattle, Wash. 0 3 3 6 
Columbian Steel Tank Co., 

Kansas City, Mo 15 9 10 34 


Davis Welding & Mfg. Co., 
Cincinnati, O. 
Fruchauf Trailer Co., De- 
troit, Mich. 145 83 84 312 
Heil Co., Milwaukee 94 56 53 208 
Industrial Steel & Tank 
Rody Works, Oakland, 


13 7 6 26 


Calif. 6 2 2 10 
Larrance Tank Corp., Law- 

ton, Okla. 8 0 0 8 
Lubbock Machine Co., Lub- 

bock, Tex. 4 0 0 


McKinnon Tank Co., 
Rhome, Tex. 1 0 0 I 
V. I. Moser Tank & Trailer 


Co., Wichita, Kans. 10 7 7 9 
Pennsylvania Furmace & 

Iron Works. Warren, Pa. 33 16 17 #6 
Pike Trailer Co., Los An- 

geles 1 0 1 2 
Progress Mfg. Co., Arthur, 

Tl 11 6 5 22 
Quaker City Iron Works, 

Philadelphia 40 20 20 gO 
Silver Eagle Co., Portland, 

Ore. 4 0 0 4 
Smith Machine & Tank 

Works, Tyler, Tex 5 3 2 10 
Springfield Auto Works, 

Inc., Springfield, Mo. 11 5 6 22 
Stainless & Steel Prod- 

ucts Co., St. Paul, Minn. 2 l ] 4 
Standard Steel Works, N. 

Kansas City, Mo. 76 31 #27 #154 
Steel Products Co. Inc., 

Savannah, Ga. 16 8 8 2 
Timpte Brothers, Denver, 

Colo. 0 0 1 
Trailmobile Co.—Berkeley, 

Calif. 9 5 5 19 

Cincinnati, O. 0 2 5 
Utility Trailer Mfg. Co., 

Los Angeles, Calif. 9 5 8 22 
Wentworth & Irwin, Inc., 

Portland, Ore. 2 1 1 A 
Winter-Weiss Co., Denver, 

Colo. 5 0 0 5 
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General American it 
a tank car to carry it 






Your future plans may include new liquids and 
gases never shipped before — and needing bulk 


transportation to be profitable. Call on General 
American engineers. 


Specially designed General American cars today 


carry highly volatile liquids, gases requiring ex- 
treme pressures, acids that corrode ordinary cars. 


The correct car to carry your “problem product” 
efficiently can be designed and built by General 
American — world’s largest operators of special- 
ized tank cars. 


his discovery 


will build TV 
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Planning Now with Tomorrow’s Leaders 


ot 















Even though your new product or problem commod- 
ity is still in the laboratory stage, General American 
engineers are ready to work with you now. Keeping 
pace with your progress, we will plan the new tank 


car with every feature needed for safe, economical 


transportation. 


Call or write our general offices—135 South LaSalle 
St., Chicago 90, Ill, 





GENERAL AMERICAN TRANSPORTATION 


CORPORATION 


Builders and Operators of Specialized Railroad Freight Cars %* Bulk Liquid Storage Terminals * Pressure Vessels and other 


Welded Equipment * Aerocoach Motor Coaches * Process Equipment of all kinds 


* Fruit and Vegetable Precooling Service 
aPRIL 18, 39485 
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Indiana C. of C. Head 
Roasts Co-ops as 
Tax "Charity Cases’ 


Special to NPN 

EVANSVILLE, Ind.—Verbal lashings 
of tax-exempt, government-subsidized 
businesses “destroying the 
taxes while competing under 
privileges with privately owned taxpay- 
ing enterprise,” increased in southern In- 
diana last week. 

Close on the heels of Joseph E. Kelley, 
Mount Vernon banker, who denounced 
wartime co-op practices of buying up 
business properties which formerly paid 
taxes and re-organizing them into non- 
taxpayers, Clarence A. Jackson, executive 
vice-president of the Indiana State 
Chamber of Commerce, visited the same 
downstate Hoosier territory and made 
a second reverberating aitack. 

“Face facts and be prepared to pay 
the price,” each leader has now coun- 
seled, asserting that super co-ops and 
government businesses are now 
the spadework for a changeover to the 
co-operative commonwealth. 

Blasts by the two vigorous foes of 
tax inequalities have 
much under discussion in Indiana, Ken- 
tucky and Illinois and made this im- 
mediate downstate area the center of 
an educational campaign which may be 
carried into every county in Indiana. 


source of 
special 


doing 


brought’ co-ops 


Addresses Business Leaders 


Mr. Jackson spoke in Evansville at the 
annual banquet of the Tax Research 
Bureau, Inc., which is comprised of sev- 
eral hundred business leaders in Evans- 
ville and adjacent towns. Louis Ruthen- 
berg, president of Servel, Inc., and head 
of the Indiana Committee for Economic 
Development is listed among the more 
active leaders. 

Mr. Jackson said his own presence as 
speaker was a call to every businessman 
present to help maintain the integrity of 
our country. 

“Unless we take immediate steps in 
this direction, we are inviting a social- 
istic or Communistic economy,” Mr. 
Jackson said. “Leave our present tax 
laws as they are and all but the largest 
of private-owned business will vanish. 
It won't be necessary to legislate so- 
cialism: we will get socialism by de- 
fault.” 

“Business in the United States is rap- 
idly dividing into two highly competi- 
tive but widely different systems,” he 
continued. “One is privately owned 
business, the other is government-owned 
or sponsored, so that government di- 
rectly or indirectly subsidizes the en- 
terprise. 

“Private business must pay all taxes, 
local, state and federal. 
erating under the other system, per- 
forming exactly the same services, are 
not required to support the federal gov- 
ernment through taxes,” 

Mr. Jackson cited farm  co-opera 
tives as outstanding example of tax in- 
equality. 
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Businesses Op- 








“This is a business that has been grow- 
ing by leaps and bounds,” he said, “but 
I'll wager that not one farmer in ten 
knows that the co-op he belongs to is a 
charity case, subsidized by the govern- 
ment for votes just like an old-age pen- 
sioner.” 

Among privileges of co-ops he cited, 
aside from tax exemptions, rebates, spe- 
cial advantages in buying and selling, 
lower freight rates from railroads and 
ability to borrow government (taxpay- 
ers) money at lower rates. 
“These co-operatives today are in 
field, ranging from oil wells to 
They retail, wholesale 
and manufacture—even write insurance 


every 


cigar factories. 


and sell tombstones. 

Recently they have come into the 
retail grocery field, Mr. Jackson said, 
and charged that untaxed profits of co- 
operatives “represent the greatest threat 
to small business which competes in the 
same fields for the same markets and 
pays 40% to 90% of net profits in Fed- 
eral taxes. 

“No one can object to the co-opera- 
tive business as long as it stands on its 
own feet and carries its share of the 
load,” he concludes. “They can be a 
success and still pay their share of the 
costs, the same as_ their 
competitors. But when they use their 
untaxed profits and special government 
borrowing privileges to expand refineries 
and establish grain elevators in com- 
petition with heavily taxed private busi- 
ness, it is time to grow alarmed. Pres- 
ent tax laws must be amended.” 


government 





DEATHS 


M. A. Macomber 

KALAMAZOO, Mich. — M. A. Ma- 
comber, president of the Kalamazoo 
Paraffine Co., died here March 29 fol- 
lowing five months illness. He was as- 
sociated with the petroleum business 
since 1909, was a co-founder of the 
Joliet Oil Refining Co., and for several 
years Was connected with The Texas 
C 





He later became interested in the 
Crystal Waxing Co. of Joliet, Ill., the 
operations of which were transferred here 
in 1925. He was one of the original 
directors of the Mid-West Refineries, Inc., 
Alma and Grand Rapids, Mich, 


Ward A. Miller 

CLEVELAND — Ward A. Miller, for- 
merly president and general manager 
of the Illinois Pipe Line Co., died ina 
Lakewood on March 29. He was 76. 

Mr. Miller started work in the oil 
industry in 1884, and upon his retire- 
ment in 1929, had completed 45 years 
of service as a pipeliner. 

He became general superintendent of 
the trunk lines of the Ohio Oil Co. in 
1908, and when the Illinois Pipe Line 
Co. was organized by the Ohio Oil Co. 
in 1915, was made vice president and 
In 1917 he was made 
president and general manager, a posi- 
tion he held until his retirement in 1929. 


general manager. 


Urges Trade Treaties 
To Extend Oaks Plan 


NPN News Bureau 
CLEVELAND — Austin T. Foster, 
chairman, Committee on Treaties of 
Friendship and Commerce of the Na- 
tional Foreign Trade Council, and coun- 
sel, Socony-Vacuum Oil Co., last week 
distributed a proposal to the Council 
advocating the establishment of a series 
of modernized treaties of friendship and 
commerce as a basis upon which the In- 
ternational Court of Justice proposed at 
Dumbarton Oaks could reach its de- 
cisions. 

Existing treaties of friendship and 
commerce, Mr. Foster’s statement says, 
are now frequently inadequate in vary- 
ing degrees because of the swiftness with 
which conditions have changed in re- 
cent years. 

“The need for American investments 
in foreign countries is often stressed,” 
Mr. Foster’s statement says, “by repre- 
sentatives of foreign governments and 
by spokesmen for foreign business in- 
terests. Yet in many foreign countries 
the trend toward expropriation and na- 
tionalization of property by government 
and toward discriminatory practices fa- 
voring domestic enterprises has also been 
marked. Some countries, in certain in- 
dustries and businesses, require partici- 
pation of local capital and local man- 
agement to a degree often excluding 
Americans and other foreigners. 


Would Define Business Status 


“It is not to be expected, if properties 
are to be expropriated or discriminatory 
practices followed, that a program of 
American investments can be long main- 
tained. It is suggested that treaties of 
friendship and commerce, in addition to 
giving assurance against uncompensated 
expropriation, might also define those 
industries in which governments may 
operate and in which nationals may be 
given any degree of preference, so that 
investment regard to other 
types of industry can be made and car- 
ried out'by free private enterprise with 
some degree of security.” 


plans in 


Discussing the range of business to 
which treaties of friendship and com- 
merce are valuable, the statement points 
out: “When a foreign government takes 
action which seems unjust to a foreign 
trader, the latter is likely to find that 
he has no redress under the laws of 
the foreign country, and his last resort 
will be a treaty between that country 
and his own. The term ‘foreign trader’ 
applies to the smallest exporter or im- 
porter, to the 
to all sizes of business in between. 


largest corporation, and 


“From the American viewpoint it is 
of vital importance to the expansion o! 
foreign trade and international invest 
ment that the fullest possible measur 
of protection by treaty be  afforde 
businessmen engaged in these interna 


tional activities.” 
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Their High Efficiency Speeds Deliveries 
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Your engineers will have an appreciation of the 
careful designing that makes Philadelphia Cross 
and Check Valves almost 100% efficient. Your 
delivery department will find a noticeable cut in 
unloading time resulting in more deliveries 
per day. 

Used to manifold the various compartments of 
a truck tank, they carry their flow so rapidly that 
tanks can be unloaded just as fast as if delivery 
were made directly to the hose. 

Their sturdy bronze construction stands up 


under the toughest service conditions. Heavy- 
type %‘’ valve stems won't bend even if drivers 
step on the handles. The malleable iron hand 
wheels can take it, too. Available with or without 
swing-checks to prevent contents of one tank 
flowing into another. 

Specify Philadelphia Valves for replacements 
on your present trucks, and on all new equip- 
ment. Our engineering department will gladly 
work out costs and the potential savings to 
your company. 


PHILADELPHIA VALVE COMPANY 


ARAMINGO AVENUE AND ONTARIO STREET, PHILADELPHIA 34, PA. 
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Pacific Coast Distributor: Oil Marketing Equipment Co., 325 Fremont Street, San Francisco, Cal. 


Take it from me.--- 
Buckeye Equipment 
means time saved in 
SERVICE STATIONS! 


YY siz 


Buckeye 
Dependability helps 
our BULK PLANTS 


maintain 


fast delivery FIG. 782—Fuel Oil Delivery 
Nozzle Vaive 


alvanized 
Double 


Mer: THAN EVER before, the outstanding need of Service Stations, 


Bulk Plants and Tank Trucks is for greater speed and dependability 
in handling fuels. War time performance has demonstrated that 
Buckeye Valves and Fittings have the inherent qualities to meet these 
requirements. We believe you will profit by having full facts on the 


complete line of Buckeye equipment. Mail the coupon today. 


NATIONAL PETROLEUM NEW 





688 — Streamlinea 
Flow Tank Truck Faucet ‘ 


- Self-Closing, 
ustable, Line 


Buckeye Iron & Brass Works 
356 East Third Street 
Dayton 2, Ohio 


Please send the full facts on Buckeye Valves and Fittings for 
Service Stations, Bulk Plants and Tank Trucks. 


: ON 
—~_— DAYTON——_ Bec 
Quality Valves and Fittings Address 


for the Oil Industry City 
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WITH WARREN PLATT IN ITALY 





(Continued from p. 5) 


few hatfuls of oil have been found in 
Italy, more in Egypt but always with 
the aid of the geology and equipment 
of the modern world though the Bible 
records the first discovery of crude oil. 
What refineries have been built around 
the Mediterranean have been built by 
New World minds, often they later op- 
erate them, with New World blue prints, 
equipment and on New World processes 

The tremendous oil production of old 
Persia and its big refineries have all 
been developed on New World ideas 
and by men from this New World and 
with New World private capital. 

All this one can think of as he leaas 
on the crumbling walls with the Nea- 
politans and the cther residents of the 
Mediterranean countries, and 
not just at Vesuvius and its ruins of 
past greatness, but at the modern tankers 
of the New World bearing the products 
of that world to help the millions of 
fighting men and women from the U. S., 
Canada, the United Kingdom, South 
America, New Zealand and _ Australia 
and all the rest of the peoples who 
created another way of life after Co- 
lumbus sailed out the gates cf this sea 
of the Old World. 

So the story of the oil tanker is one of 
drama, of great history, not just the 
simple recording that this or that tanker 
is arriving with 130,000 bbls. of avia- 
tion gasoline and must be on her way 
back for new cargo in a day or two. 


gazes, 


That drama of the tanker is the more 
striking as she lies at anchor here sil- 
houetted against the imagination’s pic- 
ture of the oar and wind-driven galleys 
of the past, for this tanker today, many 


hundreds of them, have built into them 
the speed of the ocean liners, the grey- 
hounds of the sea. When their engines 
go to 17-18 knots an hour speed, their 
bows rise on the water like a speed 
boat. What they are and what they 
carry are in violent contrast to that 
which rises now behind them in Na- 
ples’ bay. 

All this bit of historical fancy is not 
over-rating the importance of the tanker 
either for the war campaign along the 
Mediterranean or in Europe or in the Far 
Pacific. To all fronts, it is the tanker 
that brings the fuel that drives all the 
implements of war. 

Along the Mediterranean here it has 
been the tanker and its skillful manage- 
ment, plus the pipelines on shore at 
strategic ports, that has made for the 
great success of all the Mediterranean 
As the fighting crept along 
the coast from the first landing at Casa- 
b'anca on the Atlantic Coast to the hard- 
fought ports on the Mediterranean of 
Oran, Algiers, Phillipeville and then 
Bone, Bizerte and Tunis, it was _ the 
tanker that kept right alongside the ad- 
vancing troops. 


campaigns. 


Then, when the final jump was made 
from the African mainland to the islands 
and then the mainland of Italy, it was the 
tanker, operating more than 3000 and 
sometimes 5000 miles from home, that 
fueled the advance, 

To do their job, these tankers had to 
push past enemy submarines, in home 
waters, in mid-Atlantic and as they ap- 
Gibraltar and in the Med- 
itself. They had to dodge 


proached 
iterranean 


through mine fields at all ports. They 
and bombed by 


were strafed enemy 





Closeup of another sea line showing where flexible hose was cut in to straight 


line pipe to allow for the wash of the sea. 


This, too, was a patched-up and hurry- 


up job that works 
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planes while both at sea and in port. 
Many were sunk and many were dam- 
aged. Small tankers faced the fire from 
enemy land batteries as they came to 
the landing beaches on “D” days “plus 
3 or 4 or 5 or 6” all early days of every 
invasion when the enemy generally was 
still fighting from “just over the bluff” 
or “arcund the far point,” and within 
gunshot of these tankers and their un- 
loading and pipeline installations. 

Sailing a loaded tanker into enemy 
fire is quite a bit different, as any sea- 
faring man will tell you, than taking a 
dry cargo ship of anything except am- 
munition, into such danger. A single 
torpedo or bomb or shell will set the 
contents of a tanker blazing so that 
the flames envelope the whole ship and, 
too often, the crew. 

Six minutes is the usual time al- 
lowed for abandoning a dry-cargo ship 
but six minutes is more than gasoline 
flames will allow the crew of a tanker. 
If they don’t get off with the blast 
itself they may not get off at all. 

All this the crews of the thousand and 
more tankers of the Allied Forces well 
know as they sail New World products 
into these ports of the Old World with 
the fluid that is freeing the world again. 
But they sail on, regardless. 


Magnificent Task Performed 
By Transportation Section 


To make more than a thousand tank- 
er loads in two years time and their 
100 million barrels of petroleum prod- 
ucts fit into the extensive and swift- 
moving battle campaigns of the Med- 
iterranean, is the job which has been 
done by the POL Section of AFHq-— 
—Allied Force Headquarters (of the 
Mediterranean)—and particularly by its 
Transportation Section. 

The job is made more difficult by 
high peaks of demand when all armies 
and air forces are active. The greater 
activity of the armies is known to the 
POL planners in advance and can be 
provided against in their shipping sched- 
ule but the peaks of flying depend most- 
ly on weather and only the most con- 
stant study of shipping schedules, stock 
position and ullages (idle tank capacity) 
and skilled shifting of tankers can keep 
the petroleum supply in proper balance. 

There are months when 65 to 75 
and even more tankers, from far and 
nearby refining points have to be dis- 
patched to their proper ports. These 
will bring in 6,500,000 bbls. and more in 
a single month. 

The bulk of the tankers and the bulk 
of the petroleum products come over in 
the slow 10 knot tankers. There may 
be anywhere from 10 to 25 such tankers 
in a convoy. That means a large quan- 
tity of petroleum appears in the Med- 
iterranean on a given day and has to be 
handled at once. While convoys now 
sail on fixed schedules, storms will break 
the schedule and complicate the dock- 
ing of the tankers for the Transporta- 
tion Section of the POL of AFHq. 

But with all the difficulties the con- 
voy management problem has been well 





NATIONAL PETROLEUM NEws 


— 












itn Sf ft bo tt COM 


7 





en 


nay 
<eTs 
lali- 
led- 
be 
noOW 


-eak 


»ck- 


rta 


con- 
well 















































Sell CHAMPLIN = 





e@ Here's a spring tonic for your sales. Champlin 
HI-V-I (High Viscosity Index) Motor Oil. Refined 
by an utterly new dual solvent process . . . from 
100% Paraffin Base Mid-Continent Crude . . . the 
finest obtainable . . . it's so clear, so pure, so free 
from carbon, resin, and other sludge forming 
elements . . . it helps clean up engines and to keep 
them clean. 


By accurate measurement ...in actual engine 
performance tests ... Champlin HI-V-I has 
reduced sludge as much as 500%. 

Naturally this increases compression, and reduces 
fuel consumption. It lessens the chance of fouled 
plugs, stuck rings, and scored pistons. Cars, 
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tractors, trucks, and busses run smoother with 
Champlin HI-V-I . . 
get-up and go. 


. perform better, have more 


These are definite advantages your customers are 
seeking these days in a motor oil. So start selling 
Champlin HI-V-I . . . the new fighting aviation oil. 
Write or wire for full details, price schedule, and 
availability. 


CHAMPLIN REFINING COMPANY 


ENID, OKLAHOMA 










Producers, Refiners, and 
Distributors of Petroleum 
Products Since 1916 


CHAMPLIN 


AED 


“en THE GROUND. oR 
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worked out so that convoys run pretty 
much on the same type of schedule as 
do the solid oil trains back home which 
have to be made up by loaded tank 
cars assembled from a number of refin- 
eries and the return, by empty tank cars 
assembled from a large number of un- 
loading points. 

Tankers, as well as other ships, from 
the loaded convoys are dropped at pre- 
chosen ports along the Mediterranean 
while empties are assembled at an agreed 
upon point to be convoyed back home. 
All this is done on a tight schedule that 
allows for the least days of layover 
awaiting convoy and the most days in 
transit, for both the convoy and the pro- 
tecting war vessels, 


Army Chemists at the Docks 
To Test Before Unloading 


The turn-around time in both the 
unloading and the loading ports with 
tankers is figured in hours, 24, 48, etc. 
It is so short that little or no shore time 
is allowed the crews. Dry cargo ships 
are much longer in port, even 10 days 
or two weeks, but the tankers always 
find their oil docks clear for them and 
the pipelines to shore are being hooked 


up the minute the mooring lines have 
been made secure. 


Chemists from the Army’s testing labs 
under POL of AFHq in this area and 
similarly operated in other theaters— 
are waiting at the dock as the tankers 
pull up. They jump aboard as the first 
lines are heaved, take their samples 
and hurry back to the lab to run their 
tests to see if there has been contami- 
nation and if the manifests properly de- 
scribe the products in each tank. 


By the time the ship is tied up and 
the pipelines connected, the chemists 
are able to report “okay” and the un- 
loading starts. That unloading goes on 
continuously day and night. The min- 
ute the ship is empty, she is cast off 
ready to proceed back home. 

Tankers, both ocean and coastal, to- 
day are unloading petroleum products in 
bulk at 36 Mediterranean ports, on both 
north and southern shores and all the 
way down its length. These ports have 
various unloading facilities and vary- 
ing depths of water at those facilities. 
Tankage also varies as does particularly 
the demand on that tankage from the 
consuming armies. All told there is 

25,000,000 bbls. of pe- 
storage at ports along the 


close to 


troleum 


Allsup and Christopher Screen Civilian ‘Gas’ 


NAPLES—Two members of the “con- 
trol group” who came in for the monthly 
“slate meeting” at which all petroleum 
requirements are estimated for four 
months in advance are shown in the ac- 
companying photos with Maj. Norman J. 
Shaw who is in charge of package move- 
ments for the Transportation Section of 


POL AFHq. 


At the left is Capt. O. G. Allsup, a vet- 
eran oil man who has been with the Pan- 
American since 1926 until he was called 
back in the army in 1942. Capt. Allsup 
was in the Navy in the last war. He is 
from Jacksonville, Fla. and now is POL 
officer at Casablanca. 


On the right is Maj. G. H. Christopher, 
Independent oil marketer from Prescott, 
Ark. There he operates a marketing and 
transport business under the name of the 
Christopher Oil Co. For 10 years he 
was assistant sales manager at Little 
Rock, Ark. for the Standard of Louisiana. 
He is a graduate of Ouachita College at 
Arkadelphia, Ark. 

As an Independent oil man, Mai. 
Christopher got into this war in a big 
way before he got into the army. He 
bid on 5,000,000 gal. of motor fuel for 
the Army’s maneuvers in Louisiana in 
1941 and got the business. Then he 
had to scurry around to get enough 
trucks to fill the order. This he did by 
converting logging trucks with 1700 gal. 
tanks. 

At present Maj. Christopher is chief 
POL officer for North Africa and as 
such has contact with the civilian affairs 
organization which distributes POL in 
North Africa. They make their requests 
for allocation of petroleum to POL. This 
has been on a basis of about 40% of 
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Mediterranean alone. This is divided 
all the way from a few thousand barrels 
at some of the small ports to several 
million barrels at the large ones. Con- 
siderable of this tankage has been built 
by the Allied oil men in addition to 
their repairing existing tankage. 

As a result of this varying tankage, 
varying demand and many shallow har- 
bors the Transportation Section of POL 
at AFHq has to play a continual game 
of checkers with the armies using the 
tankers as pawns. While tankers are 
scheduled months in advance—generally 
four months—changing events as they 
approach port often call for changes 
in unloading points, 

The big deep water tankers can only 
unload at a few ports and from them 
the products are transhipped by a fleet 
of close to a hundred small tankers and 
boats that carry the products in bulk 
or cans and drums to the shallower har- 
bors and to points of relatively small 
consumption. The problem is increased 
by the fact that there are six major prod- 
ucts that are handled in large quantities 
in bulk at one or more ports to say 
nothing of the package goods, lubes, 
greases, etc. 

To see that all these 


tankers reach 


the right port at the right time and are 


Needs in N. 


Africa 


ng eS 


Capt. O. G. Allsup, Maj. Norman J. Shaw and Mgj. G. H. Christopher 


prewar consumption but such as_ has 
been given the civilians is for strictly 
essential use. POL is given to a group 
of oil companies which has pooled their 
properties and personnel. 


The army collects American dollars 


for all products given to this pool on a 
basis of cost plus 5% for overhead, 
spillage, etc. The transaction is through 
the French government which will make 
final settlement with the U. S. on Lend- 
Lease.—W.C.P. 
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CONSPICUOUS 


..» BECAUSE IT’S SQUARE! 


You'd rub your eyes if you actually did see a square tire. 


You probably feel like testing your hearing when told 


there is a Square Deal in Rubber. 


This Pharis policy does exist and, in these uncertain 
times, stands out because of the simple reasoning 
behind it. Pharis recognizes an obligation to "take 
care of its own," to see that regular accounts are 
allotted fair and equal allocations of Pharis S-3 tire, 
tube, camelback, bicycle tire and truck tire production 


under present conditions. 


Perhaps that's why Pharis dealers are also conspicuous 
for profit. 


“The Square Deal in Rubber” 


THE PHARIS TIRE AND RUBBER CO. 


NEWARK, OHIO 


PLANT No. 2 


PHARIS 
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Col. Lassek Heads POL Transportation in ‘Med’ Area 


NAPLES, Italy—There should be 
silver eagles instead of silver oak 
leaves on the shoulders of Marshall 
G. Lassek in the accompanying photo 
but the photographer got around a 
few days too soon. Just the other 
week Col. Lassek’s promotion to a 
full coloneley came through. So 
take our word for it the eagles are 
on his uniform today. 

When the Colonel got his eagles 
we said to him that such a promotion 
in an army man’s life is, to our lay- 
man’s mind, of more importance 
than most previous promotions. It is 
not until one gets to be a captain 
that one has arrived at a real level, 
arrived on a main floor instead of 
just stair landings. From there on to 
be a major and lieutenant colonel 
seems to be more stair landings. But 
when you get to be a full colonel 
you have reached a decidedly higher 
and more important floor in army 
life. There you rate more deference. 
When “the colonel” asks for some- 
thing he is quite likely to get it with- 
out argument. He also messes with 
the generals and lives at their hotels 
which are generally better than for 
the lower or junior officers. 

So here are our congratulations to 


Col. Marshall G. Lassek. 
Veteran of National Guard 


Col. Lassek is an oil man from Eau 
Claire, Wisc. Until he was called 
for active service in the Army near- 
ly five years ago, he had been with 
the Standard Oil Co. of Indiana for 
13 years, having started with them 
in 1927. Prior to that he had been 
with the Cornell Wood Products Co. 
and also was for a time assistant man- 
ager of a branch chain store in Wis- 
consin. When Col. Lassek went with 
Standard it was at Eau Claire and 
he started at the bottom, driving a 
truck, but on the company’s payroll 
he was known as a “rural tank wagon 
salesman.” In 1930 he was put in 
charge of the warehouse and a few 
years later he was made superintend- 
ent of the plant, a position he held 
until called to active service in Octo- 
ber 1940. 

Col. Lassek has been active in mil- 
itary life since 1923 when he enlist- 
ed as a private in the cavalry regi- 
ment of the Wisconsin National 
Guard. He worked his way up 
through the ranks. In 1936, as a 
second lieutenant of cavalry he was 
transferred to the infantry and given 
command of the local infantry com- 
pany to bring it up to standard and 
from then on he was on his own, 
to make good or else. 

Col. Lassek, as a lieutenant, then 
combed the town for good military 
material. He put in his evenings 


Col. Marshall G. Lassek, oil man of Eau Claire, Wisc. 


either at drill or calling on prospec- 
tive members at their homes and talk- 


ing to their parents. He filled his 
company to authorized strength and 
drilled them into such good shape 
that he was promoted and received 
the commendation of his superiors. 

When he and his company were 
called into Federal service for this 
war, in October of 1940, he took the 
men south for training. For three 
months in 1940 and 1941 he attended 
infantry school and later, in 1941, 
attended the Command and _ Staff 
School at Fort Leavenworth. He 
was one of 15 officers selected from 
a class of 350 at that school for im- 
mediate foreign service. 


Went to England in 1942 


He was sent to England in April 
1942 for general staff work and that 
summer and fall worked with other 
officers on the plans for the invasion 
of North Africa. That was how he 
met Col. G. H. Vogel, regular army 
officer who was developing the oil 
end of the plans for the invasion. 

After Col. Lassek went to Africa 
for the invasion he was transferred to 
Col. Vogel’s staff where he is today 
in charge of the transportation de- 
partment. 

Col. Lassek has been the rounds of 
the Mediterranean for the various 
campaigns there. He got his intro- 


duction to Mediterranean warfare the 
hardest way as he was torpedoed on 
his first trip to Algiers. It was De- 
cember 1942. He was on a troop- 
ship with some 5000 men. They 
were torpedoed early in the morning 
off Algeria. Some 250 nurses and 
Wacs were put in the life boats. The 
ship listed heavily and for a time 
it looked as if it would keel over 
but it didn’t. 


The torpedo hit in the engine room 
so there were no lights or power. 
Col. Lassek had an emergency post 
below decks which he took when 
the crash came. After the men got 
on deck he finished dressing. Some 
men were lost by the explosion of 
the torpedo. The Colonel says you 
think of a lot of things when it looks 
as if you are cashing in your last 
checks. 

There was nothing any one could 
do with all those troops aboard ex- 
cept wait and hope that there would 
not be another torpedo—and fortun- 
ately there wasn’t. The troops, he 
says, took the attack quite calmly. 
They obeyed orders and waited quiet- 
ly. 

Destroyers took them off the next 
afternoon and then sunk the troop- 
ship. The disembarkation was ac- 
complished without accident to any 
of the survivors.—WCP. 
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THE MCDONALD 


The use of an emergency pressure release vent in 
addition to the vent usually installed on storage tanks, 
is now an accepted part of enlightened safety prac- 
tice —required by many states and demanded by 
all operators who believe in complete protection. 
The McDonald 6” Safety Vent has been designed 
to provide the fullest measure of plus protection: 

PLATE 955 is for pressure release only (no vacuum re- 
lease), and is furnished to release at one-pound pressure. 


Bronze Seat and bronze-faced cast-iron pressure poppet 
prevent corrosion and insure proper seating. 


Flame Arrestor consists of two cylindrical screens made of 
heavy bronze perforated metal, nickel-plated. Screens are 
correctly spaced to insure maximum effectiveness. 


Protective Cover is sheet steel. Cadmium-plated nuts secure 
cover to steel guide posts. 


Screens are easily accessible for inspection or cleaning 
simply remove cadmium-plated nuts and remove cover. 


Plate 955— for 
Pressure Release 
Only 


6" SAFETY VENT 


Free Venting Area with screens installed exceeds requirements. 


PLATE 955-A is similar in design to Plate 955 
but provides vocuum release in addition to pressure 
release. Vacuum poppet releases at approximately 
Ya oz. Vacuum opening is 2s" in diameter. Pressure 
poppet, as in Plate 955, releases at one-pound pressure. 


Here is extra protection for tanks and their contents 
—low-cost insurance that more and more operators 
are insisting upon. McDonald 6” Safety Vents are well 
designed and soundly built, yet inexpensive. Available 
for prompt shipment. Write for folder and prices. 


A. Y¥. MSEDONALD MFG. CO. 


“The Home of the Swing Joint” 
DUBUQUE, IOWA 


There's a McDonald Branch or Distributor Necr You 
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promply handled a detailed but simple 
reporting and checking-up system is used. 
As neither tankers nor any other supply 
ships can talk to shore or to each other 
by radio a port record is the fastest that 
can be kept of where they are. But 
there is a daily report system, and at 
some places an hourly system, on condi- 
tions of stocks. 


Scheduled Arrival of Ships 
Checked Against Master Chart 


Against this on a master chart is 
checked the scheduled arrivals at each 
port so that those at POL Hq know con- 
stantly what the petroleum supply is, 
how fast Army and Navy are drawing 
on them and at what points. When a 
draft on stocks threatens to be heavier 
than anticipated, stocks are shifted either 
by pipeline, if that is possible, by tank 
car or by coastal tankers. The over-all 
stocks are kept high enough so that 
somewhere convenient are always sur- 
pluses to take care of unexpected de- 
mands. 

Then there are weekly and monthly 
summaries of all this to all the interest- 
ed offices and other agencies, so there 
are many people watching and guarding 
the petroleum situation, 

The POL Section of AFHq specifies to 
the Army & Navy Petroleum Board at 
Washington which deals with the War 
Shipping Administration, the Navy, and 
the Tanker Control Authority in the U. S. 
what shipments it wants and when and 
where and those agencies issue their %r- 
ders accordingly. 

To get the information necessary to 
make such requests and to keep check 
on the entire petroleum supply situa- 
tion, the Transportation Section of POL 
AFHq maintains “liaison” with the fol- 
lowing agencies, by personal, telephone 
and inter-committee contacts: 

With American Agencies—The Navy 
on U. S. Navy tankers; with the Air 
Force whose planes and lighter parts 
generally constitute the deck cargo that 
today is being carried extra on the broad 
and long tank decks; with the Army for 
U. S. Army mail, more and more of 
which is going on fast tankers; with 
Army base sections on handling of tank- 
er cargoes at terminals; with Army trans- 
port services on handling package goods. 

With the British — There are the same 
type of contacts with the same military 
agencies and in addition with the Min- 
istry of War Transport on the husbandry 
of tankers as the British have the neces- 
sary equipment and are in charge of so 
many Mediterranean ports, 

With the French — There is contact 
on the use of French Navy tankers that 
are now in the general tanker pool. 

While meetings are generally decried 
and Col. G. H. Vogel, chief of all POL 
activities for AFHq, can wind one up 
as quick as onyone, there are many nec- 
essary meeUngs in this job of supervis- 
ing the Transportation of POL alone. 
These are attended by Col. M. G. Lassek, 
who is in charge of that section or by his 
deputies. It has been found that a rea- 
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Mail, Planes Also Carried 
To Front by Tankers 


NAPLES—Oil industry tankers to- 
day are doing three jobs in this war: 

1. Carrying petroleum products in 
their regular cargo tanks. 

2. Carrying light freight, like air- 
planes, trucks and trailers and crash 
boats, on their main decks, generally 
on a temporary scaffolding that is 
head high above the valves and pip- 
ing on the deck. 

8. Carrying mail and often extra 
food supplies in more or less unused 
places between decks and below. The 
so-called fast tankers of U. S. Navy 
specifications are faster than any 
commercial ships afloat except the big 
liners and it has been found that they 
are able to speed up mail to and from 
the troops on all fronts. 











sonable number of these make for bet- 
ter operation of as complicated a job 
as petroleum supply to this big area. 

These meetings, for illustration, are: 

Every five days the interested officers 
scan incoming convoys for any changes 
in the scheduled diversion of ships to 
Mediterranean ports that demand might 
warrant. 

Every Tuesday all agencies of opera- 
tion and use in the Mediterranean area 
are represented at “Hq” in a meeting 
of the Mediterranean Shipping Board. 


Meetings Held Every 10 Days 
On Priority of Movements 


Every 10 days there is a POM or Pri- 
ority of Movements meeting of those 
concerned with tanker shipments which 
sounds like another name for what has 
been done but it brings together a group 
of men who are concerned with who gets 
what FIRST—that and nothing else. 

Once a week, on Fridays, Repair Meet- 
ings are held where the condition of in- 
coming tankers and those under repair 
is checked. The aim here is to so an- 
ticipate repairs that tankers are kept 
moving with the least repair delay and 
also to keep a steady flow of work to 
the available drydocks and repair yards, 
which, on this side of the Atlantic, are 
obviously not as large in proportion to 
the demand as in the U. S. 

Once a month the experts meet on 
Long Term Tonnage Allocation and 
decide how much space in all the ships 
will be allocated for the different sup- 
plies, food, clothing, ammunition, etc. 
Here each department, as they say, 
“bigs” for space. The POL Section 
asks for space for its package goods. 

The above meetings are held at vari- 
ous offices around Allied Forces Head- 
quarters but the following are held in 
the offices of the POL section: 

Every Wednesday a Tanker Operating 
Committee meeting. 

Six days a week—the crowd works on 
Sundays but not always full time nor 
with a complete staff—the Chiefs of all 


POL Sections get together in Col. Vo- 
gel’s office and in five minutes ocr 30 
minutes report on and check up all ac- 
tivities of the sections. 

While there are many written records 
and reports passed around the office, a 
large amount of business is transacted 
verbally in person and over the long dis- 
tance phone that either, for security 
reasons or because it would slow down 
the work, cannot be put down on paper. 
This is quickly disposed of in the daily 
Chief of Section meetings. 


The Transportation Section also at- 
tends the monthly Mediterranean Oil 
Slate Meeting where representatives 


from all POL branches revise the require- 
ments for the next three months and 
agree on those for the fourth month. 
This meeting, one of the keys to the 
efficiency of operation of POL in this 
area, was reported in greater detail in 
the first article of this series on the 
Mediterranean theater. (See NPN, April 
4, 1945, p. 4). 


Former Tanker Captains 
Meet Incoming Vessels 


A highly important part of the Trans- 
portation Section’s management machin- 
ery which has kept tankers moving so 
efficiently, is a. special Tanker Sub-Sec- 
tion head in the AFHq theater by a vet- 
eran tanker captain with ‘ex-tanker of- 
ficers at the more important ports and 
agents at all ports on the “Med.” 

These ex-tanker captains personally 
meet every incoming tanker and visit it 
enough times while it is in port to see 
that its skipper loses no time in tying 
up at the oil dock, in connecting up and 
doing it the right way, and in getting 
his supplies and papers for his return 
trip. 

These port tanker captains see what 
repairs he needs and they do not neces- 
sarily take the visiting skipper’s word 
for it but check with the chief engineer 
and personally inspect the ship on any 
major jobs. They make sure the skipper 
has enough crew and if he needs more 
men see that he gets them. And they 
see that the purser has the money of 
the country visited that the crew may 
need for its short shore leave, if it gets 
any. All this is primarily the responsi- 
bility of the skipper but skippers not 
always being the best business men, 
AFHq supplies this measure of direct 
supervision and takes no chances on the 
skipper losing time or overlooking some- 
thing. 

= 

This was a plan of Capt. B. B. Howard, 
ex-tanker captain and now general man- 
ager of the marine department of the 
Standard of New Jersey at New York. 
He inaugurated this supervision of tank- 
ers all over the world at the start of 
the war when the tanker men of the oil 
companies came together as a commit- 
tee. 

In charge of the Mediterranean theater 
is a veteran Standard Oil tanker skipper, 
Capt. A. C. Steinmuller. He came to 
North Africa at the start of that cam- 
paign and has been moving along with 
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the Army and Navy as the fighting and 
the tankers move east and to Italy. On 
the east Italy coast is ex-tanker Capt. 
Patrick J. Reidy, also a veteran of the 
Standard of New Jersey’s fleet and on the 
“heel” is Hilding Johnson, long a_ first 
mate of the Jersey Company’s line. At 
other ports are shipping men who act as 
agents for POL as well as attend to other 
port duties. 

By eternally keeping after the tanker 
skipper and his crew, Capt. Steinmuller 
has set some unloading records, such as 
23 hours and 35 minutes for a big tank- 
er that carried an even 131,000 bbls. 
This was from hook-up to finish time. 
The unloading rate here has reached 
5000 bbls. using one 12-in. line and one 
8-in. with pressure of 100 lbs. 


Subsection Group Also Watches 
Over Packaged Shipments 


There also is a sub-section of the 
Transportation Section that supervises 
and arranges for all packaged petro- 
leum shipments, in drums and cans, 
where these are made in coasters special- 
ly fitted for such oil shipments and also 
in Liberty ships. This sub-section also 
recommends the allocation of tank cars. 
It is under the direction of Maj. M. J. 
Shaw who, with his father, O. J. Shaw 
—recently elected president of the Ne- 
braska Independent Oil Men’s Assn.— 
has a large Independent oil jobbing 
business at Lincoln, Neb. 


This sub-section is now allocating 
some 1100 tank cars in Italy. These 
cars come from the rolling stock found 
on Italian railroads. They run in ca- 
pacity from 3800 gals. to 5500 gals. each. 
Maj. Shaw’s job is to see that the Army 
bases, to which these cars may be as- 
signed, keep them rolling and only use 
them in essential military work and not 
for storage or water unless so assigned. 
These cars run from port and _ pipeline 
terminals to other bulk storage and also 
to can and barrel filling points. Coaster 
tankers that can enter the small ports are 
being used to shorten these tank car 
hauls. 

In the North African campaign 74 
U. S. tank cars of 10,000 gals. capacity 
were used as well as 420 French tank 
cars but the U. S. cars have long since 
been sent into France. 


Maj. Shaw’s department keeps up-to- 
each-day records on shipments and stocks 
against unexpected demands that often 
come in active military operations. He 
also works with the Laboratory Inspec- 
tion Service to anticipate “gumming 
days”, the time when cracked gasoline 
in storage is liable to deteriorate from 
standing too long. Before that day ar- 
rives the material must be shipped for 
prompt use, 


In carrying out this duty this sub- 
section caused the removal of the use of 
12,000,000 gals. of aviation gasoline 
which had been stored in drums at Casa- 
blanca and was right close to its “gum- 
ming day.” These drums were loaded 
on Liberty ships and moved to Medi- 
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terranean ports in time for their efficient 
use. 

This Transportation Department sub- 
section has been called upon also to at- 
tend to moving miscellaneous freight, 
“packages” covering most anything that 
is not in “bulk” it seems. 

When the Italian campaign had pro- 
gressed far enough it was decided to 
build a network of pipelines in the Fog- 
gia plain area, a large range of fine 
flat country without trees on the East 
Coast of Italy well suited for air fields, 
and this sub-section was given the job 
of collecting and moving that pipeline 
equipment. 

The pipe and pumps had to be collect- 
ed from the older pipeline system that 
had been laid in North Africa and which 
were being abandoned as the war moved 
away from Africa. It had to be assem- 
bled at convenient ports and moved to 


Italy and unloaded and moved to the 
scene of construction. 

There were more than 8000 tons of it 
scattered over a few hundred miles in 
North Africa. This POL Transportation 
sub-section arranged for two Liberty 
and two coastal ships, sent them to the 
right ports and then, insisting it had a 
“No. 1 Priority” even over ammunition 
and a young lieutenant’s priority to move 
a lot of Sherman tanks, took charge of 
a fleet of Army trucks and loaded the 
pipeline stuff and got to destination 
within the time limit laid down by the 
Pipe Line Engineers. 

The tank lieutenant did not like the 
treatment he got but it was pointed out 
that his tanks would be useless if they 
did not have the oil and gas. 

Next Week: Mr. Platt writes about the 
industry's technical men in the “Med” 
area. 


Donnell Hopeful 25-Year Club Can Meet in Fall 


NPN News Bureau 
CLEVELAND—In a report to mem- 
bers of the 25-Year Club, A. P. I., Otto 
D. Donnell, president, voiced the hope 
that the trend of events will be such 
that the ODT will permit the annual 
meeting of the club in November, which 
he said he hoped would be a Victory 
Banquet. 


In the absence of an annual election, 
the Board of Governors agreed that the 
present elective officers and members of 
appointed committees should continue to 
carry on the club activities until such 
time as new officers are elected, Mr. 
Donnell said. 


The club now has 300 paid up mem- 
bers, and has completed the mailing of 
biographical questionnaires, and already 
has on file with the permanent club 
records approximately 275 question- 
naires. 


The Board of Governors includes L. P. 
St. Clair, Pacific Coast area, D. J. Moran, 
South Central and Rocky Mountain 
areas, H. T. Ashton, North Central area, 
J. Edgar Pew, Eastern area, and R. A. 
Wotowitch, at large. 


New Members Listed 


Mr. Donnell listed new members taken 
into the Club after the printing of the 
last annual program. Those becoming 
members during former President Phil- 
lips’ term of office were: William J. 
Gerwe, Automotive Sales Manager, So- 
cony-Vacuum Oil Co., Chicago; C. L. 
Henderson, president, Vickers Petroleum 
Co. Inc., Wichita, Kans.; E. A. Kermott, 
general manager, Socony-Vacuum Oil 
Co. Inc., Kansas City, Mo.; C. L. May- 
hall, director refined oil sales, Ander- 
son-Prichard Oil Corp., Oklahoma City; 
Lacey Walker, secretary, American Pe- 
troleum Institute, New York; W. H. 
Ware, Marketing Manager, Socony-Vac- 
uum Oil Co. Inc., St. Louis, Mo. 

During Mr. Donnell’s term of office 
new members taken in were: G. F. 
Racette, Vice President, Bareco Oil Co., 
Tulsa; D. R. Snow, Vice President, 


Barnsdall Oil Co., Tulsa; V. R. Oakley. 
Bareco Oil Co., Barnsdall, Okla.; W. F. 
Stroud, Assistant Plant Manager, Atlantic 
Refining Co., Philadelphia; John M. 
Crawford, chairman of the board, Park- 
ersburg Rig & Reel Co., Parkersburg, 
W. Va.; C. Elmer Townsend, manager 
Insurance Department, Sun Oil Co., Phil- 
adelphia; James A. Dunn, president, 
Barnsdall Oil Co., New York City; A. 
Homer DeFriest, Vice President and Di- 
rector, General Petroleum Corp., Calif., 
Los Angeles; Hiram W. Camp, Manager 
of refining division, Cities Service Oil 
Co., Bartlesville; Raymond E. Luton, 
general superintendent of _ refineries, 
Ohio Oil Co., Robinson, Ill.; David L. 
Frawley, vice president, Barnsdall Oil 
Co., Pittsburgh, Pa. 


Those Who Have Died 


Members who have died since the 
printing of the last annual banquet pro- 
gram were: 

Thomas A. Telfer, Vice President and 
General manager, Calumet Refining Co., 
Chicago; G. P. MacDonald, Vice Presi- 
dent, Richfield Oil Corp., New York 
City, N. Y.; DuBose A. Vann, chairman 
of the board, Sherrill Oil Co., Pensacola, 
Fla.; D. L. Gilland, General Manager, 
Pure Oil Co., Birmingham, Ala.; John A. 
Brown, President, Chairman of the 
Board, Socony-Vacuum Oil Co. Inc.. 
New York Citv; E. C. Mullen, owner, 
E. C. Mullen Co., Chicago. 


Lion Oil Shows Small Gain 


Special to NPN 
EL DORADO, Ark.—Lion Oil Refin- 


ing Co. in 1944 had a consolidated net 
income of $1,464,669.92, or $3.37 per 
share, compared with $3.17 per share for 
the year 1943, J. H. Barton, president, 
reported to stockholders. 

The company’s annual report included 
a review of the company’s wartime acti- 
vities, and illustrated many of the com- 
pany’s operations. Included were re- 
ports on development and exploration, 
manufacturing, research, transportation, 
marketing and employe benefits. 
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Cities Service reports on 





INCREASED SERVICE 
to the Nation in 1944 


ITIES SERVICE COMPANY and its subsidiaries sold 
337 million dollars worth of goods and services 
last year, 63 million more than in 1943. Behind this 
is a story of increased service to the Nation. 
Since Pearl Harbor, Cities Service has invested 


in refinery 


in oil sales 


in natural 

and paces oc 

569.777. 

manufactured 
gas sales 


and PT boats as supercargo. 


1943. 


war. 





This is a partial record of physical achievement in 
the company’s service to the Nation during 1944. 
To maintain competitive position over the years, 
however, two other factors are necessary—financial 
stability and employee loyalty. 

In the past fourteen years, Cities Service has 
invested more than 413 million dollars in new con- 


more than 110 million dollars of its own money in 
facilities now devoted to the production of war ma- 
terials. When peace returns, these same ultra-mod- 
ern plants will continue to serve the Nation with 
the finest in petroleum and natural gas products. 


HIGHLIGHTS of SERVICE in 1944 


58% INCREASE In 1943—Cities Service refineries processed 33.6 million barrels of crude oil. 


In 1944—53 million barrels were run. Today the new Tutwiler Refinery at Lake 
runs Charles, La., alone processes more than 80 thousand barrels daily. 


48% INCREASE In 1943—petroleum subsidiaries sold 45 million barrels of refined products. 
In 1944—oil product sales totaled 66.7 million barrels. 


=. : om In 1943—natural and manufactured gas sales were 213 billion cubic feet.* Customers 
13% INCREASE served at the year-end numbered 551,046. 


In 1944—sales were 240 billion cubic feet. Customers served on December 31st were 


The new pipeline from the Hugoton gas fields is currently delivering in excess of 200 
million cubic feet daily to Kansas City, Wichita and other war industry areas. 


21 OCEAN-GOING TANKERS (14 government-owned) carried to the war zones 9.4 million barrels of 
aviation gasolene, fuel oil and other products—58% more than in 1943. They also carried trucks, planes 
2,869 TANK CARS hauled 11 million barrels 170 million car miles. 

5,938 MILES of owned and affiliated pipelines carried 135.2 million barrels of oil, a 10% increase over 
RESEARCH LABORATORIES of Cities Service developed and manufactured Hydrogen Detectors for 


submarines, Oil Immersion Heaters and Aviation Power Provers for planes, special temperature-resistant 
lubricants for Signal Corps, radar and aviation equipment, and chemicals from natural gas useful in the 


* Adjusted to reflect exclusion of utility subsidiaries sold in 1944 or under contract of sale. 


struction and acquisitions. Net reduction in con- 
solidated funded debt, notes payable and preferred 
stock was more than 200 million dollars. 

To 33,000 Cities Service employees and dealers 
all over the country, we pay a sincere and grateful 
tribute for their loyalty, skill and perseverance 
which have made all these achievements possible. 


CITIES SERVICE COMPANY 


Copies of the Annual Report for 1944, from which the above information was taken, may 


APRIL 18, 1945 


be had by writing Cities Service ComPANY, Room 1812, 60 Wall Street, New York 5, New York. 
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Officers Elected by 
Asphalt Institute 


NPN News Bureau 

NEW YORK—The Board of Directors 
of The Asphalt Institute elected H. B. 
Pullar of Berry Asphalt Co. and Ole 
Berg, Jr., Union Oil Co. of California to 
the executive committee at a recent meet- 
ing. Mr. Pullar was named committee 
chairman. 

Completing the committee are C. E. 
Cox, Carter Oil Co.; F. R. Field, Stand- 
ard Oil Co. of New Jersey; A. M. Max- 
well, Standard Oil Co. of Ohio; F. V. 
Widger, Witco Chemical Co.; and J. S. 
Williams, Rock Island Refining Co. 

The five vice presidents elected with 
their respective divisional jurisdiction, 
were as follows: 

Division 1: Atlantic-Gulf, F. R. Field 

Division 2: Ohio-Great Lakes, A. M. 
Maxwell 

Division 3: 

Division 4: 

Division 5: 
Jr. 

Bernard E. Gray was re-elected as 
general manager-chief engineer and Her- 
bert Spencer, president of the institute. 
George R. Christie, Socony-Vacuum Oil 
Co., Inc. was also re-elected secretary 
and treasurer, with John N. Smith of 
the same company continued as assist- 
ant treasurer. 


Mid-West, C. E. Cox 
Southwest, J. S. Williams 
Pacific Coast, Ole Berg, 


WLB Orders Pay Increase 
For Champlin Employes 


Special to NPN 
ENID, Okla. — An order of the eighth 
regional War Labor Board directing an 
increase of 12 cents an hour for approxi 
mately 300 employes of Champlin Refin 
ing Co, has been affirmed by the na 
tional WLB, according to company of 
ficials, and application has filed 
by the company to make an_ increas: 
applicable to office employes as well 
the plant workers. If grantted, this 
would extent the pay increase to an ad 
ditional 500 or 600 workers 
crease for the plant workers, who at 
represented by the CIO Oil Workers 
Union, is retroactive to Aug. 15, 1943 
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Parsons Sees U. S. Facing Postwar Disaster 






Unless Military Releases Scientists Now 


NPN News Bureat 

WASHINGTON — Warning that “we 
are drying up prosperity at its source” 
because the U, S. alone among the na- 
ticns is wasting its scientific manpower, 
Dr. Charles L. Parsons, secretary of the 
Chemical Society, has ap- 
pealed to the President for early dis- 
charge of technologically trained men 
from the armed forces. The letter was 
transmitted to the White House just be- 


American 


fore Mr. Rocsevelt’s death. 
This action was requested to avert 
postwar “disaster” by Dr. Parsons, who 


pointed out that production is decreas- 
threatens to become 
letter to the 


ing and 
Dr. 
follows: 
“We appeal to you for aid to fore- 
stall disaster. England, Russia, Belgium, 
Canada, and even France, have already 
Only the United States fails 
that the elimination of tech 
nological brains—the ‘know how’ of pro- 
duction, the source of progress, and the 
foundation of our success in the world’s 
future economy 


stagnant. 


Parsons’ President 


acted. 
to realize 


-~can only lead to catas- 
trophe , 
Production Is Decreasing 


“The 


engineers, 


training of chemists, chemical 
physicists, and other 
pensable scientists has virtually ceased. 
At least 50 per cent of our technological 
manpower is under 30 years of age. The 

scientists the 
Those ready for our colleges are 
not permitted to train ‘to enable Amer- 


indis- 


younger are already in 


Army. 


ica to compete in the peace to come. 
England, Canada, and Russia, per con- 
tra, are crowding their technological 
schools for this competition; some are 
even doubling their attendance. 
virtually 
their combat 
Our own production is already 
decreasing and will become stagnant for 
lack of this type of man, one of whom 
can make jobs for many. They have 
been trained to use brains, not arms. 
The combat would be strength- 
ened by and efficient 
utilization. Modern progress and indus- 
trial competition are impossible with- 
out them. Research is their tool, Their 
output has made this nation strong and 
will future if permitted to 
function. 


“They allowing 


to leave production for 


are none 


forces. 


army 
their discharge 


assure its 


Grandchildred Will Suffer 


“American technology has given birth 
to the greatest power of all time. Today 
we are drying up prosperity at its source. 
Public opinion of the future will view 
with amazement the waste of scientists 
in World War II, will applaud the un- 
accomplishments of the few 
utilized, and will condemn 
the lack of trained personnel in the eco- 
nomic competition that is to come. Our 
children and grandchildren will not for- 
give the loss of an entire generation of 
scientists—a disaster that can easily be 
avoided. 


“No more than 100,000 of the 10,000,- 


equaled 


who were 





Refinery Engineering Co., 


furnish equipment and materials, anc 


consist of a Dubbs cracking unit, 


selective polymerization unit. 


wells in the Uniontown, Ky., pool, 


Reuwaldt, together with leases, at 


leases from A, A. 


s from local Posey County weils. 


Cameron at 


10,000-bbl. crude oil storage 


together with three miles 





Indiana Co-op Gets AA Priority for Cracker 


MT. VERNON, Ind.—Under what is said here to be the first AA-3 prior- 
ity issued in three years for the production of 80-octane gasoline conversion 
of the Indiana Farm Bureau Co-Operative Assn’s. Mount Vernon skimming 
plant into a modern cracking plant will get under way late this month. Con- 
struction plans call for an additional investment of $500,000. 

Chicago, is the engineering and designing 
agency and will supervise construction. Franklin Supply Co. of Chicago will 


J 


i the cracking process to be used will be 
licensed by Universal Oil Products Co. of Chicago. 

Russel H. Potts, refinery superintendent, said the new equipment will 
a Unisol and caustic treating unit and a 
Thirteen towers, hot oil pumps and a number 
of additional buildings will be constructed. The expansion will provide a daily 
output of 2,000 barrels of gasoline, Mr. Potts said. 

Heretofore th erefinery has produced only distillate and tractor fuel, and 
base oils for lubricants, the latter shipped and processed elsewhere. 

With the purpose of insuring additional crude petroleum for the refinery, 
the Indiana Farm Bureau has recently completed purchase of several producing 
among them a 
a consideration of 
nounced negotiations were under way to purchase a 300 b/d production and 


a cost 


The Farm Bureau has announced sale to the Sohio Petroleum Co., of four 
tanks in the 
of pipeline. Sale did not include the Farm Bureau’s 
gathering system in the adjacent Smith Mills, Ky., field. 


Special to NPN 


100 b/d well from F. J. 
$225,000. Officials an- 


f $200,000. But mainstay of product 


Alzey, Ky., field on the Ohio River 
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TODAY millions of car owners are reading the “Balance” story 
of 100% Pure Pennsylvania Motor Oils in national magazines. 


“BALANCE” .. . that’s the characteristic in 


chance to “balance” your post-war business 


100% Pure Pennsylvania Motor Oils which 
means high rating on all lubrication require- 
ments .. . all, not just one or two. 


Steady and consistent advertising keeps motor- 
ists posted on’ Pennsylvania oils. -It* builds 
knowledge and respect. The performance of 
these emblem oils lives up to advertising 
claims. Consumer preference grows and grows. 


100°; Pure Pennsylvania Oils offer you a 


. . . to bring oil sales up in relation to your 
sales of gasoline. When you sell 100° Pure 
Pennsylvania, you’re selling motor oil the buyer 
wants . . . and you’re building for the future. 
That’s always good business. 


For your protection, oils made from 100% 
Pure Pennsylvania Grade Crude which 
meet our rigid quality requirements 
are entitled to carry this emblem, the 
registered badge of source, quality and 
membership in our Association. 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


OIL CITY, PENNSYLVANIA 


Made from * 
the highest grade crude oil in the world 
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WASHINGT ON, Nov: 11. Armistice terms have been sign 
The Department $ announcement simply id: armistice h 
world war will end this morn! ch hington time, The rmistice W285 signed bf 
ps at midnight. This an nourcial of nt d nt at 2: 50 o'clock this mornint 
sshally by @ official of the State Depa n this form: 
» o'clock A- M. and hostilities will cease at 11 o'cle 
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As early as World War I, and ever since, the petroleum industry has been able to depend 
on Butler engineering to meet demands for safer and better highway transport equipment. 

Although these requirements have grown tremendously since the early Butler-Built 
2,000 gallon Trailer Train, Butler has more than kept pace with conditions. Today, when 
manpower is scarce and petroleum products are the life-blood of our armed forces, Butler- 
Built Trailer Trains up to 8,000 gallon capacity are delivering the goods quickly and safely, 
The efficiency of Butler Safety Transports—Twin-Tanks, Trailows or Trailer Trains—has 
progressed as rapidly as the demand for gasoline, oil and liquefied gases. Butler’s engineer- 
ing ingenuity, new construction methods and lighter materials have constantly decreased 
per gallon deadweight and transportation costs, increased highway transport safety. 

In the future, as in the past, in peace or in war, the industry can rely on Butler to 
develop and provide the best and most economical in Safety Transports. 
signed Mf Address all inquiries to: 7454 East 13th St., Kansas City 3, Mo., or 954 Sixth Ave. S.E., Minneapolis 14, Minn. 
s morn! 
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000 in the combat services are involved 
in the problem. Comparatively, their 
number is insignificant. Before induction 
they already have saved this war by en- 
abling America to keep abreast, and 
often ahead, of the miraculous devices 
of our enemies. They have admirably 
demonstrated that ‘Science is Power’. 

“Mr, President, only you can avert 
a national tragedy. We ask that tech- 
nological brains may still grace our col- 
leges and save our production; that 
early discharge come to those in the 
services. We are prepared to prove our 
thesis before any unbiased jury you may 
appoint. We especially urge the early 
discharge of technical men.” 


Bill Offered in Congress 


Dr. Parsons also made public an ap- 
peal which he has sent to the 40,000 
members of the American Chemical So- 
ciety, urging them “to use their influ- 
ence individually to save America and 
American industry from disaster”, A 
bill introduced in the House of Repre- 
sentatives by Rep. McDonough of Cali- 
fornia affords opportunity for legislative 
relief, Dr. Parsons pointed out. 

“From the inception of the Selective 
Service Law every effort has been made 
by the society, working through adminis- 
trative channels, to see that chemists 
and chemical engineers were utilized 
where they migh serve America best- 
in the appropriate armed services, in 
the ‘production army’ and in research 
essential thereto,” Dr. Parsons informed 
the membership, 

“With the exception of those individ- 
uals who through’ misguided patriotism 
felt that it was essential to be in uni- 
form irrespective of the efficient utiliza- 
tion of their specific training and ex- 
perience, the society’s efforts in co-op 
eration with Selective Service until 
March 1944 were highly successful. 


Blanket Draft Alters Future 


“The virtual blanket draft of men 18 
to 26 years of age, later extended to 18 
to 29 years of age, has entirely altered 
the picture so that America faces a fu- 
ture, which, when carefully surveyed, 
is little less than appalling. All efforts 
to obtain real relief through adminis- 
trative procedure have failed. We re- 
gret, deeply regret, that there appears 
to be no way to save the situation ex- 
cept through public opinion and legis- 
lative relief. 

“The McDonough bill now has been 
introduced into Congress by Congress- 
man McDonough of Los Angeles, calling 
for legislative relief in the hope that 
America’s future during the present con- 
flict and in the postwar world may be 
conserved. We are asking every mem- 
ber of the American Chemical Society, 
and industrial leaders who are especialls 
interested in the outcome, to read and 
study carefully the data which the So 
ciety has assembled on scientific and 
technological manpower, and having don 
so to express their views to their Con 
gressmen and to their Senators in orde1 
that their representatives may have the 
reaction of those especially qualified to 
advise them in this matter P 
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Ethyl Perfects New Process on Ethyl Chloride 
Using Waste Products from Baton Rouge Plant 


NPN News Bureau 

NEW YORK — A new process fcr 
making ethyl chloride, one of the chem- 
icals used in manufacturing tetraethy]l 
lead for Ethyl fluid, is being installed 
in a $750,000 unit now under construc- 
tion in Ethyl Corp.’s Baton Rouge, La., 
plant. 

The new process yields ethyl chloride 
by reacting chlorine with waste products 
from one of the present ethyl chloride 
units at Baton Rouge. The chlorine 
is produced by breaking salt electrically 
into chlorine and ‘sodium. The sodium 
from this electrolysis is combined with 
metallic lead to form a lead sodium alloy. 
Ethyl chloride is combined with lead so- 
dium alloy in making tetraethyl lead. 

The new process was developed to r 
lieve the shortages of both alcohol and 
ethylene, compounds used in producing 
ethyl chloride through two presently 
used processes. When the new plant is 
in production the Ethyl Corp. expects 
to meet all increased requirements for 
ethyl chloride without additional drain 
upon available supplies of alcohol or 
ethylene. 

The two methods already in opera- 
tion for making ethyl chloride are based 
(1) on the hydrochlorination of alcohol. 
and (2) on the hydrochlorination of 
ethylene. In the alcohol process, ethvl 





Recent Patents 





REFINING 


Catalytic conversion process. Llewellyn 
Heard, Hammond, Ind., assignor to Standard 
Oil Co. (Ind.) Filed Feb. 28, 1942. No. 2,- 
369.734. 

Removal of sulphur compounds from hydro- 
carbon oil. Donald C. Bond, Northbrook, IIL, 
assignor to Pure Oil Co. Filed April 20, 1944. 
No. 2,369,771. 

Separation of sulphur dioxide from gases. 
Thomas F. Doumani, Wilmington, Calif., as- 
signor to Union Oil Co. (Calif.) Filed Aug. 16, 
1941. No. 2,370,020. 

Conversion of hydrocarbons. Arthur R. 
Goldsby, Beacon, N. Y., assignor to Texas Co. 
Filed Aug. 31, 1940. No. 2,370,030. 


MISCELLANEOUS 


Anticorrosive, and corrosion protection of 
metals. Emmett R. Barnum, Berkeley, Calif., 
assignor to Shell Developinent Co. Filed Feb. 
8, 1943. (2 patents) Nos. 2,369,640 and 2,- 
369,641. 

Catalyst manufacture. Louis Schmerling and 
Vladimir N. Ipatieff, Chicago, assignors to Uni- 
versal Oil Products Co. Filed Oct. 10, 1942 
No. 2,369,691. 

Grease. Fred E. Woodward and Jerome W 
Arkis, Davenport, Ia. Filed July 8, 1942. No 
2,369,705. 

Mineral oil composition (lubricant). Rush F 
McCleary, Beacon, N. Y., assignor to Texas 
Co. Filed Nov. 29, 1941. No. 2,369,908. 

Synthesis of multilink hydrocarbons from 
hydrogen and carbon monoxide (regenerating 
catalysts) Walter Feist, Otto Roelen, and Wal- 
ter Schuff, Germany; vested in Alien Property 
Custodian. Filed Oct. 14, 1941. No. 2,369,- 
956 

Compiled by R. E. Burnham, patent and 
trade-mark attorney, 511 Ilth Street, NW, 
Washington 4, D. C., from whom copies may 
be obtained at rate of 25c each. State num- 
ber of patent and name of inventor when or- 
dering. 


alcohol vapor and hydrochloric acid com- 
bine in the presence of a catalyst to form 
ethyl chloride and water. 

In the ethylene process, ethylene gas 
is mixed with hydrogen chloride gas 
in the presence of a catalyst. The two 
gases first are passed through a reactor 
where hydrochlorination occurs, and 
later through a “flash drum” which dis- 
tills off the lighter ethyl chloride frac- 
tions, leaving the heavier polymer frac- 
tions. The ethyl chloride then is puri- 
fied by fractionation. The first two 
plants using the ethylene process was 
built in 1939. 

The new process was developed be- 
cause of increasing wartime demands 
for raw materials. Before the war, 
Ethyl Corp. converted all the chlorine 
from electrolysis of salt to hydrogen 
chloride to make ethyl chloride, and 
bought additional amounts of chlorine 
elsewhere. Due to rising wartime de- 
mands for tetraethyl lead and for chlo- 
rine in other uses, the company over- 
produced sodium in 1941 to obtain more 
chlorine, discontinuing open market pur 
chases of chlorine, and storing the sur- 
plus sodium, 


War Demands Force Action 


When nationwide chlorine supplies 
became critically short, Ethyl Corp. 
expanded its plant facilities to substitute 
hydrochloric acid for chlorine, produc- 
ing the hydrochloric acid from sulphuric 
acid and common salt. 

Then ethyl alcohol, used in making 
detonating powders and butadiene for 
synthetic rubber, came increasingly into 
demand. Construction of a second 
ethylene plant at Baton Rouge for the 
production of ethyl chloride helped to 
relieve the supply situation in ethv! 
alcohol. 

As the war progressed, supplies of ethy- 
lene in the Baton Rouge area becam: 
inadequate to meet the increasing de- 
mand for ethyl chloride in manufac- 
turing tetraethyl lead. This led to de- 
velopment work on the process just an- 
nounced. 

While the principal use for ethyl chlo- 
ride is in making tetraethyl lead, this 
chemical is also used as an anesthetic, 
in producing ethyl cellulose which is 
the basis for certain plastics, and as a 


catalyst in synthetic rubber manufacture, 


among other uses. 


CORRECTION 


In the article on the Synthol natural 
gas conversion process which was pub 
lished in the April 4, 1945, issue ot 
NATIONAL PETROLEUM News, pgs. 36-38 
the statement’ appeared that “the pe 
troleum industry’s production of ethy! 
alcohol, also used in the production o! 
synthetic rubber, is almost twice th: 
total prewar consumption cf ethyl ale: 
hol for all purposes.” It should ha‘ 
read the petroleum industry’s produ 
tion of ethyl alcohol is almost one-ha! 
the total pre-war consumption. 
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- Reo provides both! 
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TRADE BARRIERS | 


Buy War Bonds! Reo with 30 Barrel Tank Equipment Demand 
reasonable 


slate lawa! 





Reo trucks and tractors have been doing a real transportation job in the 
petroleum industry for many years. They are built for sustained high speeds 
and for the hard, punishing pulls that take real lugging power. They are 
precision built to provide a high degree of profitable, trouble-free service. 


Since 1941, Reo has been producing powerful vehicles for all branches of the 
Armed Forces—from huge 10-wheeled tractors for airplane refueling units 
to medium-duty supply trucks. 


The Reos released for essential civilian service range from 14,000 to 50,000 
pounds capacity and provide speed and power to meet widely varying oper- 
ating conditions. Ask your Reo dealer for complete information. 





REO MOTORS, INC., LANSING 20, MICHIGAN 
Factory Branches in Principal Cities Www 1904 +» AMERICA’S TOUGHEST TRUCK + 1945 


REO GREW UP WITH GASOLINE 
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GM Chief Raps Union 
For Foremen; Sees 
Peril to War Effort 


Special to NPN 

DETROIT—Commenting on the re- 
cent ruling by NLRB ordering a bar- 
gaining election among foremen and 
other supervisory groups of a Detroit 
automobile company not connected with 
GM, C. E. Wilson, president of General 
Motors, made public a statement oppos- 
ing the unionization of management. 

“General Motors believes, and hopes 
others will feel the same, that it is a 
patriotic duty—a duty to the foreman, 
to industry, to labor, and to the public as 
a whole—to oppose the unionization of 
management, and that is our intention” 
Mr. Wilson said. 

Mr. Wilson declared that the removal 
of foremen from their present position 
as a vital, integral part of management 
would require reorganization of oper- 
ations on a basis far more complicated 
and decidedly less effective. He said 
necessary discipline would suffer, work- 
er efficiency would be impaired. 


Fears Delay to Reconversion 


He said that the effect on the public 
as a whole would interfere with the war 
effort; it would make war materials cost 
more; it would slow up postwar recon- 
version to civilian production. He said 
it would delay adequate postwar out- 
put of cars, refrigerators, ranges, fur- 
niture, the things that people need and 
have waited for so long. 

Pointing to General Motors operation, 
Mr. Wilson said that foremen always 
have had important responsibilities and 
authority. He said that the _ status 
of foremen had been guarded, and that 
they had been provided with special 
training to improve their abilities, in- 
crease their efficiency and enhance their 
opportunities for promotion to more im- 
portant management positions. He ad- 
ded that the majority of General Motors 
executives at one time were foremen. 

“We are convinced that it would be 
impossible for a foreman to follow both 
management and union leadership at 
the same time and under those conditions 
to carry on all his duties as they now ex- 
ist”, Mr. Wilson said. 


Present Methods Proved 


He said that from the experience of 
‘General Motors, both before and during 
the war, he was certain that the accepted 
American method of spreading manager- 
ial authority and responsibility among the 
foremen, so that management is in close, 
direct contact with comparatively small 
groups of workmen, is the best and only 
sound method of handling day-to-day 
relations with the thousands of employes 
engaged in modern mass production. 

Mr. Wilson added that in the long 
run, perhaps most important of all, un- 
ionization of management would so in- 
crease production costs as to boost prices 
and the cost of living, and make the prob- 
lem of reasonably full employment much 
more difficult. 
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Files for Postwar Gas Pipeline 
To Serve Five Midwest States 


NPN News Bureau 
WASHINGTON—American Light & 
Traction Co. has applied to FPC for a 
certificate to construct and operate, im- 
mediately after the war, a natural gas 
pipeline of ultimate 320,000,000 cu. ft. 
daily capacity between a point in the 
Hugoton gas field near Guymon, Okla., 
and markets in Missouri, Iowa, Illinois, 
Wisconsin and Michigan. 

The line would be constructed and op- 
erated by Michigan Wisconsin Natural 
Gas Pipe Line Co., a wholly owned sub- 
sidiary to be created by applicant, would 
be about 1,216 miles long, and would 
cost $70,000,000. The terminus would 
be in Detroit. 

Initial construction of about 1,076 
miles of line, including 800 miles of 26- 
inch pipe and the remainder of 22-inch, 
would begin about March 1, 1946 and 
be completed before Oct. 31, 1947, the 
application says. 

“This project is essentially a postwar 
project,” the company said. 


Boyd Names Pipeline Committee 
To Report Facts to A.P.I. 


NPN News Bureau 

WASHINGTON — American Petro- 
leum Institute President Boyd this week 
announced that at direction of executive 
committee, he is appointing a_ special 
pipeline study committee to “assemble 
and study available reports pertinent 
to pipeline transportation issued by 
various agencies, such as Interstate Com- 
merce Commission and the Assn. of 
American Railroads.” 

Mr. Boyd said committee would 
make a factual study and analysis of pipe- 
line transportation problems, reporting 
results, with whatever recommendations 
it may deem proper, to A.P.I.’s execu- 
tive committee. 

Members of the committee are: 

T. E. Swigart, chairman (Shell Pipe 
Line Co.), Houston; Hines H. Baker 
(Humble), Houston; James J. Cosgrove 
(Continental), Ponca City, Okla.; Fayette 
B. Dow, Washington; Arthur M. Gee 
(Ohio Oil Co.), Findlay, O.; Bert E. 
Hull (Texas Pipe Line Co.), Houston; 
J. Blair Moffett (Sun), Philadelphia; 
Charles R. Musgrave (Phillips), Bartles- 
ville, Okla.; A. W. Peake (Indiana Stand- 
ard), Chicago; Sidney A. Swensrud (So- 
hio), Cleveland. 


Wholesale Ceiling on 
Synthetic Tires 


For Civilians Cut 


NPN News Bureau 

WASHINGTON — Wholesale ceiling 
prices for all synthetic rubber tires sold 
for civilian use except farm tractor and 
farm implement tires were reduced as of 
April 15, OPA said this week. 

No retail ceilings were changed, but 
OPA said that it “expects to be able” 
to announce decreases in retail ceiling 
prices of synthetic rubber passenger car 
tires within the next few weeks. 

“Those affected by the changes are 
manufacturers, brand owners and whole- 
sale distributors. On May 1 of last year 
OPA granted these groups temporary 
price increases amounting to 8.9 of the 
maximum retail price on synthetic rub- 
ber passenger car tires and 6.5 of the 
maximum retail price on all other syn- 
thetic rubber tires except farm types. 

These temporary increases were sched- 
uled to expire April 15 and were re- 
duced 3% of the maximum retail price 
on passenger car tires and 5% for the sec- 
ond group. 

OPA said that although full amounts 
of temporary increases no longer are 
required under its pricing standards, it 
appears “unwarranted” to eliminate them 
at this time. 

Based on production during the last 
half of 1944, wholesalers’ reductions, 
announced this week, will result in a 
reduced return to manufacturers of about 
$20,000,000 annually, OPA said. Tem- 
porary increases of May 1, 1944, were 
granted because of higher manufactur- 
ing costs, incident principally to con- 
version from natural to synthetic rub- 
ber. 

Further reductions in wholesale ceil- 
ing prices, based on fluctuations in cost 
of manufacturing may be made later, 
OPA said. 


° 3° ° 


WASHINGTON — OPA this week 
announced a “quick method” for tire 
tube manufacturers to figure ceiling 
prices. Effective April 16, manufactur- 
ers will deduct 60% from maximum 
retail price of each tube to obtain ceil- 
ings on sales to brand owners. 

Manufacturers may use new method 
or one of three existing methods, OPA 
said, as each system will provide sub- 
stantially the same ceilings. Advantage 
of the new method, OPA continued, is 
that it will eliminate the need for sub- 
mitting detailed cost data by manufac- 
turers who heretofore had to employ a 
formula to figure ceilings. 

OPA said the alternative method was 
“strongly endorsed” by industry and Ad- 
ministrator Bowles said maximum prices 
established by amendment are “gen- 
erally fair and equitable.” 

At the same time, OPA asserted tle 
new order makes it clear that ceiling 
price provisions covering sales of new 
rubber tires and tubes by brand own 
ers apply also to sales organizations 
such as retail stores, owned or controlled 
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Have an aspirin, sir. 


Because it’s you—the serviceman—who holds 
the world’s record for headaches today. 

For even while they provide a good living, the 
country’s remaining 25,000,000 cars are head- 
aches. Your headaches—for YOU have got to keep 
them going! 

Over 6,000,000 of them are 11 or more years 
old. 14,500,000 are 7 years old or older. And by 
losing cars to the junkpile at the rate of 3,000 a 
day, we're getting frighteningly close to that na- 
tional minimum of 20,000,000 we dare not go be- 
low. Or else our transportation system collapses. 

Serious? You bet. It’s a crisis. And it’s your 
party. A lot of things—like getting 80% of our 
war workers to their jobs—depend on your equip- 
ment, your skill, your ability to bring those 
25,000,000 cars through. 


World's Largest 


Refiners of Pennsylvania Oils 


APRIL 18, 1945 


Tide Water Associated—like the rest of the 
country—is looking to the men in its service sta- 
tions, and all other men who service cars, to pull 
the country out of a hole. We know right well 
that the fine car-saving products we provide — 
Veedol Motor Oil, the wear-fighting chassis 
lubricants, the cream of accessories—are merely 
the ammunition. It’s you fellows alone who can 
fire it with telling effect. 

Reward? Oh, yes, we’re making some marvel- 
ous new products for war, and are constantly de- 
veloping others that will give you a real boost 
after the war and help you to a better living. But 
for right now, you can expect only the gratitude 
of the nation. 


We'll be mighty proud of you. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York Tulsa San Francisco 





































BUY WAR BONDS AND STAMPS 
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This has 
previously been understood by interpre- 
tation, OPA said. 

OPA’s action was taken in Amend- 
ment No. 5 to Revised Maximum Price 
Regulaticn No. 143—wholesale prices for 
new rubber and 


April 16, 


by brand owners. coverage 


tires tubes—effective 


ODT Maps Best Use of Surplus 
Tank Cars—If and When 


NPN News Bureau 
WASHINGTON — The ODT Tank 
Car Advisory Committee, which con- 
cluded a_ two-day this week, 
discussed the subject of orderly distri- 


bution of tank cars if there 


session 


should be 


a surplus “at scme future date.” 

Tank cars when unloaded at destina- 
tion points should not be returned empty 
to points of origin in event water trans- 
portation replaces rail transportation, 
ODT Tank Car Director Bourque said. 
Instead, should be 
owner disposition at destinations. 

The committee that 
ODT obtain from each asphalt shipper 
an estimate of his needs cver 


cars available for 


rect ymmended 


the com- 
ing season, how many cars he has and 
how many he may require. Also to be 
asked by ODT are figures on volume 
shipped last year and estimated volume 
for 1945. 

This was done in connection with 
Special Direction No. 4, effective May lL. 


Esso Tanker First to Bag Enemy Plane 


The Esso Rochester as she sailed proudly into an East Coast port following her re- 


turn from Leyte where her Navy gun crew shot down a Jap plane. 


The Rochester 


is the first oil tanker to shoot down an enemy plane in this war. Inset is a closeup 
of the silhouette of the Jap twin-engined bomber bagged by the tanker’s gunners. 


NPN News Bureau 

NEW YORK — The first American oil 
tanker officially to be credited with 
shooting down an enemy plane arrived 
at an East Coast port recently. The 
“Esso Rochester” of the Standard Oil 
Co. (N.J.) fleet performed the trick 
through her Navy gun crew near Leyte 
during the Philippine campaign, but the 
story was withheld until the tanker’s 
recent arrival with the silhouette of a 
Jap twin-engined bomber on her stack. 


After unloading her fuel cargo at 
Leyte and proceeding in convoy to a 
supply base, the “Esso Rochester” was 
attacked by a bomber that earlier had 
failed to hit the carriers of a nearby 
task force. . 

The tanker’s master, Capt. Frank 
Pharr of Staten Island, N. Y., related 
that one mid-moming a lone bomber 
dived toward carriers in the task force. 
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Forced to retreat because of intensive 
ack-ack, the medium bomber later re- 
turned and made for the convoy. Pass- 
ing a destroyer, the bomber headed in 
the direction of the tanker. 

As it came within range, the gun crew 
of the “Esso Rochester” fired the 3-inch 
forward gun and the 20 mm. anti-air 
craft batteries. Chief Mate Edwin C. 
Geick said that the gunners almost im- 
mediately hit the Jap’s starboard motor. 
The motor burst into flame, and the 
plane wavered. As firing continued, it 
lost altitude rapidly and is believed to 
have been hit by at least one 3-inch 
shell. 

It dropped into the sea less than 150 
feet from the tankers port bow and 
part of the wreckage from the ensuing 
explosion landed on the tanker’s fo’c’sle 
head. The plane and its crew sank im- 
mediately. 


Questions Dist. 1 on 
Transport Subsidy 


NPN News Bureau 

WASHINGTON — Defense Supplies 
Corp. is now reviewing the necessity for 
continued government subsidies on 
transportation of aviation gasoline and 
some miscellaneous products into PAW 
Dist. 1. 

Before reaching a decision, DSC has 
asked all applicants for “compensatory 
adjustments” under its Regulation 1 to 
provide certain information by answer- 
ing, by May 1, the following: 

“1. For each miscellaneous product 
(except asphalt) and aviation gasoline 
imported by you into Dist. 1 on which 
a claim has been filed during the period 
Sept. 1 through Dec. 31, 1944, please 
supply the information itemized below, 
both for period Sept. 1 through Dec, 31, 
1940, and the period Sept. 1 through 
Dec. 31, 1944: (A) Point» or points of 
origin; (B) number of barrels shipped 
from each point; (C) methods of trans- 
portation used from each point (differen- 
tiate between tank car and box car). 

“For the period Sept. 1 through Dec. 

51, 1944, only: (D) Type of custome: 
to which product was sold or delivered in 
Dist. 1; (E) whether such sales in Dist. 
1 are subject to Office of Price Adminis- 
traticn price ceilings. 
“As to asphalt, the foregoing infor- 
should be furnished for the p. 
riod April 1 through June 30, 1941, and 
the period April 1 through June 30, 1944 
(Informaticn on other periods, if typical 
may be added.) 

“2. Indicate whether or not in you: 
Regulation 1 
used for computing compensation on any 


mation 


opinion, formulae — in 
aviation gasoline or miscellaneous prod 
uct is incorrect, and indicate any sug 
gested changes. 

“3. Indicate which, if any, aviation 
gasoline or product, in 
your opinion, could not be supplied in 
Dist. 1 in quantities sufficient to meet 
minimum military and essential civilian 
requirement without continuation of com- 
pensation Regulation 1.  Justifs 
your conclusion by reference, for each 
product, to the relation of ceiling prices 
to laid-down costs (exclusive of any com- 


miscellaneous 


under 


pensatory adjustment) in Dist. 1. 

“4. Indicate whether cr not you hav 
shipped any aviation gasoline or miscel 
laneous product from terminals in Dist 
1 to points in Dists. 

1944. 
and 


2 or 3 in the cal 
If so, list product 
terminals destina- 


endar year 


quantities and 


tions.” 


Civilian Tank Fleet Near Zero 
NPN News Bureau 
PAW this week 


eastward shipments ot 


WASHINGTON — 
reported _ that 
crude and products lagged during week 
ended April 7, due principally to flood 
conditions in other sections of the coun- 
try, and predicted that the number of 
tankers used for civilian products would 
near the zero mark by the end of this 
month, 
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Courtesy Ben Hur Products, Inc., 
Los Angeles, California . 


Sell’ with WHEVER CORO Truck Decals 


Do your trucks...your fleet...properly 
“sell’’ your product or services as they roll 
on their daily runs? Cash in on countless 
miles and hours of valuable ‘“‘free’’ adver- 
tising on every truck you operate...with 
Meyercord Truck Decals. Full color repro- 
ductions of trademarks, products, slogans 
or other subjects...are easily and quickly 
applied with Meyercord Decals...at a frac- 
tion of hand painting time and cost. They're 
durable, weather-resistant and can be pro- 
duced in any number of colors, size and 


BEN HUR 
Cofteec 


design. Economical for a dozen trucks or a 
thousand. Reduce “idle truck time’’ with 
Meyercord over-night Decal decoration 
service. Investigate economy and lasting 
satisfaction of Meyercord Decals for your 
present or post-war fleet. Free designing 
service. Address inquiries to Dept. 36-4. 


FREE! TRUCK VISUALIZER 


Contains helpful hints on lettering, 
decorating; with outline diagrams for ex- 
perimental designing of many body types 
—from panel deliveries to vans and tank 
trucks. Send for free copy TODAY! 


THE MEYERCORD CO. 










World’s Largest Decalcomania Manufacturers 


$3323 WEST LAKE STREET > 





APRIL 18, 1945 


. 


- CHICAGO 44, ILLINOIS 
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Crude Stocks Down; Foreign Up 


NPN News Bureau 
WASHINGTON—Domestic and _for- 
eign crude stocks at close of the week 
ended April 7 totaled 220,871,000 bbls., 
down 2,911,000 bbls. from the preced- 
ing week, the Bureau of Mines an- 
nounced. 


There was a decrease of 3,086,000 
bbls. in domestic crude stocks and an in- 
crease of 175,000 bbls. in foreign crude. 
Heavy crude oil stocks in California to- 
taled 5,734,000 bbls., a decrease of 143,- 
000 bbls. 

Major increases in crude stocks for 
week ended April 7 were Louisiana, up 
322,000 bbls., and foreign, up 175,000 
bbls. 

Largest drops were in Texas, down 1,- 
406,000 bbls., and Illinois-Indiana, down 
442,000 bbls. 


Mississippi Crude Output Up 
Special to NPN 
JACKSON, Miss. — Substantial in- 
crease in the production of crude oil and 
condensate was noted in Mississippi over 
the past week. Average daily produc- 
tion of crude oil and condensate was 
53,960 bbl. for the week ending April 
10, 1945, up 1950 bbl. over the previ- 
ous week. Two new producing wells 
were added, one in the Heidelberg 
field and one in the Mallalieu field 





Further Usurpation of States’ Rights Feared 


In Court's Decision in Natural Gas Case 


NPN News Bureau 

WASHINGTON—The U. S. Supreme 
Court’s decision in the case of Canadian 
River Gas Co. vs. FPC, upholding the 
Commission’s power to fix a natural gas 
rate base including preduction and gath- 
ering costs, was assailed this week by 
both the Independent Natural Gas Assn. 
of America and the Washington Post. 

In a letter to governors of 22 gas- 
producing states, I.N.G.A.A. Executive 
Director John A. Ferguson asserted that 
the decision would have repercussions 
affecting powers previously believed 
reserved to the states. 

“Since control of the purse strings 
of a natural gas company, through the 
fixing of its production and gathering 
rates on the basis of the original cost 
of its leases and wells, clearly affects 
every operation involved in such pro- 
duction and gathering, he wrote, “the 
commission’s statetment that it does not 
intend to invade State functions in re- 
spect to conservation appears difficult 
to understand... 

“We would appreciate any comment 
you may desire to make on this. issue,” 
Mr. Ferguson continued, “and we de- 
sire to assure you of our wish to co- 
operate with you in every appropriate 
effort toward strengthening the ability 
of this industry to render the public 
service expected of it.” 

While I.N.G.A.A. spotlighted  possi- 
ble invasion of state powers in the Can- 
idian River decision, the Washington 
Post saw in it a violation of the intent 
of Congress as stated in the Natural Gas 
Act of 1938. 

Recalling that in the Hope Natural 
Gas case, cited for precedent in the Can- 
adian River opinion, the court had said 
that “it is not theory but the impact 
of the rate order which counts,” the 
Post said this meant that the “end justi- 
fies the means.” 

“That is strange doctrine for any court 





NPN News Bureau 

WASHINGTON — I.P.A.A. Gen- 
eral Counsel Russell B. Brown has 
asked permission to testify at the 
House Ways and Means Committee 
hearings slated to begin this week on 
proposed extension of U. S. recip- 
rocal trade agreements. 

If and when he testifies, Mr. Brown 
will vigorously oppose the bill intro- 
duced by Committee Chairman 
Doughton (D., N. C.) and backed 
by the State Department and the 
late president, which would permit 
further reductions in tariff rates. The 
association will not object, however, 
to a one-year extension of the exist- 
ing tariff law. ; 

A compromise measure, which Rep. 





[.P.A.A. Opposes Deep Tariff Cuts Now 


Randolph (D., W, Va.) has introduced, 
would provide for a two-year exten- 
sion of existing reciprocal trade agree- 
ments without change, beyond next 
June 12. But whether that bill will 
be discussed at the House Ways and 
Means hearings this week was not 
immediately certain, as a committee 
spokesman said no plans for airing 
the Randolph bill had been made. 

The attitude of spokesmen for in- 
dependent producers who favor tariff 
protection in the long run, is that a 
temporary extension of existing legis- 
lation may be acceptable as necessary 
to the U. S. effort. Later they will 
seek revision of the tariff structure 
to protect this country’s domestic oil 
industry. 
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to be enunciating in a democratic coun- 
try that believes in fair procedure under 
a regime of law,” the editorial added. 
“Now the court has carried that doc- 
trine a step farther. It has upheld the 
FPC in fixing interstate rates for the 
Canadian River Gas Co. on a rate base, 
including gas wells and gathering facili- 
ties along with transportation and distri- 
bution facilities, although the commis- 
sion’s authority extends only to regula- 
tion of the interstate aspects of the busi- 
ness. The wells and production facili- 
ties account for approximately two-thirds 
of the total rate base. And Con- 
gress has specifically provided that Fed- 
eral regulation ‘shall not apply to . 
the production or gathering of natural 
gas.’ By permitting the tail to wag 
the dog, the court has allowed the FPC 
to accomplish precisely what Congress 
said it should not do.” 

Both the Post and Mr. Ferguson point- 
ed to the vigorously-worded dissent in 
the Canadian River case written by 
Chief Justice Stone, and in which he 
was joined by Justices Roberts, Reed 
and Frankfurter. 


“Even though production and gather- 
ing could be thought to be a part of the 
regulated transportation and sale,” said 
the Chief Justice, “that possibility is pr»- 
cluded by the words of Sec. 1 (b) which 
say: 

“ ‘The provisions of this Act (includ- 
ing those of Secs. 4 and 5 which pre- 
scribe rate making for the activity of 
transporting and selling wholesale) shall 
not apply’ to another activity, ‘the pro- 
duction or gathering of natural gas.’ 


Language Plain Enough 


“It does not seem possible to say in 
plainer or more unmistakable language 
that the one activity, interstate trans- 
portation and sale, is to be subjected 
to, and that the other, production or 
gathering, is to be excluded from, th: 
valuation and rate making powers of th« 
Commission. 

. , The exclusion of production and 
gathering of natural gas from the regula 
tory authority of the Commission is a 
command to the Commission not to reg- 
ulate that which is excluded. Otherwis: 
powers reserved to the States would be 
encroached wpon contrary to the words 
and purpose of the Act, and a pretended 
government would be set up by Com- 
mission action, without the authority of 
Congress.” 

Chief Justice Stone added, pointedly, 
that it is FPC’s duty to restrict its action 
within the jurisdiction conferred upon it, 
that “it is plain that it has not per 
formed that duty here, and that it should 
be required to do so.” 

“Whether the facilities for the pro- 
duction of natural gas should be regu- 
lated,” he continued, “and, if so, whether 
the regulation should be left to the 
States, as we think Congress has left it. 
are matters for Congress to determine.” 
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Enlargement and replacement of 
your storage and handling equipment 
will be among the first ‘‘orders of the 
day” when civilian distribution is re- 
opened. Your engineering data on 
our drawing boards now will assure 
your opportunity of being out in 
front when the race for new business 


gets under way. The facilities of 
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Eaton are greater than ever before. 
Our ability to turn out the goods is 
attested to by successive Navy 
awards. Our plants will be ready to 
work for you the day after comple- 
tion of present war contracts. No 
long period of changeover, we can 
swing right into welding tanks, truck 


tanks, and bulk plants. 


EATON METAL PRODUCTS 


TANKS - TRUCKS 
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(Continued from p. 7 ) 
will wait a long time. 

Above all, do not neglect your con- 
tacts. I hope you have been calling reg- 
ularly on your customers, even though 
you were unable to meet all their re- 
quirements. You should be calling on 
them as regularly as you did before the 
war, and you should be calling on your 
prospective customers, so that when you 
are in a position to take on additional 
business, your prospect will be ready to 
listen to your presentation. You should 
have him in the mood to do business 
with you as soon as all obstacles are 
cleared away. In other words, sales pro- 
motion work after V-E Day will not do 
the job. Your sales promotion work 
should be going on right now. 

I don’t believe that many aggressive 
marketers are going to be found lacking 
in their preparation. This strata of the 
industry has always been on its toes and 
has been marked for aggressiveness. We 
are going into a period of keen, competi- 
tive selling, and to survive, you must be 
ready to take your place against com- 
petitors who know their business and 
who have no intention of giving up with- 
out a fight. 

Your competitor will be tough! 
tough a competitor will you be? 

MR. TAYLOR — Thank you Mr. 
Hochuli. Your views on postwar mar- 
keting certainly should be authentic be- 
cause of your national contacts in your 
present position. I see that we have 
with us Herman V. Adams of the Adams 
Oil Co., Waco, Texas. I understand 
that Mr. Adams has been thinking along 
these same lines, and I know that other 
marketers would like to hear the 
thoughts of this successful marketer. Mr. 
Adams: 


How 


Seeks More Margin Without 


Excessive Volume Expansion 


MR. ADAMS—In my opinion, most of 
us have spent too much time in the past 
trying to increase volume of sales when 
we could have made just as much net 
profit on far less volume, but more net 
profit out of what we did sell. 


Therefore, before adding additional 
service stations and more tank wagons in 
an effort to increase our volume, I am of 
the opinion it would be wise first to 
analyze each of our present service sta- 
tions and tank wagons from both a vol- 
ume and net profit point of view before 
thinking about additional volume outlets. 
After all, net profit is what we want 
more than volume. 

All of us would like most of all to 
know what the postwar business of the 
world is to be like. Certainly it is going 
to be different in many respects. Is our 
postwar service station going to be like 
our present drugstores, handle many, 
many items other than gasoline and oils? 

Probably the trend will gradually take 
this route, due mostly to over-building 
of service station outlets and less and 
less profit per gal. obtained from petro- 
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leum products. This will mean that the 
marginal stations will gradually be 
forced out of business, and the more up- 
to-date and progressive outlets will take 
their place in the form of enlarged and 
improved outlets, and new outlets built 
on larger and more adapted locations. 

Any substantial increase in other types 
of merchandise will necessitate larger 
warehouse space, larger service station 
display rooms, and the like. 


MR. TAYLOR — Thank you, Mr. 
Adams. You and Mr. Hochuli seem to 
be quite in agreement on the necessity 
of “doing something about it” in looking 
toward the postwar period. 

On the subject of additional lines for 
service stations, I was talking to L. L. 
Coryell, Jr., vice president of L. L. 
Coryell & Son, Lincoln, Neb. Mr. 
Coryell doesn’t go along with the ideas 
of some former contributors to our con- 
vention on this subject. I understand 
that he has expressed his thoughts in 
other sources, including a letter pub- 





Philadelphia Assn. Elects 


Special to NPN 

PHILADELPHIA — The Oil Trade 
Assn. of Philadelphia has just held its 
annual meeting and dinner, and elect- 
ed the following officers: 

President, C. A. Borda; vice presi- 
dent, Fred E. Loud; secretary, How- 
ard M. Rogers; treasurer, James H. 
Stevenson. 

The following were elected direc- 
tors: 

Walter F. Fancourt, Jr., Herbert 
B. Fox, Charles Molyneux, and Jo- 
seph M. Patterson. 











lished recently in Forbes magazine. It 
would be interesting to hear from him. 
Mr. Coryell. 

MR. CORYELL: Our comment on 
accessories, and we believe the industry’s 
observation will, in the future, be in 
some instances, at least, as the young 
man found about his sweetheart—“she 
was better chased than caught.” 

All this discussion regarding the ad- 
dition of fountain pens, coal and cof- 
fins to the oil marketing industry setup 
is admirable, indeed. In many instances, 
it may work, but this organization is go- 
ing to take it a bit easy. 

We are in 12 different lines of busi- 
We have found in the past that 
if we start handling fountain pens, the 
fountain pen man starts in the oil busi- 
ness. The druggists have found when 
they added dishpans and alarm clocks 
that a good many times, the department 
store would add a pharmaceutical de- 
partment. 

As a general rule, no one concern, 
large or small, has any patent right on 
brains, locations, or financial possibilities. 
The thought of handling any one of a 
group of commodities on a cost basis 
and making a profit out of the other, 


ness. 


sometimes has a leak if the other man 
decides to handle your commodity on a 
loss-leader basis. A few years will 
doubtless be required for this line of 
thinking to seek its level. 

We for one, are not going to compete 
with Ward’s and Sears on the number 
of commodities we handle until we just 
have a look or two. If we don't go too 
fast, we may meet some of the “speed- 
sters” on the same road—only they will 
be coming home again. 

MR. TAYLOR—Thank you Mr. Cory- 
ell. It’s discussions like this that make 
conventions the great American institu- 
tion that it is. 

Down in Portsmouth, O., there is a 
well known and highly successful oil 
jobber by the name of T. K. Brushart. 
Mr. Brushart does plenty of thinking and 
what he says commands the respect of 
others. Could we have a few words 
from you, Mr. Brushart? 


Discusses a Little ‘Mystery’ 
On TBA and Gasoline Margins 


MR. BRUSHART—About this T. B. A. 
“Mac” was talking about the other meet- 
ing. There is a little mystery connected 
with it that I don’t seem to get the low- 
down on. It is this: 

The rubber men seem to think a good 
oil jobber has got his expenses and a 
large profit made from the distribution 
of petroleum products, and that maybe 
he can take on and sell their merchan- 
dise in the highly competitive markets 
normally prevailing for these goods for 
just about anything he can get above his 
costs, and still add to his increment and 
that if he is indeed fortunate enough to 
retail a large volume at wholesale prices 
he should get rich. 

On the other hand, the jobber’s oil and 
gasoline supplier mentions insinuatingly 
that since the jobber has so nearly made 
his expenses from T. B. A., perhaps it 
won't hurt much if gasoline margins are 
reduced and maybe again. 

Who is right? Do you know? I don't. 

It seems like each group of products 
should contribute its fair share to the 
welfare of the distributor and not stand 
around like a parasite waiting to be car- 
ried by the other for, if so, someone is 
going to get out of breath and drop the 
whole load. 

I think everyone is enjoying NPN’s 
convention-in-print this year, and get- 
ting a great deal of good out of it, too. 

MR, TAYLOR — Thank you, Mr. 
Brushart, for the kind words. Being 
neutral, even if I knew the answers to 
the question you raise, I wouldn’t dis- 
cuss it here. However, the executives 
of every tire and battery company, and 
most of the accessory management field, 
read NPN regularly. Before our conven- 
tion is over, we will perhaps hear from 
some of these gentlemen, and will read 
what they say at a future meeting. I am 
inclined to think you are wrong on the 
attitude of oil suppliers. Gasoline mar- 
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There’s more satisfaction in doing business 
with folks who “play ball” your way..... 
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MEANS EVERYTHING ««x 





NE ADVANTAGE never can be taken away 
OC from the independent dealer. It is the 
human factor—the personal touch —knowing 
customers personally by name. 


The independent dealer needs this same kind of 
intimate association with a reliable, interested 
supplier—someone to supplement his own efforts 
with friendly help, tested ideas and proven plans. 


It means having a supplier who really works for 
you—and not against you. It means teaming 
up with the kind of wholesale tire marketer 
who will give you his undivided support and 
who will take a sincere interest in your future. 


* * ~ * * 


Many successes have grown out of the close associations between Mansfield’s 
jobbers and independent dealers. The future holds even greater 
promise, because Mansfield’s jobbers know that their 
success rests upon the success of their dealers. 


THE MANSFIELD TIRE & RUBBER CO. » MANSFIELD, OHIO 


CENTURY, MANSFIELD 
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gins have never been based on _ the 
amount of accessories sold by a jobber, 
to my knowledge. The margins in 
Portsmouth are the same to both ac- 
cessory and non-accessory sellers. 

There are plenty, however, who agree 
with you, and it makes a swell point 
on which to start an argument. 

And now, getting back to “oil-ladies” 
again, Mrs. A, G. Dawson of East Liv- 
erpool, Ohio, is also “steeped in oil”. 
Since the death of her husband in 1941, 
and awaiting the return of her son-in- 
law, H. E. Meek, from the Army in 
England, who will relieve her upon his 
return, Mrs. Dawson has been doing a 
splendid job in carrying on the operations 
of the Dawson Oil Co. 

May we hear from you, Mrs. Dawson? 

MRS. DAWSON — Is there any other 
business more important to the public 
today than care of the automobile, par- 
ticularly the business man and _ those 
doing war work? 

Yet OPA clamped ceiling prices on us 
immediately when the war started and 
our supplies have all gone sky high, 
wages had to be raised, to say nothing 
of the additional expense with rationing. 

How are we to make ANY profit? 


Voicing a Strong Objection 
To Many Items of Free Service 


Free Service? We are definitely 
against the many items of free service 
which the oil people have been giving 
the public in the past. We feel that 
this is a good time to turn over a new 
leaf and make service stations business 
institutions instead of open 
long hours and small profits, 

Ethyl Gasoline—How are we going 
to make up for the loss of sales because 
we cannot get our supply of gasoline in 
the better grade and thereby take the 
cut? It seems to be all cuts which, in 
our opinion, are not necessary. 

Our customers are begging for Ethyl 
regardless of the difference in price, vet 
we are told prices must be held. Who 
would notice 5c additional in the price of 
5 gallons of gasoline, and yet it would 
mean so much to the oil man who has 
struggled for the past four years to make 
ends meet? 

MR. TAYLOR Thank you, Mrs. 
Dawson. I am sure the remarks of Mrs. 
Dawson and Mrs. Schermerhorn answer 
the question “How come we open an 
oil man’s convention with the 
‘Ladies and Gentlemen’.” 

We don’t want to keep this meeting 
sectional, so we will switch from Ohio 
to some other point. I see we have 
with us Jesse A. Harman, of the Har- 
man Oil Co. of Dover, Del. Could we 
have a few words from you, Mr. Har- 
man? 


MR. HARMAN Every oil man 
should be active, particularly in these 
days, in politics. He should help elect 
his representative, and follow through 
with legislation that will relieve unfair 


houses of 


words 
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Special Convention Crossword Puzzle 





For the benefit of those who cannot take part in the after-convention activities, 


and for some of the ladies who don’t care to, we have worked out a cross word puz- 


zle, bringing in as many oil terms as possible. 


Some of the answers are a bit far fetched, but this is a different kind of cross 


word puzzle anyhow. 
will give you the answer. 


We didn’t use “em” a single time. 
We could offer a prize, but that might be contrary to 
some Government regulation. 


Here it is: 


At the next session, we 
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HORIZONTAL 51—One half of two 6—Hawaiian food Buckeye State’s 
l1—Marsh gas years 7—Singleness (pl.) university 
6—Constituent of 53—These (Brooklyn 8—To dispatch in 46—Illuminating oil 
LPG slang) haste 48—We’'ll get kicked 
11—Not off 54—Oil men’s insti- 9—Direction (ab.) out of the cross- 
12—Verb—sometimes tute 10—Feathers on la- word union for 
precedes “I 56—They do it to dies’ hats this. But the an- 
blue?” tires 16—Don’t be that swer is CARSF, 
13—None 58—Opposite of yes way and means 


14—For example 
15—A rationed light 
distillate (plural) 
19—The finish 
21—Radium—chem. 
symbol 
22——Possessions, or 
property 
25—Branch of coast 
artillery (ab.) 


27—Mr. Bell’s inven- 
tion 

30—Don’t call a lady 
that 


31—Plural of OOP 
33—A declaration 
36—Extravagant 
dulgence 
40—Science (ab.) 
42—To nullify or an- 
nul 
43—-Initials of the 
oil man’s bible 
44—Ethyl stops it 


in- 


47—Stop, Look and 
Listen here (ab.) 

49—To come to a 
conclusion 


59—Showers 
62—A suffix used to 
form ordinal 
numbers 
64—A popular term 
for gasoline 
65—To make fresh 
again (Also a 
book on _ petro- 
leum__ technology 
recently pub- 
lished by NPN’s 
technical section) 
69—Negative 
71—State (ab.) 
72—Pappy’s wife 
73—Indefinite article 
74—Past tense of lub- 
ricate 
75—A Texas oil field 
VERTICAL 
1—Bunch of atoms 
joined together 
2—Half an em 
38—A witch 
4—To mar or dis- 
figure (obsolete) 
5—Self 


17—Oil in reverse 
18—Requirements 
20—Sodium, chemical 


symbol 
23—Rear 
24—Chemical ab. for 
Tantalum 


26—Well known cata- 
lytic refining 
process 

28—Type of school 
(ab.) 

29—Point of compass 


32—Obs. form of 
Orach 

34—The old Cur- 
mudgeon 

35—It gets in your 
eye 

37—A suffix forming 
diminutives 

38—Eleven—Roman 
numerals 

£9—Hard boiled Govt. 
agency 


41—Another catalytic 
cracking process 
45—The initials of the 


nothing whatever. 
But we had to 
fill up the space 
49—The height going 
down 
50—Used in drilling 
51—Service __ stations 
give it away free 
52—A prefix denoting 
“again” 
53—What baby calls 
its Poppa 
55—Pour Point (ab.) 
57—A billiard stick 
58—Chemical symbo! 
for sodium 
60—A song 
61—Several yesses 
63—Prefix meaning 
half 
66—Long, slender rig 
id bar 
67—Distress signal 
68—Dewey did it for 
President 
70—Conjunction use 
with either 
73—Man’s nicknamé 
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inroads on his business, such as one fund 
acts, diversion of highway funds, state 


Lob ROLL. 













































om barriers, and the like. 
uz- He should work against high discrim- 
inatory taxes, and insist that co-ops come 
rOSS under the same regulations, and elim- D ROW Pd 'y f t R £ 
we inate their special privileges, 
i Join with other oil men through na- 
tional and local organizations; pay your 
dues. It will come back many times. 
. Be friendly with your competitor. Try 
a to educate the price cutter. Don’t men- 
—_ tion price until you “know” him. 
MR. TAYLOR — That’s some good 
— advice, from a good oil man. I see that 
we have here a man highly interested in 
one of the points you raise. Many of 
— us know him personally. Others in the 
oil business know of him because of his 
— untiring work as a friend of motor trans- 
portation, and his fight to make the 
eal United States united again by removing 
state highway barriers, a matter which 
directly affects every oil man financially. 
He is Les Allman, vice president of 
the Fruehauf Trailer Co. of Detroit. Mr. 
Allman: 
ad MR. ALLMAN: With all of the 
_ thinking and the talking being done 
about the sizes and weights of vehicles 
operating over our roads and streets, it 
— is easy to overlook the fact that many 
of the standards for regulation were set 
— up 20 to 25 years ago. 
During these years many changes have 
— taken place in the highways and in the 
construction of the vehicles operating a RN - 
over them—isn’t it about time that we "Oa 7 
—, ° J 
bring these regulatory measures up to rs | 
date? Se - , 
Reviews Professor’s Study TO USE ALASKAN 
Of Outmoded Road Barriers 
I have here a rather long study of 
ae highway carrier regulation, made by 
— John S. Worley, Professor of Transpor- 
gz oil tation Engineering, University of Michi- 
kicked gan. If any of you gentlemen would 
"ie like to have a copy of the full text, get 
the an- in touch with me, and I will see that 
CARSF, you are supplied. If you would like 
an several copies to pass around, I can 
had to arrange that, too. 
e space I know that my time is limited here, 


it going but I would like to quote a few para- 


drilling graphs from the Professor's study: 

stations “The highways belong to the people. 
way free The roads are public property. The 
umes public has a right to obtain from the 
by calls highways a tull measure of the service 











, which they are capable of rendering. 


poy When the full use of the highways is 
ae restricted, it is self-evident that these 


m restrictions are against the public inter- 


est because the people are deprived of Generel Detroit’s 48-page 







new 

yesses ud or ; ; I 

sonia he full benefit of motor transportation. Buyers’ Encyclopedia saves time, 
These benefits are directly reflected in re- Pot eng n°. city purchasing 

nder rig luced cost of hauling, hence lower cost neaiiioens 500 fire suetestion, 
i siness ivi cost, 66 ae ae 

99 cary Beggar perane Rage. Big safety, industrial, municipal, and 

lid it for fresher foods and generally better liv- s yo. : Wri 

t ng standards. other “hard-to-get items. rite 

dom use “My study preparatory for this paper General Detroit Corp., Dept. NP-2, 

es learly demonstrates that the public is 2270 E. Jefferson, Detroit 7. 
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not securing a full measure of service 
from the highways. Regulatory meas- 
ures of the individual states are anti- 
quated, preventing the public from en- 
joying the full benefits of modern high- 
ways. Furthermore, the lack of uni- 
formity in regulatory measures of the 
various states likewise greatly reduces 
the efficient use of our highway sys- 
tems. 

“Our legislatures should give major 
consideration to the whole subject of mo- 
tor vehicle regulation. Regulation should 
be modemized in keeping with im- 
proved vehicles and highways so that 
the public may fully enjoy its property. 
It is equally important that full co- 
operation exist between the legislatures 
of all states so that the public will be 
freed from the shackles imposed by 
non-uniform regulation. 

“The highways of all nations have 
been built primarily to facilitate the 
conduct of business. The free flow of 
commerce between the states is one of 
the cornerstones of our domestic econ- 


omy. Our legislatures should take im- 
mediate steps to modernize our anti- 
quated, restrictive and non-uniform 


regulatory measures. 
“As a rule, ports-of-entry 
abolished. 


should be 


“From all evidence deduced on this 
subject, it would appear that for all 
states single vehicles should not be less 
than 35 feet or 40 feet in length, trac- 
tor-trailers not less than 45 feet in length, 
and combinations not less than 50 feet in 
length. 

Actual use, laboratory tests and the- 
oretical examinations point clearly to the 
conclusion that our modern pavements 
would carry axle loads in excess of 18,- 
000 Ibs. without injury to the pavement. 

“The gross loads of vehicles are con- 
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A farm delivery truck equipped with auxiliary pump and meter assembly as de- 
scribed by “Mac” 


trolled solely by the carrying capacity 
of bridges. These, as well as other re- 
strictions, were adopted many years ago 
when bridges were weak. The allow- 
able maximum gross load or the formula 
used to compute it should not be below 
the total allowable weight for all axles 
of any vehicles or combination. Steps 
should be taken if necessary to strength- 
en or replace all bridges which will not 
safely permit this load.” 

MR. TAYLOR: Thank you, Mr. All- 


man. 





Combination gasoline and heating oil delivery truck. Two manifolds and dis- 
charge systems installed in skirting. One meter for gasoline, the other for heating 
oil 





that our friend “Mac” is still 
I am sorry time does not per- 
mit another talk from him. His speech 
about deliveries, tanks, and equipment, 
at the last session has brought some en- 
thusiastic comment. Mac has brought 
in some pictures which he intended using 
last week. So we will pass them around 
for you to see. (See cuts on this page. ) 

Our next session will deal with a sub- 
ject which, out of necessity, is always 
new. It is advertising. Our guest speak- 
er will be France Marling, advertising 
manager for Pure Oil Co. 

This bell-wether of the Princeton 1913 
crowd in the Chicago area has some- 
thing really worth while for us. In addi- 
tion, there will be talks, with illustra- 
tions, from oil jobbers in different parts 
of the country, as to how they are ad- 
vertising. 

There being no further business, the 
fifth session of NPN’s convention stands 
adjourned. Be seeing you next week. 


Sohio Votes Stock Splitup 
NPN News Bureau 

CLEVELAND—At their annual meet 
ing last week, shareholders of the Stand- 
ard Oil Co. (Ohio) approved splitting up 
outstanding shares of the company’s com- 
mon stock on a basis of 2% for one, in- 
creasing the number of authorized com- 
mon shares from 1,300,000 shares to 3,- 
250,000 and changing the par value from 
$25 to $10 per share. 

Stockholders re-elected directors and 
directors then met and re-elected W. T. 
Holliday, president; A. M. Maxwell, A. 
A. Stambaugh, S. A. Swensrud and G. 
W. Hanneken, vice presidents; W. J. 
Semple, vice president and _ treasurer; 
and Calvin D. Brown, secretary. 
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MORE FORD TRUCKS ON THE ROAD ¢ ON MORE JOBS ¢ FOR MORE GOOD REASONS 
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“... holdings up 
remarkably well” 


—states E. R. McCOY, Oil Marketer 
Charlotte, N. C. 


preom operators throughout the 
oil industry, letters tell about 
Ford Trucks out-performing and 
outlasting others of comparable 
cost. A big share of them are real 
veterans, and these old-timers 
are doing work which demands 
downright stamina and positive 
reliability. 
PP OE ; 
NY y\\ 

Pg siadiaiili proves the value 

f the constant engineering re- 
se a carried on by Ford Motor 
Company. The design of the truck 
itself—the use of many special 
alloy steels to overcome wear and 
rain which occur in certain parts 
—the use of Ford manufacturing 
»cesses that vastly lengthen the 
rvice-life of your Ford Truck 
nd make it cost less to run—add 
hese up and you’ve got the dif- 
ference that makes any Ford 
Truck a better buy. 
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It’s this difference that has 
more Ford Trucks to work than 
any other trucks in existence. 


yo a ~ {= = aN 
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Pick a Ford Truck for your 
toughest task, up to the limit of 
its rated capacity, and you’ve 
gone all the way toward lowest 
ton-mile costs. 

2 

Under government allocation, present 
sae uction of Ford Trucks is necessarily 
imited as to types, equipment and 
quantities for essential civilian needs. 
See your near-by Ford Truck dealer 
for free counsel in obtaining official 
certification of your requirements. 





“We operate 8 Ford Trucks, 3 of which 
are tankers carrying 3,100 to 4,200 
gallons of gasoline. 


“Before the war we drove our trucks 
100,000 to 150,000 miles before trading 
in. Since then we have had to use our 
Fords much longer. They are holding 
up remarkably well. 


“Wehave received splendid co-operation 
on parts. Some of our trucks have over 
300,000 miles on them, but we are still 
making our runs with confidence.” 


—E. R. McCoy 
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TRUE TRUCK ENGINEERING 
Powerful truck engines—Six chassis 
types—for 95% of all hauling jobs. 

FAMOUS FORD FEATURES 


© Service ease .. . en- roller bearings—3 
gine crankcase, trans- axle ratios available 
mission, clutch and —2-speed axle op- 
— Rayon units tional at extra cost. 
readily accessible, » Powerful hydraulic 
hence— brakes —exception 
@ Low maintenance 


aan ally large cast drums, 
@ Universal service ” aa uni- 


facilities. 
© Heavy-duty front * Rugged 4-speed 
axle—massive spin- transmission—large 
dlies—large taper roller bearings. 
wheel bearings. * Shifto-Guide speed- 
© Extra-sturdy full- ometer dial—saves 
floating rear axle— fuel—saves wear. 
pinion straddie- ¢ Ali-steel comfort cab 
mounted on 3 large —safety glass 








FORD TRUCKS 


AND COMMERCIAL CARS 
TRUCK-ENGINEERED + TRUCK-BUILT +» BY TRUCK MEN 


51 














National Petroleum News 


COMPLIANCE SERVICE ON WAR Oll 





and Oil-Law-Gram 








Concluding Discussion on Coverage of Burner 


Dealers Under Wage-Hour Law Provisions 


By Elwin E. Hadlick 


In the first article dealing with the 
Wages and Hours Law and its effects 
upon oil burner dealers, the broad appli- 
cation of the law was itself considered; 
in the second article the exemption pro- 

vided for retail and 


oommermmmnmmmmncme SECT VICE establish- 
te 





; ments was analyzed. 
#In this third and 
7 final article on the 
subject the remain- 
4 ing problems will be 
| discussed. 

There may be sev- 
eral different situa- 
ea tions in connection 
/ with concerns which 
sell oil burners. The 
normal breakdown 


Mr. Hadlick of buyers ot oil 


burners for resale 
would be something like this: (1) deal- 
ers who secure their burners from a 


source of supply located outside of the 
state in which the dealer proposes to in- 
stall the burners; (2) dealers who secure 
their burners from warehouses within the 
state in which the installation is to be 
made, taking same out of general ware- 
house stock; (3) dealers who secure from 
warehouses within the burners 
which have been ear-marked for them 
before they were sent into the ware- 
house by the manufacturer or other 
distributor; and (4) dealers who secure 
their burners from a 
same located within the same state in 
which the burners are to be installed. 


state 


manutacturer of 


Covered by General Terms 


There is coverage by the general terms 
of the act of some of the employes of those 
concerns who are outlined in the preced- 
ing paragraph, and this coverage applies 
even though the establishment quali- 
fies under the exemption for retail or 
service establishments and even though 
under that exemption other 
-may not be covered by the act. 

A reference to the general attitude 
of the Administrator reveals his position 
to be that all employes of the oil burnet 
dealer who have anything to do with 
ordering burners, recording book trans- 
actions concerning making pay- 
ment for same, or handling same to point 
of delivery into the dealers warehouse, 
when those burners come from a source 
outside of the dealers state, are covered 
by the act during those weeks in which 
they have any such comnection with 
any such acquisitions. That takes care of 
the dealer designated above as_ being 
in class (1). 

When one comes to the second type of 


employes 


same, 
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case, the distributor who secures his 
burners from a warehouse located with- 
in the state in which he operates, where 
burners or equipment are generally car- 
ried in stock without specific ear-mark- 
ing in advance for a particular dealer or 
on his order, there is a bit more diffi- 
¢ ulty ° 


Factory To Distributor 


It would seem, however, that if a dis- 
tributor in such situation could estab- 
lish that there was no connection by way 
of ear-marking or designation between 
specific merchandise shipped to the ware- 
house in interstate commerce and. _ that 
the same merchandise when delivered to 
the dealer on his order, he could suc- 
cessfully defend against any claim that 
his employes handling such 
were covered by the act. 


purchases 


On the other hand, this second type 
of case might well present a different 
situation if the burner distributor had a 
contract for his requirements or if the 





In the accompanying article, Elwin 
E. Hadlick, prominent Minneapolis at- 
torney and marketing association exec- 
utive, picks up some loose ends in his 
discussion of coverage for oil burner 
dealers under the Wages and Hours 
Law. It is his concluding article on this 
subject and the 57th in his series on 
war-oil compliance regulations, 

Those in the industry facing problems 
growing out of war-oil regulations are 
urged to communicate with Mr. Hadlick, 
846 Builders’ Exchange, Minneapolis 2, 
Minn., at the same time sending a copy 
of the letter to The Editor, National Pe- 
troleum News, 1213 W. Third St., Cleve- 
land 13, Ohio. 





operator of the warehouse had contracts 
for burner requirements generally, suf- 
ficient to permit the court to hold that 
there was an indirect, but nevertheless 
definite current of movement from fac- 
tory to distributor. This point was con- 
sidered in connection with fuel oil pur- 
chases in the March 21, 1945 issue of 
NATIONAL PETROLEUM NEws. 

There isn’t much doubt that the dis- 
tributor who buys burners from a source 
outside the state would find his employes 
dealing with such purchases covered by 
the act, even though those burners might 
move through a warehouse within the 
state in which the distributors’ place of 
business was located. This is the third 
tvpe of case above referred to, and the 
would seem to be the 
whether the order was placed with a 
within the burner 


answer same 


sales dealers 


agent 





state or with the factory direct outside 
of the state. 


Fourth Group Exempt 


It is very certain that employes in- 
volved in the fourth type of case are not 
covered by the act. Those are employes 
of the burner distributor who buys his 
burners from manufacturers located with- 
in the state in which the burners are to 
be installed. 

Thus far in this article there have been 
considered only employes of a 
burner distributor who may be involved 
in the securing of burners; the employes 
dealt with are only those who keep the 
records for or make the purchases of 
the equipment or handle same in con- 
nection with getting it into the dealer’s 
place of business. 


those 


Other employes of the dealer are cov- 
ered by the law or not depending on 
whether the dealers place of business 
and the work done by the employe come 
within the general coverage of the law or 
are exempt service 
discussed last 


under the retail or 
establishment 
week. 


The exemption for employes of retail 


exemption 


or service establishments applies to those 
employes the greater part of whose time 
in such establishments is spent in selling 
or servicing in intrastate commerce. 
The rules discussed last week can be 
briefly here. An_ intrastate 
transaction is one no element of which 
takes place outside of the state in which 
the establishment is located; the greater 
part of an employe’s time is spent in 
servicing if 50% or 


reviewed 


selling or more of 
the receipts of the establishment is from 
retail sales; and finally, an establishment 
qualifies as retail or service if 75% or 
more of its gross receipts are derived 
from business done with domestic, pri- 
vate users. 


Retail Exemption Possible 


inter- 
state commerce or in the production of 


A concern which engages in 
goods for interstate commerce is obvi- 
ously covered by the law as to its em- 
ployes; the only release for such a con- 
cern is to meet the requirements for the 
retail or service establishment exemp- 
tion. 
Without 


seems already to have been said that 


using the express words, it 


employes engaged in selling or servic- 
ing burners in a purely intrastate busi- 
ness are not covered by the Wages and 
Law. 


need not 


Hours Employers in such cases 
themselves with the 
necessity of meeting the requirements of 


establishment. ex- 


concern 
the retail or service 
emption. 

Buyers of burners who sell and serv- 
ice only on an intrastate basis, would 
nevertheless find that employes involved 
in the buying and receiving activities are 
is fully covered 


covered: this subject 


above. 
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Digests of Regulations Issued Weekly Regarding Oil and 


Oil Equipment . . Reports of Prospective Regulations 
and Amendments . . Actions of Industry Committees 
and Meetings . . Editorial Comment, Interpretation. 








APRIL 





REGULATIONS 


Index of Week's War-Oil Orders 


(April 7-14, 1945) 


OPA—Office of Price Administration 

GMPR, SR 14-F, Am. 3— Channel carbon 
black ceilings. 

SO 94, Order 37, Am. 1—Ceilings on “as is” 
and reconditioned used buoyancy type drums. 

Region Ill, Order G-4—Ceilings on safety 

cans and steel drums in Region III. 

RMPR 143, Am. 5—Optional method for de- 
termining manufacturers’ ceiling on new rubber 
tubes sold to brand owners. 

RMPR 165, Am. 8—Central pricing. 

RMPR 436, Sec. 12, constituting Rev. Sched- 
ule “A” to DSC Reg. 7, Am. 3—Changes in 
subsidy list. 

RO 5C, Am. 184—Pennsylvania Test Area 
Plan extended throughout nation. 

Rev. RO 11, Am. 54—New definite value 
strip coupons replace Class 3 coupon sheets. 

Am. 55—-Rations for moving boats acquired 
from Navy, Coast Guard, or Maritime Com- 
mission. 

Rev. Proc. Reg. 13, Am. 1—Industry Advisory 

Committees. 


WPB—War Production Board 
L-192, Direction 2, Revocation—Restrictions 
on sales of self-priming centrifugal pumps 
L-232 as am. 3-31-45—Wooden shipping 
containers. 
L-317, Direction 3—Requirements for ac- 
ceptance of new fibre shipping containers. 
M-81 as am. 4-6-45—Restrictions on cans. 

Direction 8—Ratings for certain cans. 

P-89, Direction 1—Second quarter limitation 
on chemical plant MRO steel purchases. 

P-140 as am. 4-4-45—Ratings on wooden 
shipping containers. 

Appendix III, Am. 1 to 3-5-45 version— 
Restrictions on production of passenger tubes 
and certain truck tubes. 

Appendix IV as am. 4-3-45—Tire Allotment 
Plan. . 

CMP Reg. 1, Direction 54 as am. 4-6-45— 
Deferred allotments. 
SPB—Surplus Property Board 

Reg. 1—Reporting and disposal of surplus 
property. 

Orders 1, 2, and 3—Details of procedure for 
disposing of surplus property. 


Digest of Week's War-Oil Orders 


Office of Price Administration 


CHANNEL CARBON BLACK CEILINGS— 
GMPR, SR 14-F, Am. 3—“Incremental output 
of easy-processing channel carbon black ceilings 
now referred to as “high-cost output of rubber 
grades of non-specialty channel black,” and 
the specified ceilings may be used in place of 
those permitted under GMPR for sales of high- 
cost output to DSC. Procedure for computa- 
tion of amount of high-cost output at a new 
facility is outlined, where it is not feasible 
to determine that output by actual physical 
measurement. Cost of equipment required for 
propane enrichment of gas used by channel- 
black plants, less its salvage value, must be 
written off over a six-months period, if costs are 
“prudently incurred’’ and under WPB author- 
ization. Issued and effective 3-31. 


CEILINGS ON “AS IS” AND RECONDI- 
TIONED USED BUOYANCY TYPE DRUMS— 
SO 94, Order 37, Am. 1— “As is” ceiling on 
15-gal. used buoyancy type drums, 18-gauge 
steel, closed type, single opening, is 50c f.o.b. 
Navy’s shipping point with a reseller’s price 
of 70c f.o.b. shipping point. Reconditioned 
drums of same type are assigned a $1.45 ceil- 
ing f.o.b. shipping point, on sales to user. 
Issued 4-7, effective 4-9. 


CEILINGS ON SAFETY CANS AND STEEL 
DRUMS IN REGION III—SO 94, Region III, 
Order G-4—-Region III “‘as-is, where-is’”” ceilings 
for Treasury Dept. Procurement Div. sales of 
certain safety cans and steel drums, and dealers’ 
resale on a reconditioned basis are: 5 gal. 
square safety cans, 22-gauge steel, 24%” opening 
n top, painted green, average weight 8 Ibs., 
are assigned $1.75 Treasury Dept. “as-is” ceil- 
ing and $2.30 dealers’ reconditioned ceiling for 
the clamp-down automatic safety cap, airtight, 
ind for the screw-type cap, same can, $1.83 
nd $1.75. The 10-gal. drum, of 18-gauge 





CODE: AO—Administrative Order; CMP 
—Controlled Materials Plan; D—Directive; 
FDO—Food Distribution Order; GMPR— 
General Maximum Price Regulation; GO— 
General Order; Interp.—Interpretation; L 
—Limitation Order; M—Conservation Or- 
der; MPR—Maximum Price Regulation; 
P—Preference Rating Order; PAO—Petro- 
leum Administrative Order; Pri. Reg.—Pri- 
orities Regulation; Proc. Reg.—Procedural 
Regulation; PS—Price Schedule; RO—Ra- 
tion Order; RPS—Revised Price Schedule; 
SO—Suppl tary Order; SR—Supple- 





mentary Regulation. 
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galvanized steel, %” and 1” openings in top, 
size 13’ in diameter by 17” in height, have 
75c Treasury Dept. ceilings and $1.45 dealer 
ceilings for both screw-type caps and for in- 
flammable-liquid drums of similar specifications. 
Dealers (defined as anyone who reconditions 
the containers and offers them for resale) must 
be given an invoice of sale stating dealers’ maxi- 
mum reselling price, and informing dealers of 
requirement that such cans be tagged plainly 
with ceiling price. Issued and effective 3-24. 

OPTIONAL METHOD FOR DETERMINING 
MANUFACTURERS’ CEILING ON NEW RUB- 
BER TUBES SOLD TO BRAND OWNERS— 
RMPR 143, Am. 5—60% deduction from retail 
ceiling (in RMPR 528) gives manufacturers’ 
ceiling on new tube sales to brand owners. 
Issued 4-11, effective 4-16. 


RETAIL CEILINGS ON KELLY SPRING- 
FIELD ROCK SERVICE AND LOGGER TIRES 
—RMPR 143, Rev. Order 35—Two sizes of 
rock service and logger tires added to retail 
price list: Size 10.00-22, 14-ply, at $131.55, 
and size 11.00-22, 14-ply, at $155.80. Issued 
4-4, effective 4-5. 

CENTRAL PRICING—RMPR 165, Am. 8— 
Provision for application to OPA for a uniform 
pricing authorization by those operating more 
than one service establishment deleted, but 
OPA may still establish uniform prices in such 
cases on its own motion. Issued 4-10, effective 
4-16. 

CHANGES IN SUBSIDY LIST—DSC Reg. 7, 
Rev. Schedule “A”, Am. 3—Schedule “A”, 
identical with Section 12 of RMPR 436, was 
amended March 27, 1945, to include a number 
of new pools and areas in the list of stripper 
wells entitled to subsidies, and to delete others. 
As of April 2, 1945, Section 12’s list was re- 
voked, and in its stead Order 37 under RMPR 
436 was issued, containing all subsidy listings. 
Am. 3 is therefore already superseded by Order 
37, reviewed in last week’s NPN War Oil 
Orders. Issued 3-27, released 4-12. 

PENNSYLVANIA TEST AREA PLAN EX- 
TENDED THROUGHOUT NATION—RO 5C, 
Am. 184—The so-called “Lancaster Plan” will 
become effective throughout the U. S. on May 
Ist. Applicants for non-highway rations will be 
issued delivery records at time of issuance of 
“E” and “‘R” coupons, and supplier must enter 
thereon strict accounting of deliveries against 
coupons, for presentation to Board upon farmer’s 
next application for issuance of such coupons. 
The object is ready determination by Boards of 
amount of non-highway gasoline received by 
applicant in past, in order to prevent over- 
issuance of rations as compared with applicant’s 
requirements. Issued 4-13, effective 5-1. 

NEW DEFINITE VALUE STRIP COUPONS 
REPLACE CLASS 3 COUPON SHEETS—Rev. 


RO 11, Am. 54—These coupons, issued for do- 
mestic cooking and lighting, and for heat or hot 
water rations of 300 gals. or less, and for mis- 
cellaneous farm and industrial uses by those 
having no ration bank account and consuming 
less than 20,000 gals. annually, will bear con- 
secutive serial numbers, and will be issued with 
an identification folder. Issued 4-13. Effec- 
tive 4-17. 

RATIONS FOR MOVING BOATS AC- 
QUIRED FROM NAVY, COAST GUARD, OR 
MARITIME COMMISSION—Rey. RO 11, Am. 
55—A person acquiring a boat (by sale, or 
return to the owner) from these agencies may 
be issued a ration for moving the boat directly 
to the place within the continental U. S. where 
it is to be kept, on Class 3A coupon sheets. 
Issued and effective 4-9. 

INDUSTRY ADVISORY COMMITTEES— 
Rev. Proc. Reg. 13, Am. 1—When the chairman 
of a committee or the Price Administrator or 
Executive call meetings, copies of the notices 
and agenda must be sent in duplicate to the 
Director of the Office of Industry Advisory Com- 
mittees. Issued 4-5, effective 4-10. 


War Production Board 


REVOCATION OF RESTRICTIONS ON 
SALES OF SELF-PRIMING CENTRIFUGAL 
PUMPS—L-192, Direction 2, Revocation—The 
flood danger having apparently passed, special 
restrictions on the sale of such pumps for any 
but flood-protection purposes are revoked. Is- 
sued 4-9. 

WOODEN SHIPPING CONTAINERS—L-232 
as am. 3-31-45—-No change has been made in 
those parts of the order applicable to packing 
of products in the oil industry. Issued 3-31. 

REQUIREMENTS FOR ACCEPTANCE OF 
NEW FIBRE SHIPPING CONTAINERS — 
L-317, Direction 3—A packer must determine 
his 1944 and 1945 lawful usage of new fibre 
shipping containers which are subject to quota 
restrictions (in terms of footage and poundage 
of containerboard), and must preserve for 
WPB inspection a written record of his figures 
and work sheets used in arriving at such quotas. 
Lacking written records, acceptance of further 
deliveries is prohibited until WPB has estab- 
lished in writing packer’s base-period usage. 
Applications for establishment of such base- 
period usage are made by filing letter with 
WPB Containers Division, Washington, con- 
taining packer’s estimate of 1944 and 1945 
usage for each class of Schedule III products 
for wholesale and retail deliveries. 5-gal. anda 
smaller inner containers of lubricating oil and 
grease, insecticides, and fungicides are listed 
on Schedule III. Issued 4-4. 

RESTRICTIONS ON CANS—M-81 as am. 
4-6-45—Can restriction order has been com- 
pletely revised. Item of chief interest to oil 
industry is quota cut to 25% of 1941 use of 
cans for motor oil. Anti-freeze of the ethylene 
glycol type is allowed a 100% of 1941 quota, 
and liquid insecticides and fungicides are 
allowed a quota of 100% of 1944 use. Issued 
4-6. 

RATINGS FOR CERTAIN CANS — M-81, 





OIL-LAW-Gram Service 


Complete texts of all orders or amend- 
ments digested in war-oil orders can be had 
from Platt’s Oil-LAW-Gram, 1213 West 
Srd street, Cleveland 13, Ohio. Minimum 
charge single copies $1. Copies of these 
texts are always in stock but large orders 





























Direction 8—Regardless of Sec. 944.8 of Pri. 
Reg. 1, a “requirements contract” for any of 
the three classes of cans listed in M-81, para- 
graph (e) must be regarded by the can manu- 
facturer as an “order” calling for delivery in 
quantities and at times he reasonably antici- 
pates under the contract, based on past exper- 
ence under the same or similar contracts. Cans 
to be delivered to Lend-Lease procurement 
agencies are included in this list, but no cans 
for non-food products are included, unless for 
drugs, medicinals, or biologicals. Issued 4-6. 

SECOND QUARTER LIMITATION ON 
CHEMICAL PLANT MRO STEEL PUR- 
CHASES—P-89, Direction 1—Such purchases 
are limited to 80% (by weight or dollar value) 
of 1944 second quarter purchases, because of 
severe steel shortages now existing. Not applic- 
able to those receiving under 10 tons carbon or 
two ton alloy steel for the second quarter of 
1945. Issued 4-9. 

RATINGS ON WOODEN SHIPPING CON- 
TAINERS—P-140 as am. 4-4-45—Petroleum 
restricted products as defined in M-201, for 
delivery directly to Army, Navy, Maritime Com- 
mission or WSA have an AA-! rating for wooden 
containers, for other deliveries an AA-2X rating. 
Micro-crystalline wax and blends as defined in 
PDO 19 have an AA-2 rating, as have gasoline 
gum inhibitors. Issued 4-4. 

RESTRICTIONS ON PRODUCTION OF 
PASSENGER TUBES AND CERTAIN TRUCK 
TUBES—R-1, App. III, Am, 1 to 3-5-45 version 
—Without specific WPB authorization, no Group 
D passenger tubes may be manufactured during 
the second quarter of 1945, nor any Group C 
truck 6.00-16 or 650-16 tubes, except for War 
Dept., Maritime, Commission, Aircraft Resources 
Control Office, or FEA for lend-lease account 
Issued 4-6. 

TIRE ALLOTMENT PLAN—R-1, Appendix 
IV as am. 4-3-45—Truck-bus tires, and tractor- 
implement and industrial tires are now placed 
under allocation, subject to WPB production 
directives. A procedure for the distribution of 
these tires among claimant agencies on a 
quarterly basis is outlined. Issued 4-3. 

DEFERRED ALLOTMENTS—CMP Reg. 1, 
Direction 54—“‘Z”’ orders cancelled from pro- 
duction schedule by producer because of in- 
ability to deliver within quarter following one 
for which originally scheduled, if revalidated 
within 10 days (or before 4-15-45) by customer 
for delivery in current or a later quarter, and 
if charged to customer’s allotment account, must 
be treated by producer as though originally 
placed for delivery in such quarter. Issued 4-6. 


Surplus Property Board 


REPORTING AND DISPOSAL OF SUR- 
PLUS PROPERTY—Reg. 1—This regulation 
supersedes SWPA Reg. 1, except insofar as that 
regulation concerns disposals by owning agen- 
cies and contractor inventories or termination 
inventories. Complete details are set forth as 
to disposal agencies, declaration of surplus prop- 
erty, sales, etc. Details of procedure for dis- 
posing of specific kinds of surplus property are 
outlined in Orders 1, 2, and 3 under Reg. 1. 
Coal, crude petroleum, and related crude hydro- 
carbons are listed under RFC as the disposal 
agency, in Order 1 under Reg. 1. Issued 4-2, 
effective 5-1. 


PAW Shaping Final Appeal for 
Oil Worker Deferments 


NPN News Bureau 
WASHINGTON—PAW is now pre- 
paring a plea to the joint chiefs of staff 
for their support in obtaining sufficient 
draft deferments for men under 30 in 
the oil industry. 

Although the Byrnes Inter-Agency 
Committee late in March authorized 
PAW to certify deferments for 3000 such 
men in addition to the original 30% al- 
location, still more ‘deferments are need- 
ed if PAW’s programs are to be met, of- 
ficials report. 
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Gabriel Oil Head Attacks OPA Price ‘Ambiguity’; 
Charges MPR 88 Heads Off Many Contracts 


NPN News Bureau 
CLEVELAND — Taking exception to 
the manner in which OPA regulation 
MPR 88 works to the detriment of the 
seller, E. A. Gabriel, president of Gab- 
riel Oil Co., Houston, Tex., on April 11 
filed with the Petroleum Branch of OPA 
a letter requesting revision of the regu- 
lation “in behalf of all of those engaged 
in the marketing of petroleum products”. 
Mr. Gabriel urges rewriting the regu- 
lation in simple language and giving more 
authority to regional administration. 


Mr. Gabriel’s letter to OPA, dated 
April 11, and a copy of a letter he wrote 
NPN’s publisher, Warren C. Platt fol- 
low. 

“Dear Mr. Platt:—We are attaching 
copy of letter addressed to the Office 
of Price Administration, which in our 
opinion and that of several other mar- 
keters, is something that should receive 
the attention of OPA. 


“In addition to re-writing the entire 
regulation in simple, ordinary language, 
it is felt that the granting of prices 
should be placed in the hands of the 
regional OPA offices. Why should all of 
this have to clear through Washington? 
And most important, why is decision 
allowed to rest in the hands of one per- 
son? If an appeal is made to OPA 
taking exception to a price granted, the 
same party who passed on the price 
originally no doubt passes on the appeal. 
What is the good of appeal? 

“No one petroleum marketing execu- 
tive possesses enough intelligence to set 
prices for the entire industry through- 
out all sections of the country. If such 
a person existed he would not be working 
for OPA. His services would be too 
valuable. 

“Price decisions should be made by a 
panel of at least three competent mar- 
keting executives in each region of the 
OPA. This panel could consist of men, 
sitting as a committee, who would give 
their time gratis to the government in 
the interest of equitable and just prices. 
A decision reached by such men could 
not help but be accepted by the ap- 
plicant. 

“In the interest of all those engaged 
in the petroleum marketing industry, we 
believe that your periodical should give 
us space to state our case.” 


Mr. Gabriel's letter to the petroleum 
branch of OPA follows: 

“Gentlemen: We do not believe it 
was the intent of Congress to put a 
backstop to legitimate business of any 
kind when they, Congress, recognized 
the need for price administration, es- 
pecially when an attempt is made to 
transact such business within the limits 
of the multitude of regulations promul- 
gated by the OPA. Yet it is apparent 
to us that OPA either deliberately or 


through ignorance of sound business 
ethics, is doing just that, 

“Our charge is a most specific one 
If we properly interpret OPA Regulation 
MPR-88 as it defines the sale of a petro- 
leum product not heretofore sold by a 
seller, not covered by a_ spelled-out 
ceiling, or for which he does not already 
have a ceiling, then that seller can make 
sales of such product at a price deter- 
mined by him. Within fifteen days after 
the first such sale is made, the said selle: 
must then apply in writing to the OPA 
for approval of the ceiling price, which 
if granted, ail well and good; but if not 
granted, and instead a lower price is 
established by OPA, then the seller must 
revert to that lower price effective upon 
receipt of notice from OPA. 

“We take exception to the manner i: 
which this works to the detriment of 
the seller. We contend that if sales of 
such product must be covered by ceiling 
price application within fifteen days af- 
ter the first such sale, then it should fol- 
low that the OPA should give their de- 
cision on all such applications within 
fifteen days, or else recognize the ceiling 
established by the applicant. 

“If after a ceiling price is established 
in this manner, it is found to be detri- 
mental to our economic structure, then 
we believe that the OPA should have 
the power to amend such price but not 
before giving the applicant at least 
sixty days prior written notice of its, 
OPA’s intention to amend such price 
This would enable the applicant to 
prepare his appeal, should he so elect, 
or at least give him sufficient time to 
renegotiate what contracts he may have 
made or to purchase products elsewhere 
with which to fulfill such contracts. 


Delayed Action a Hindrance 


“The fact that non-recognition of a 
price application by OPA does auto- 
matically grant to the applicant the 
ceiling applied for is, to say the least, 
quite ambiguous, in that it leaves clean 
a path of re-entry for OPA to act when 
ever they see fit to do so. This auto- 
matically prohibits the applicant from 
entering into contracts over any period 
of time. It is this delayed action of OPA 
that acts as a hindrance to what is sound 
legitimate business. 

“A concrete example is our applica 
tion for a price covering Solvent for sal: 
to the tar and chemical industry. This 
application was mailed to your offic« 
under date of March 15 and was su! 
mitted in anticipation of our entering into 
a purchase and sales contract over a | 
riod of seven months. Until now, nearly 
one month after the application was fil: 


we have yet to receive a reply of a 
kind from your office. 
“Lack of action on the part of your 


office has now forced us to withdraw 
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GAR WOOD | 
TRUCK TANKS 

































A steady stream of Truck Tanks and other equipment 





rolls out of Gar Wood Factories every day, bound for 
distant fighting fronts. Our main purpose is to supply our 
armed forces with as much materiel as they need to bring 
the war to a successful end. However, at the present time, 


conditions permit us to produce a limited number of 
The Tank pictured above is 
one of a diversified line. Gar Tanks for civilian use. Consult the Gar Wood Branch 
Wood Tanks are engineered 
od prance users ... to or Distributor in your city for specifications and prices. 
tt any truck. 


BUY MORE U. S. WAR BONDS... BACK UP OUR FIGHTING MEN 








GAR WOOD INDUSTRIES, 1nc., TANK DIVISION 
DETROIT 11, MICHIGAN 
WORLD’S LARGEST MANUFACTURERS OF TRUCK AND TRAILER EQUIPMENT 










“HOISTS AND BODIES + WINCHES AND CRANES © ROAD MACHINERY + HEATING EQUIPMENT » MOTOR BOATS 
\PRIL 18, 1945 55 














ge pessnee Sot STREET, aie 20, N. a 


SERVING=THE EASTERN SEABOARD FROM MAINE THROUGH NORTH 


56 


“SINCE | SIGNED a Richfield 
franchise eleven years ago, my 
sales have increased over a 
million gallons,” says Earl B. 
Zahn, Richfield Distributor, 
Jamestown, New York. “I have 
found that Richfield products 
are the highest quality at all 
times and I have enjoyed my 
business relations with all of 
the Richfield organization... 
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“THE SERVICE I get from - Richfield is of the seapidiest 
importance, these days especially. I know that Richfield 
backs me up with my full share of products, enabling me 
to hold my business.” 


Distributors always come first with Richfield because 
Richfield sells only through Independent Distributors. 
If you’re an Independent in an Eastern State, why not 
get full details about a Richfield franchise now for post- 
war development? 








TL eT 


GH FELD, 


< ‘ t bh 


| is re + 





ake 





CAROLINA 


War Oil Orders 


from participating in this transaction, 
for we could not run the risk of purchas- 
ing a product for resale, not being able 
to anticipate your findings which could 
or could not result in our suffering a 
financial loss. On the other hand, if we 
would have proceeded to ‘make sales 
without filing an application, we would 
then be considered as being in violation 
of regulations as issued by your office. 
Now that we did file, we have lost the 
opportunity to conclude a_ legitimate 
trade that would have earned us a 
reasonable profit for our efforts. 








“It should be apparent from the fore- 
going facts that the applicant for a ceil- 
ing price covering a new product, a prod- 
uct for which he does not already have 
a ceiling price, or for which he cannot 
locate a_ spelled-out ceiling price al- 
ready in effect, is continuously faced with 
a barrier, which barrier, from all in- 
tents and purposes, is of definite harm 
to the applicant and of no benefit to the 
OPA other than to grant to OPA the al- 
ternative to act or to take what time 
it desires to act, which same right is 
denied the applicant. Inequitable is the 
word that best describes a _ regulation 
that is so written. 


“We suggest a revision of the regu- 
lations in behalf of all of those engaged 
in the marketing of petroleum products. 
The time is at hand to rewrite the entire 
regulation so that it can be interpreted 
by those in the industry so that it will 
not be necessary for ourselves and others 
like us to be forced to consult attorneys 
and even then many of the attorneys 
find difficulty in understanding what the 
regulation tries to convey. 


“There is one other point we would 
like to bring up at this time and that is 
the manner in which price approvals are 
grarted by your office. The letters that 
come from your office granting price ap- 
provals are worded in such a way that 
one does not know whether he has been 
granted approval or can still be held as 
a violator. That phrase which is contin- 
ually used by your office “and upon the 
condition that your maximum price can- 
not be determined under other provis- 
ion of the regulations .” is like 
saying, “Now you have it, now you 
don’t.” You could be specific and state 
definitely whether or not the ceiling was 
granted or disapproved.” 


Chicago OPA Files to Close 
Eight More for Duration 


NPN News Bureau 

CHICAGO—Charges have been filed 
with Chief Hearing Commissioner Ken 
neth Lemmer in which the Chicago met 
ropolitan area OPA seeks duration sus 
pension of eight more gasoline station 


. ee ae 
operators charged with possession an¢ 


transfer of counterfeit ration coupons. 

This brings a total of 71 such case 
pressed by the OPA since its announc« 
ment that 150 filling stations were unde: 
investigation. 
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FUTURE UNDER TRUMAN 





(Continued from p. 3) 


other hand, who recently hinted he was 
preparing to go to President Roosevelt 
for help on the agreement, will find it 
difficult to reach Mr. Truman, surround- 
ed as he will be by a mass of other pres- 
sing tasks. 

President Truman’s 
Ickes, however, is considered high, parti- 
ularly in the field of petroleum ad- 
ministration and the PAW. After Mr. 


regard for Mr. | 


Ickes had testified fully in secret session | 


before the Truman committee a couple 
of years ago, that group unanimously re- 


ported that “the Petroleum Administrator | 


has done an excellent job at home in 
making available unprecedented quan- 
tities of products for the armed forces 
nd yet continuing to satisfy so far as 
possible, essential civilian requirements 

He deserves high praise for this ac- 
omplishment.” 


Cabinet Changes Likely 


\s for the Presidential Cabinet, there 
indoubtedly will be some shifts along 
with inevitable changes in the White 
House entourage of advisors. 

Harry Hopkins—whom Secretary Ickes 
certainly would not be sorry to see 


disappear from the scene—will prob- 
ibly fade quickly from his high 
spot of influence. At the mo- 
ment, however, he is conferring with 


President Truman, after making a flying 
trip from Rochester, Minn., where he 
vas under treatment at the Mayo Clinic, 
ind may remain—for a limited few 
weeks—as an advisor. 

He was “eyes and ears” for President 
Roosevelt and one of the very few sur- 
rounding him who was on the inside of 
ill the “Big Three” dealings. Mr. Tru- 
man will look upon him as a valuable 
source of tutorship in the foreign field, 
especially now when the San Francisco 
Conference is only days away, and VE- 
Day is approaching with lightning rapid- 
ity. This latter development will force 
onsideration of serious questions in- 
‘olvinig long-range economic and _ polit- 
cal control of Germany. 


Fulton Coming to Fore 


Also of especial value to President Tru- 
nan will be the former “assistant prest- 
dent”, James F. Byrnes, who recently 
resigned as director of War Mobiliz- 
ition and Reconversion and is now in 
Washington to stand at the shoulder of 
the new Chief Executive in whatever 
apacity he can best serve him. 

Mr. Byrnes seems certain to become 
he advisor to Mr. Truman that Mr. 
Hopkins was to the late President. His 
ppearance on the Washington scene, so 
rapidly after the chaotic days of last 
eek foreshadows the swift eclipse of not 
nly Mr. Hopkins as a person of power 
nd authority in the executive branch, 
ut also of the other “experts”—Judge 
osenman, Supreme Court Justice Felix 
rankfurter, and the others. 

In the meantime, Hugh Fulton, who 

as chief counsel for the Truman Com- 
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A Service Exclusively for 


the PETROLEUM SHIPPER 


= We're operating at capacity now, 
~as speeding crude oil and petroleum 

products from the Texas-Louisiana 
Gulf Coast to more than 350 terminals in approxi- 
mately 250 cities. Our boats vary in size and 
horsepower to meet any kind of operating con- 
dition, giving assured speedy movement of vital 
oil supplies. As specialists in the waterway move- 
ment of petroleum products, our service suffers no 
delays for other types of commodities, but goes 
straight through to destination in the shortest 
possible time. This wartime experience will carry 
over to the post-war period many valuable lessons, 


resulting in better, faster service to the shipper. 





BOSTON . 
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for specially designed 
equipment for the 
petroleum shipper’s ex- 
elusive use, to be built 
as soon as the military 
situation permits. 
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BUTCHER ALLIED INDUSTRIES 


HOUSTON 12, TEXAS 
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FARM SKID TANK 


CARLTON W. HASSELBACK 


53 COLUMBIA PKWY. BUFFALO 10, N. Y. | 

















COMPLETE 


OUTFITS 





275 gallon capacity. 14 ga. welded steel tank construction. 
Approximate overall height from ground to top of tank is 
43 inches—you can fill them without a step ladder. 


Pump suction stub is supported by welded socket on inside 
bottom of tank—making a 2 point support to take the pump- 
ing stress. 


Drain flange opening at bottom of tank end—for easier re- 
moval of water. 


Painted gray color only. 


With newly developed Bennett farm pump. A fast (8 to 10 
gallon per minute) measuring stroke pump. 


It has the speed of a rotary pump and the approximate measur- 
ing accuracy of a 1 gallon stroke pump. 


Complete outfit as illustrated with 8 ft. hose and nozzle 


$48.50 FOB Buffalo, N. Y. area 


Also supplied with same type skid tank and 1 gallon measuring 
pump, hose and nozzle 


$49.50 FOB Buffalo, N. Y. area 


These outfits are available under the terms of PAW for farms 
where ten acres or more are being used to grow agricultural 
products for profit—No priority is necessary for complete 
outfits, just certify on your order as follows 


“For Farm Use Only" 











mittee, will probably rise to a high spot 
in the new administration. 

He was one of the first visitors Presi- 
dent Truman received after taking the 
oath of office. Mr. Fulton was the “man- 
behind-Truman” when the national de- 
fense and war program was being in- 
vestigated. Before his association with 
President Truman, Mr. Fulton was a 
Justice Department attorney, where he 
prosecuted several anti-trust cases. He 
retired as Truman Committee counsel 
before the last election and took up pri- 
vate law practice in New York. 

Mr. Fulton is already looked upon as 
a likely candidate for the post of At- 
torney General, for President Truman is 
not thought to take too kindly to Francis 
Biddle. 

President Truman’s relations with Con- 
gress will certainly be closer and 
smoother than those of the dead Pres- 
ident, for many of the former's friends 





Boyd Pays Tribute 
NPN News Bureau 

WASHINGTON—W. R. Boyd, Jr., 
chairman of PIWC and president of 
A.P.I., this week issued the following 
statement on the death of President 
Roosevelt: 

“Unfortunately, the heart and voice 
of the great world leader of men and 
opinion has been stilled.” 

“The Supreme Ruler of all mankind 
has issued his summons for Franklin 
Roosevelt that he might now receive 
his due reward for duty well done. 
President Roosevelt was a faithful pub- 
lic servant and future generations will 
be the beneficiaries of his selfless serv- 
ice to the world’s public. His place in 
history among the world’s greatest 
men is secure.” 

“Members of the petroleum in- 
dustry, in common with good citizens 
and liberty-loving peoples at home and 
abroad, mourn his untimely death.” 











are in the Senate and House and they 
will carry a good deal more weight than 
the New Deal politicos, that is, the ex- 
tremely liberal elements of the party. Mr 
Truman is not however in the class of 
“Southern Democrat”, but more on cen- 
ter, or perhaps a little right of center. 


Congress to Assert Itself 


Congress many times during President 
Roosevelt’s tenure of office had fought 
for more power and prestige and against 
the power of the executive branch which 
continued steadily to encroach upon it 
Aware of this strong feeling on Capitol 
Hill, Mr. Truman will take advantage 
cf it to win strength among members of 
the legislative branch. First sign of this 
was his luncheon with Hill leaders the 
day after becoming President. If he 
should veer in the other direction, how- 
ever, Congress can be expected to tie his 
hands. 

In domestic affairs, there is little like 
lihood that there will be sudden changes 
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snd the oil industry can expect to go for- 


ward under the same leadership until 
the end of the war. 
pect between Messrs. Truman and Ickes, 


While there is res- 


e thing to be taken into consideration 


is the fact that the Interior Secretary was 


tremendously fond of F. D. R., is get- 


ting along in years, and may decide 1t’s 
time to hang up his gloves. 


There un- 
doubtedly will be policy changes, too 


’ 


which may take shape slowly and reveal 


their outlines in the months ahead. 
Irked by Canol Project 


Significantly, Mr. Truman has often 


sided with the civilian war agencies 
against the military, never hesitating 
severely to criticize waste and extra- 


vagance in planning and organization. 
Prize example of this was his excoriation 
of General Somervell’s handling of the 
Canol project. Mr. Truman was partic- 
ularly irritated at the inefficiency and 
lack of foresight shown on Canol. 

Now that the end of the war in Europe 
is a day-to-day expectation, the new 
President may act to ease the grip of the 
military over the civilian economy. He 
can also be expected to take a more 
active role in the field of war production 
and reconversion than Mr. Roosevelt 
while being more inclined to leave mili- 
tary planning to the high command. 

Some of the urgent problems which 
now face President Truman, and which 
will a have a profound effect on Amer- 
ican business at home and abroad, are: 

Extension of the Reciprocal Trade 
Agreements Act, which President Roose- 
velt wanted extended with more power 
on tariff rate fixing. 

Program to provide 60,000,000 jobs 
after the war—a program which he en- 
dorsed during the 1944 Presidential 
Campaign and much of which still must 
be formulated, particularly in the do- 
mestic field. Part of it involves a sub- 
stantial expansion of our foreign trade 
to keep Americans employed. Some of 
this has been worked out and is now 
before Congress. 


Other Problems Coming Up 


Legislation to authorize American 
participation in the world monetary fund 
and international bank worked out at 
Bretton Woods. This is now being 
treated rather roughly in Congress. 

Other problems shortly to come before 
Mr. Truman are continuation of the 
draft, disposition of surplus property, 
public works policy, lifting of war pro- 
duction controls after V-E Day, price 
and rationing and wage controls. On 
the price and rationing angle, observers 
believe Mr. Bowles will not long remain 
as head of OPA, once Mr. Truman can 
swing his attention to that section of the 
homefront. He detests regimentation 
and OPA certainly has had American 
ness in a straitjacket for too long. 
An easing of OPA’s “crack-the-whip” at- 
titude can be looked for. 
he strongest hint of his future plans 
given by Mr. Truman when he ad- 
dressed Congress this week. (See p. 3) 
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Stephen M. Birch Dead at 50; 
Texaco Advertising Manager 


NPN News Bureau 

NEW YORK — Stephen M. Birch, 
advertising manager of The Texas Co., 
died here April 10 after a brief illness. 
He was 50. 

Born in Robinson, Ill., Mr. Birch at- 
tended the Univer- 
sity of Illinois and 
the University of 
Pennsylvania leaving 
the latter in 1917 to 
join the Army Ord- 
nance Department 
as a second lieuten- 
ant. 

He was previous- 
ly associated with 
Erwin, Wasey & 
Co., a Chicago ad- 
vertising agency. In 
1921, he joined Fair- 
child Publications, 
Chicago, but left there in 1928 to rejoin 
Erwin, Wasey. It was while employed by 
this agency that Mr. Birch handled the 
Indian Refining Co. account, and when 
The Texas Co. acquired control of In- 
dian Refining he continued with the ac- 
count, coming in 1929 to the New York 
office, 

On Jan. 1, 1938, he was appointed 
manager of the advertising division of 
The Texas Co. He is survived by a 
wife, Doris Wetmore Birch. 


oe oe ° 





Mr. Birch 


Charles S. Rosenthal Dies 


CHICAGO—Charles_ S. Rosenthal, 
president of Apex Motor Fuel Co. here, 
died at Miami Beach, Fla., April 16. He 


was 76. 


Mr. Rosenthal had been resting in 
Florida since December. He was presi- 
dent of Illinois Petroleum Marketers 


Assn., and honorary president of the 
Chicago Oil Men’s Club, which he helped 
organize in 1924. 


° ° ce 


31 Lost as Tankers Collide 
In Convoy; One Set Afire 
NFN News Burea 

NEW YORK—tThirty-one crew mem- 
bers of two tankers bound for England 
in convoy, which collided 700 miles off 
the Atlantic Coast, are either dead or 
missing, it was revealed when survivors 
arrived here April 12. 

The tankers were the “St. Mihiel’, 
making its maiden voyage, and the 
“Nashbulk.” Both vessels were saved, 
largely through heroism of the “St. 
Mihiel’s” chief engineer. 





Coming Meetings 





APRIL 
NPN’s Oil Marketers Convention-in-Print, pro- 
ceedings of the sixth session, April 25. 
OCTOBER 


Indiana Independent Petroleum Assn., fall con- 
vention, Hotel Severin, Indianapolis, Oct. 
10-11. 
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Oil Markets 





Market Reports 


ATLANTIC COAST — No price 
changes. Supplies of distillates and 
kerosine continued tight in the northern 
sector. Although marketers generally re- 
ported no acute shortage, several com- 
mented that they were just getting by 
“living from hand to mouth”. Further 
south, however, in the Richmond-Nor- 
folk area the over-all supply picture was 
termed “in better position than for the 
past two years”. One supplier attributed 
the increased inventories to two factors: 
Nominations had been raised to the 
100% level, while demands had tapered 
off considerably as a result of continued 
warm weather. Naphthas and solvents 
continue tight, heavy fuels in steady 
movement to industrial consumers. 

° 2 ced 

GULF COAST—No price changes. 
Refiner quoting 32.65c in drums for 150 
vis., 19 P. T. bright stock at New Or- 
leans said this is his contract price if 
and when supplies are available but stor- 
ages are currently depleted. Calls for 
housebrand gasoline continue in strong 
demand. 

° ° ° 

MIDCONTINENT—No price changes 
were reported during the week. Two 
cars of Grade 26-70 natural gasoline 
were reported sold at 4.5c¢ f.o.b. Group 
3. No open spot sales were reported 
f.o.b. Breckenridge; sellers quoted 4.125c 
and 4.375c, making a range for the prod- 
uct during the week. 

In comparing sales of all grades gaso- 
line with same period year ago, Kan- 
sas refiner said March was about 5% 
under the same time last year but so far 
in April sales were approximately the 
same. Texas refiner said his were run- 
ning 10% over year ago currently and 
during March, and Oklahoma refiner re- 
marked that his April sales so far were 
5-6% over last April. 


they can handle and railroads asking for 
more than allocated, they say. Kerosine 


call continues heavy and tractor fuel 
demand is increasing steadily. 
oO oO ° 
MIDWEST—No price changes. Over- 


all gasoline inventories continue heavy 
in this area, although some small re- 
finers individually report that they are 
having difficulty building any stocks, 
probably primarily due to insufficient 
oil supply for capacity runs. 

The early breaking off of the heating 
season as evidence by the continued 
over-average temperatures throughout 
the Midwest, refiners believe, will help 
in simplifying the filling of Navy's or- 
der for 35,000 b/d of 702 Diesel and 
Pool 21 gas oil starting April 30. 

Marketer who has not been quoting 
on open spot for several months past 
has again re-entered the market with 
price of 4.375c on 41-43 kerosine and 
5.875c on regular gasoline, both prices 
f.o.b. Group 3, and are exclusive of one 
eighth commission. 





N.P.N. Gasoline Index 


Dealer Tank 

T.W. Car 

Cents Per Gal. 
April 16 10.37 6.73 
SPEER OT 10.37 6.73 
eee eee errs 10.51 6.83 


Dealer index is an average of “undivided” 
dealer prices, ex-tax, in 50 cities. 

Tank car index is weighted average of fol- 
lowing wholesale markets for regular-grade 
gasoline, FOB refineries or terminals: Okla., 
Mid-Western, W. Penna., Calif., N. Y. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf 
Coast. 





Daily Av. Pennsylvania Crude Runs 


(Compiled by National Petroleum Assn. from 
reports of all companies refining Pennsylvania 
crude. Figures in bbls.) 


PENNSYLVANIA—No price changes 


throughout the week. Neutrals are be- 
coming more and more scarce as refiners 
report virtually “combing the market” 
for products. Due to shortage of bright 
stocks and neutrals compounders are hav- 
ing difficulty in blending as demands 
for motor oils, especially S. A. E. 10, in- 
crease. 

Position of light fuel oils was some- 
what easier due to increased production 
of crude oil and let-up in consumer de- 
mands since products are unseasonable. 
Gasoline supplies were reported slightly 
easier in upper field. 


° ° ° 


CALIFORNIA — Heating oil, which 
has been extremely short for the past 
few months, still was in heavy demand 
last week with the demand exceeding 
supply. With the exception of Ethyl, 
gasoline still remained plentiful through- 
out California. Naphtha and _ solvents 
continue scarce. No price changes. 





CRUDE PRICES 


Since changes in crude oil prices 
are so few; the two pages of crude oil 
price tables hereafter will be printed 
only when there are sufficient changes 
in prices to warrant. 

In the meantime a record is being 
kept in the Cleveland office of NPN 
and OILGRAM from which the pub- 
lishers will be glad to make proofs, 
or letters or affidavits as to what the 
prices are, and without charge to reg- 
ular subscribers. Changes in crude 
oil prices will be specially noted in 
this market section when made. 


Crude Price Changes 
No price changes reported for week 
ending April 11. 


For latest table of crude prices pub- 
lished, see NPN, March 21, pages 49, 














‘ ‘ , Week Ended Week Ended Week Ended 
Residual demand continues heavy with aprit7,1945  Mar.31,1945 April 8,1944 | 50 and 47. 
refiners receiving more inquiries than 60,786 62,749 52,251 
Summary of Daily Gasoline Prices (April 9 to April 16) 

U. S. Motor (ASTM octane) Monday Friday Thursday Wednesday apa s+ 
76 octane Ethyl: April 16 April 13 April 12 April 11 April 10 
EE a eee 6.75 6.75 6.75 6.75 6.75 
Mid-Western (Group 3 basis)......... ace 6.75 6.75 6.75 6.75 6.75 

N. Tex. (For shpt. to Tex. & N. M. dest’ns.) 7 7 7 7 7 
W. Tex. (For shpt. to Tex. & N. M. dest'ns.) 7 (2) 7 (2) 7 (2) 7 (2) 7 (2) 
7@-74 octane: 
eee sabe eae eeeaee 5.875 5.875 5.875 5.875 5.875 
Mid-Western (Group 3 basis)............ 5.875 5.875 5.875 5.875 5.875 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) 5.875 5.875 5.875 5.875 5.875 
W. Tex. (For shpt. to Tex. & N. M. dest'ns.) 5.875 5.875 5.875 5.875 5.875 
63-66 octane: 
EEAMOMA. 0... eee eee weer see cc cesceces 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 
Mid-Western (Group 3 basis)............ 5 .625 (2) 5.625 (2) 5.625 (2) 5.625 (2) 5.625 (2) 
N. Tex. (For shpt. to Tex. & N. M. dest'ns.) 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 5.625 (1) 
60 octane & below: 
ree ee ca aaa mnee 5.25 5.25 5.25 §.25 5.25 a 
Mid-Western (Group 3 basis)............ §.2 -5§.25 §.2 - 5.25 §.2 - 5.25 5.2 - 5.25 5.2 - 5.25 
N. Tex. (For shpt. to Tex. & N. M. dest’ns.) §.2 -&.% §.2 - 5.25 §.2 -—- 5.2% 5.2 - 5.25 5.2 - 5.25 
W. Tex. (For shpt. to Tex. & N. M. dest’ns.) §.25 5.25 5.25 §.25 5.25 
Motor Gasoline, 70-74 oct. 
IN og nc cc neseecnceeeses 9.075 9.075 9.075 9.075 9.075 
New York harbor, barges. ..............5. 8.975 8.975 8.975 8.975 8.975 
PPNGNIEEN UBRNEDE, oo cc cc ccaceccncececs 9.075 9.075 9.075 9.075 9.075 
altimore district........ cieeadenesuuese 8.825 8.825 8.825 8.825 8.825 
Motor Gasoline: 
Western Penna. Bradford-Warren: 
“Q” Gasoline, Min. 70 Oct. (ASTM)..... 7.625- 8.225 7.625- 8.225 7.625-8.225 7.625- 8.225 7.625- 8.2 
Western Penna. Other Districts: fe 
“Q” Gasoline, Min. 70 Oct. (ASTM)...... 7.728 7.725 7.725 7.725 7.725 


Note: To conform with Article 1V of MPR 88 as amended August 15 we are substituting 70-74 oct 
continue to include in this group, Housebrand quotations. 
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. ASTM for the old 72-74 oct. ASTM. We 
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Statistics 





Pacific Coast Demand 
(Bureau of Mines figures in thousands of bbls. daily’ 


Gas Oil Heavy 
Gasoline & Diesel Fuel Oil 

1944 1945 1944 1945 1944 1945 

anuary 275 304 103 104 505 545 

Februar; 3815 315 109 100 478 594 
March 311 108 479 
April 302 58 450 
May 295 85 411 
june 352 87 395 
july 335 63 353 
Lug. 329 63 349 
Sept. 323 65 382 
Oct. 313 70 450 
Nov. 328 80 . 467 
Dec 319 101 558 





All 

Products 
1944 1945 

993 1,066 
1,011 1,124 
1,018 

954 

900 

969 

884 

883 

902 

945 

992 
1,093 


Mid-Continent Lube Statistics (February 1945) 


(Compiled by Western Petroleum Refiners Assn. from reports 
of member companies. Figures in bbls. of 42 gal.) 


Production 
Shipments: 
Domestic 
Export 
Total 
Inventory Feb. 28 


Steam 

Bright Viscous Paraffin Refined Blended 

Stock Neutrals Oils Stock Oils 
205,243 277,534 97,635 22,419 326,862 
208,168 284,772 88,810 21,733 323,398 
5,105 632 13 299 7,038 
208,273 285,404 88,823 22,032 330,436 
217,430 67,486 28,893 131,796 


280,500 





Pennsylvania Lubricating Oils 


(Compiled by National Petroleum Assn. from reports of companies 
refining Pennsylvania Grade crude oil. Figures in bbls.) 


Pro- In- Pro- 
duction ventory duction 
Feb. Feb. Jan. 
1945 1945 1945 
Raw Long Residuum 30,743 28,863 40,422 
600 Steam Refined Stock 230,332 96,892 254,044 
Other Steam Refined Stock 31,781 43,957 42,031 
Finished dewaxed Long Re- 
siduum 47,771 47,115 55,294 
Bright Stock 158,048 245,842 159,002 
Viscous Neutral (below 180 
Vis.) 42,698 107,883 67,991 
Viscous Neutral (180 Vis. 
at 100) 71,405 97,158 79,464 





In- 
ventory 
Jan. 
1945 
35,622 
106,829 
52,482 


45,701 
247,796 


112,221 


105,097 


Production of Natural ‘Gas,’ Allied Products 


East Coast 

W. New York 

W. Pennsylvania 
West Virginia 


Ohio 
Illinois 
Kentucky 
Michigan 
K insas 
Oklahoma 
Texas 
Gulf 
East Texas 
Panhandle 
Other 
Arkansas 
Louisiana 
Gulf 
Inland 
New Mexico 
Colorado 
Montana 
Wyoming 
California 
otal 
Jaily average 
‘otal (thousands of bbls. ) 
daily average 
Wyoming includes Colorado drip 
APRIL 18, 1945 


Jan. 
1945 


1 

1,709 
8,840 
814 
15,805 
3,180 
1,037 
6,081 
36,970 
183,686 
47,030 
30,168 

48,681 
57,807 
7,436 
50,544 
29,881 
20,663 
6,283 
o 


438 
°4,453 
76,065 
403,342 
13,011 
9,603 

310 


gasoline. +Revised. 


Dec. 
1944 


1 

1,741 
8,581 
808 
16,033 
4,302 
1,055 
5,824 
+36,290 
+ 167,534 
44,083 
27,245 
+39,799 
56,407 
7,356 
48,832 
27,376 
21,456 
6,045 

oO 


567 
°4,569 
68,336 

402,696 
+12,189 
$8,997 
+290 


Gasoline Consumption by States, January 1945 


(American Petroleum Institute figures) 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
District of Columbia 
Florida 
Georgia 
Idaho 

Illinois 
Indiana 

lowa 

Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 

Utah 
Vermont 
Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming 


Total 


Daily Average 


Gallons 

Dec. 1944 
23,027,000 
10,081,000 
15,068,000 
324,575,000 
21,352,000 
23,043,000 
3,751,000 
9,220,000 
24,337,000 
34,501,000 
7,227,000 
87,741,000 
47,893,000 
30,699,000 
28,720,000 
18,915,000 
27,559,000 
10,042,000 
26,560,000 
46,268,000 
84,810,000 
32,041,000 
15,404,000 
37,802,000 
7,382,000 
16,596,000 
3,337,000 
5,190,000 
56,544,000 
9,443,000 
113,656,000 
31,336,000 
8,095,000 
100,475,000 
47,119,000 
21,631,000 
89,503,000 
11,220,000 
17,163,000 
8,840,000 
25,688,000 
369,554,000 
9,352,000 
3,746,000 
34,361,000 
31,715,000 
11,742,000 
34,820,000 
6,907,000 
2,076,051,000 
66,969,000 





Change from previous year: 


Gallons 
Jan. 1945 
23,355,000 
9,700,000 
16,081,000 

319,070,000 
24,168,000 
22,211,000 

3,478,000 
9,211,000 
34,354,000 
32,309,000 
5,957,000 
83,261,000 
55,321,000 
34,873,000 
30,816,000 
20,389,000 
29,219,000 
9,870,000 
29,041,000 
43,898,000 
90,106,000 
32,759,000 
18,215,000 
41,724,000 
7,469,000 
18,173,000 
3,476,000 
5,051,000 
54,533,000 
8,858,000 

105,289,000 
31,768,000 
8,140,000 
101,626,000 
47,898,000 
17,330,000 
85,252,000 
10,959,000 
16,416,000 

8,973,000 
25,999,000 

416,558,000 

8,676,000 
3,309,000 
34,590,000 
27,160,000 
13,542,000 
36,788,000 
6,482,000 


2,123,701,000 


68,506,000 


% Change 


| 
con oh 


. . os 
OOD 


NDdes--1 


ze 


+15.51 
+13.60 
+- 7.30 

7.79 
+ 6.02 
- 171 
- 9.34 
5.12 
6.24 
+ 2.24 
+18.25 
+-10.38 
+ 1.18 
+ 9.50 
+ 4.17 
- 2.68 


4. 4. fh. 


































Total Change 337,712,000 
Percentage change in 


Daily Average +18.91% 





Pennsylvania Oils Other Than Lubes At Refineries 


(Compiled by National Petroleum Assn. from reports of oil region 
refiners. Figures in barrels.) 


Feb., 1945 Jan., 1945 
Naphthas & Gasoline 

(a) Straight run unblended and/or unleaded 
for sale as motor fuel 2,927 3,782 

(b) Naphtha and gasoline for sale for blend- 

ing or further refining, or held at re- 

finery for further distillation, reforming 
blending or leading 262,842 212,097 

(c) Below 65 octane not included in (a) or 
(b) Above 10,976 8,343 
(d) 65 octane and above $12,135 326,454 

Salable naphthas other than motor fuel material 
(Does not include refinery process naphthas) 23,158 22,444 
Kerosine 39,412 30,671 
36/40 gas oil (includes furnace oil) 39,786 40,202 
Fuel oil (not reported above) 36,017 37,514 
Oils held as cracking plant charging stocks 336,778 316,638 
Non-viscous neutral 31,044 33,919 
Wax distillate 83,324 88,585 
Crude petrolatum 38,884 40,009 
Wax (Ibs.) 5,403,064 6,232,780 





Net Stocks Of Pennsylvania Crude Oil 
(Compiled by National Petroleum Assn. Figures in bbls.) 





Feb, 28 Feb. 29 Jan. 31 

1945 1944 1945 
At Refineries 265,778 322,680 276,789 
Pipeline and Tank Farm 1,455,595 1,576,546 1,352,696 
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REFINERY OPERATIONS 


(American Petroleum Institute figures in Gasoline 

thousands of barrels of 42 gal. each. Production at ; : 

Figures include reported totals plus es- Daily Refineries inc. Gas Oil & | Residual Total 

timate of unreported amounts and are Average Crude Natural Kerosine Dist. Fuel Oil Fuel Oil Stocks 

therefore on a Bureau of Mines basis.) Runs to Stills Blended Production Production Production Kerosine 

Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 

Districts Apr. 7 Mar. 31 ’ .3 Apr. 3 Apr.7 Mar.31 Apr.7 Mar. 31 Apr.7 Mar. 31 

East Coast . . eae 747 1,826 94! ¢ 25 825 842 1,602 2,065 2,174 

Appalachian (Dist. 1) ; 02 : 77 91 "6 234 238 

Appalachian (Dist. 2) H 5 t 8 37 103 57 33 

Ind., Ill., Ky ‘ 76 ,656 - 2 ¢ 654 1,025 ,00s 1,322 1,342 

Okla., Kans., Mo. er f ‘ ‘ 382 450 516 459 

Inland Texas . : ‘ ; 3! ‘ 9! 116 447 : 156 153 

Texas Gulf Coast . ae ,08: 5 5< 39! 1,440 1,888 1,148 

Louisiana Gulf Coast , . 266 2¢ 2! , 331 308 335 1,109 

No. La. & Arkansas . Bes : _ oi8 52 } 126 143 

Rocky Mt. (Dist. 3) ‘ 2 28 l 21 20 

Rocky Mt. (Dist. 4) . ‘ walite { : 401 _66 s 210 122 

California a 869 356 2,2: 2,211 } 3 506 5$ 3,088 431 

Total U. S. oe of M. Basis 4,686 7 ; 14,644 i. 538 61 4,493 * 9,359 a 7,323 

U. S.—B. of M. Basis, April 8, 1944 4,399 ‘ ‘ 1,399 4,801 8,629 6,607 











Total Stocks Total Stocks —Gasoline Stocks— 
Gas Oil and Residual ° Military Civilian Percent Daily Refining Capacity Reporting— 
Distillates Fuel Oil and Other®* Grade East Coast, 99.5; Appalachian (Dist. 1) 76.8, 
Week Ended Week Ended Week Ended Week Ended (Dist. 2) 81.2; Ind., Ill, Ky., 87.2; Okla 
. om Apr.7 Mar. 31 ao ry reo 7 on oy Apr. 7 Mar. 31 Kans. Mo 78.3: re "men 59 8: ‘Teme 
ast Coast 5,215 5,095 5,85 i) 3,577 2 o% ’ ay om thes a » <i 
Appalachian (Dist. 1) 379 210 240 1,129 1,198 ss Gulf Coast, 89.3; Louisiana Gulf Coast, 96.8; 
Appalachian (Dist. 2) 119 55 : "592 604 ¢ No. Louisiana & Arkansas, 55.9; Rocky Mt. 
a. Il, Ky. 3.422 3,41! 816 1,773 6,569 6,474 17,205 ; (Dist. 8) 17.1, (Dist. 4) 72.1; California, 
— —. Mo. 1.138 6 ,248 4,2! yt yo , ’ 85.5; Total U. S.—B. of M. Basis April 7, 
nian exas Sea ‘ 297 395 3258 25 »327 > . 5 5. ai— mae 
Texas Gulf Coast 5.580 5.21! 5,595 5.7! 11,151 11,604 5, 097 aes re Total—B. of M. Basis March 31, 
Louisiana Gulf Coast 1,704 ,966 54: 52 2,662 2,493 iiss ila 
791 756 25-¢ "= 679 
15 3: 0 20 3 
(Dist. 4) 340 355 33: 3: 458 421 2, 108 Gasoline Stocks 
California 7,419 7 23,296 24,02! 12,112 12,524 »28 (Millions of Barrels) 
Total U. S.—B. of M. Basis 27,037 26. 41,32 s7A! 45,327 145,869 52,7 152, '889 





April 8, 1944 29,930 51,95: 36,077 


*Includes aviation and military, finished and unfinished, title to which remains in the name of 
the producing company; solvents, naphthas, blending stocks currently indeterminate as to ulti- 
mate use, and 11,507,000 bbls., unfinished gasoline this week compared with 11,814,000 a year 
ago. °°These figures do not include any gasoline on which title has already passed, or which the 

i forces mav actually have in their custody in their own or leased storage. 
tRevised in East Coast area. 





Crude Oil Stocks 
(Bureau of Mines Figures in thousands of bbls.) 
U. S. Crude Oil Production Change 


(American Petroleum Institute figures) ie o) dee? —s 
WEEK ENDED Grade or Origin Mar. pr. ar. 31 


Barrels Barrels Penna. Grade 2,226 2,216 — 10 Gas Oil & Distillate Stocks 
(Daily Average) Other Appalachian 1,296 1205 — 9l (Millions of Barrels) 


Apr. 7 Mar. 31 Lima-Michigan 954 988 + 34 
eo 374,550 372,950 Illinois-Indiana 14,421 13,97 9 442 
ae Arkansas 2,655 2,753 + 98 
Kansas 255,450 275,850 : ted 
7 Kansas 9,252 9,051 —201 
Nebraska 1,000 1,000 “sy @ oan 
Louisiana: 12,937 13,259 +322 
Texas 2,170,550 2,159,000 . ; 
“a Northern 3,140 3,537 +397 
Louisiana 366,050 $66,150 Gulf Coast 9.797 9.722 — 75 
Arkansas 80,500 80,600 z ponte é: e 


uate adlp Mississippi ....... 1,102 1056 — 46 
Mississippi 51,450 52,300 : - pas ” 
Mishonsn 250 25 New Mexico er 7,105 6,673 —432 


A Oklahoma 30,448 380,017 —431 
Florida 15 15 : z 
orid e Texas: 112,074 110,668 —1,406 
— eye ie East Texas 19,120 18,463 —657 
a ie ma , West Texas 31,917 31,641 —276 
. co as oe Gulf Texas $2,173 31,845 —328 
y. excluded) 63,150 68,400 pa 
K bs Other Texas 28,864 28,719 —145 
entucky 16,450 16,750 
Michigan 47.050 47,000 Panhandle 5,434 5,446 
Wyoming 105.700 105,900 ree Men py Residual Fuel Oil Stocks 
Montana 19,750 19,950 a a. « 3 (Millions of Barrels) 
Colorado 9,550 9,550 Rocky Mountain 6.453 
New Mexico 104,750 103,850 a eet 


a BS , California 20,301 
California 906,800 903,500 Foreign 2.558 





Is ¢ 
Total, U. S. 4,783,865 4,781,415 ae ee 


ing in U. S. 
Heavy in California 





Crude Production & Runs to Stills 
(Millions of Barrels) 


Crude Oil Stocks 
(Millions of Barrels) 
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Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oi] Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices devote 
their time exclusively to reporting oil indus- 
try prices everywhere. 


Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
prices; for current sales and shipment; for the 
business day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot prices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbls. of 42 gals.; ex all fees and 
taxes; for crude oil and its products lawfully 
produced and transported; reported as received 
by OILGRAM and National Petroleum News 
but not guaranteed; for subscribers’ private use 
only and not for resale or distribution or publi- 
cation. For further details of price conditions 
apply to any NPN-OILGRAM office or see back 
of any OILGRAM Price Service invoice. 


For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, Okla. address Platt’s 
OILGRAM, 1213 W. 8rd St., Cleveland (138), 
Ohio. Annual subscription rate payable in ad- 
vance $100 per year via train mail and $125 
per year via air mail. 


Refinery 


—U. S. Motor 
Gasoline ast 





° cept where otherwise 
Prices sguciied. 
Prices in Effect 
OKLAHOMA April 16 April 9 
76 oct. Ethyl... 73 6.75 
at ee 5.875 5.875 
63-66 oct....... 5.625 (1) 5.625 (1) 
60 oct. & below. 5.25 5.25 
MID-WESTERN (Group 3 basis) 
76 oct. Ethyl... 6.75 6.75 
os | ee 5.875 5.875 
63-66 oct....... 5.625 (2) 5.625 (2) 
60 oct. & below. 5.2 - 5.25 5.2 - 5.25 
N. TEX. (For shpt. to Tex. & N. M. dest’ns.) 
76 oct. Ethyl... 7 7 
70-74 oct....... 5.875 5.875 
63-66 oct....... 5.625 (1) 5.625 (1) 
60 oct. & below. 5.2 - 5.25 §.2 -5§.23 
W.TEX. (For ct. ” pe & N. * ulema 
76 oct. ane. « 
70-74 oct. 5 ors 
63-66 oct....... 5.625 (1) 62 (1) 
60 oct. & below. 5.25 5.25 
CENT. W. TEX. (Prices to truck transports) 
76 oct. a 7 (2) 7(2 
70-74 oct. ; 5.875 (2) 5.875 (2) 
67-69 oct.. dein “es 
62 oct. & below. 5.25 (2) 5.25 (2) 
KANSAS __ (For Kansas destinations only) 
76 oct. Ethyl... 7.2 - 7.3 7.2 7.3 
70-74 oct....... 6. 2 6. 2 
63-66 oct....... 5.9 (2) 5.9 (2) 
60 oct. & below. 5.5 5.5 


ARK. (For shipment to Ark. & La.) 
76 oct. Ethyl. . 7 (1) (1) 
70-74 oct....... 5.875 (1) 5.875 (1) 
62 oct. ” Yigal ame 
60 oct. & below, 
unleaded....... 5.25 (1) §.25 (1) 


WESTERN PENNA. 

Bradford-Warren: 

“Q” Gasoline Min. 
70 Oct. (ASTM) 


Other districts: 
>’ Gasoline, Min. 
70 Oct. (ASTM) 7.725 


(Motor gasoline) 
7.625-8.225(a) 


7.625-8.225 (a) 


7.725 





a) Highs and lows for Schedule D area, in MPR | 


88 and outside Schedule D area, respectively. 


Prices in Effect April 16 April 9 
CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; shpts. 
uy originate at plants outside Central group.) 


. Motor: (Oct. ASTM): 
70-74 oct....... 7.875- 8.375 7.875- 8.375 
TE-76 Cb. 20.00. 9 (1) 9 (1) 


Str. run gasoline, 
excluding De- 
troit shpt...... 6 6 


OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances). 





70-74 oct....... 8.25 8.25 
CALIFORNIA - S. Motor: 

6 oct. (Ethyl). 8 -8.75 8 - 8.75 
TEES CEs. cocesece 7 - 7.5 7 - 7.5 
65 oct. & _ iow 

(3rd grade) . 5.75 - 6.25 5.75 - 6.25 

Kerosine, & Gas Fuel Oils 
OKLAHOMA 
41-43 grav. w.w... 4.375 4.375 
42-44 grav. w.w... 4.5 4.5 
Range oil........ 4 4 
No. 1 p.w 3.875 3.875 
No. 1 straw...... sain ae 
No. 2 straw...... 3.625 3.625 
= eee 3.5 3.5 
si ae $0.90-$0.97 $0.90-$0.97 
U. G. I, Gas Oi aaa ea 
RG-26 Gah .cccceee $0.97 (1) $0.97 (1) 
MID-WESTERN (Group 3 basis) 

41-43 grav. w.w... 4.375 4.375 
42-44 grav. w,w... 4.5 4.5 
Range Oil........ 4 os 1(2) 4 —4.1 (2) 
POs 8 Dies. 2.00400 3.875 3.875 
No. 2 straw...... 3.625 3.625 
OS hath 
DRIES cob eeunee diced 
| ee $0.97 (1) $0.97 (1) 
N. TEX. (For shpt. to Tex. & N. M. dest'ns.) 
41-43 grav. w.w... 4.375 4.375 
ow. W.W... 4.5 (1) 4.5 (1) 
No. 1 hee 3.875 (1) 3.875 (1) 
No. 6 ~" dees as $0.97 (1) $0.97 (1) 
W. TEX. 

No. 6fuel....... $0.97 (1) $0.97 (1) 


AMARILLO, TEX. (For shpt. to W. Okla. & 
Tex. differential territory.) 


42-44 grav. w.w... 4.5 (1) 4.5 (1) 
KANSAS (For Kansas destinations only). 
41-43 grav. w.w... No Price No Price 
42-44 grav. w.w... 4.7 4.7 


eee 4.1 4.1 
No. 6 fadl....sc0 $0 .95-$1.02  $0.95-$1.02 


ARK. (For shipment to Ark. and La.) 
41-43 grav. w.w... 


42-44 w.w. kero... 4.5 (1) 4.5 (1) 
Oe rer er alti 
ee ee 3.625 (1) 3.625 (1) 
No. 3 feel........ 3.5 (1) 3.5 (1) 
Tractor fuel, for 
a Aa Ark. 
ta 5.125 (1) 5.125 (1) 
Diesel “tue "53 & 
Tris wlan ws 4 (1) 4 (1) 
Diesel “fuel 58 & 
0 rer 4.25 (1) 4.25 (1) 
WESTERN PENNA. 
Bradford- Warren: 
45 grav. w.w...... 6.5 - 7.55 6.5 - 7.55 
ore 5%. seecee — pm 
No. 1 fuel.. a 6.75(1&b) 6.75(1&b) 
ms . 6.125-7.125(2&b) 6.125-7.125(2&b) 
No. 3 si .. 6.25-7.25(1&b) 6.25-7.25(1&b) 
36-40 gravity a 6.625-6.75(2) 6.625-6.75(2) 


(b) Highs and lows for Schedule D area, in 
MPR 88 and outside Schedule D area, respectively. 


Other districts: 


45 grav. w.w...... 7 - 7.425 7 - 7.425 
46 grav. w.w...... 7.125- 7.375 7.125- 7.375 
47 grav. w.w...... 7.375- 7.50 7.375- 7.50 
No. 1 fuel........ 6.875- 7.175 6.875- 7.175 
is seen t's 6.75 — 6.875 6.75 — 6.875 
No.3 ” ees 6.75 6.75 
36-40 , Pitts- 

burg dint. prices 

excluded....... 6.625- 6.875 6.625- 6.875 


CENTRAL MICHIGAN (FOB Central Mich. 
refinery group basis for shpt. within Mich.; shpts. 
may originate at plants outside Central group.) 


47-49 gravity w.w. 5.8 —- 6 5.8 ta 


P.W. Distillate. 5.5 5 

No. 3 gas, oil, Straw 5 5 

U.G.1. gas oil..... 4.5 (2) 4.5 (2) 
Fuel Oils (Vis. al 100). 

300-500 Vis..... 4.14 (2) 4.14 (2) 
100-300 Vis..... 4.5 4.5 
OHIO ‘S. O. putetions for statewide _ delivery) 


Kerosine....... 7 














Prices in Effect April 16 April 9 
CALIFORNIA 
40-43 grav. w.w... 5 -7 5 -7 
San Joaquin Valley: 
Heavy fuel..... $1.10 (2) $1.10 (2) 
Light fuel...... $1.20 (2) $1.20 (2) 
Diesel fuel. .... 4 (2) 4 (2) 
Stove dist...... 5 (2) 5 (2) 
Los Angeles: 
Heavy fuel. . ... $1.10 (2) $1.10 (2) 
Light fuel...... $1.20 (2) $1.20 (2) 
Diesel fuel... . . 4 (2) 4 (2) 
Stove dist...... 5 (1) 5 (1) 
San Francisco: 
Heavy fuel..... $1.15 (1) $1.15 (1) 
Light fuel $1.25 (1) $1.25 (1) 
Diesel fuel 4.5 (1) 4.5 (1) 
Stove dist...... 5.5 (1) 5.5 (1) 


NOTE: All above heavy fuels meet Pacific s 
fication 400; light fuel, spec. 300; Diesel x 
spec. 200; and stove distillate, spec. 100. 


Lubricating Oils 


Prices in Effect 


WESTERN PENNA. 
Prices are for sales made, or offers reliably re- 


April 16 April 9 


= ws to jobbers & com ers only. 
iscous Neutrals— No. 3 col Vis. at 70°F. 
200 ean (180 at 100°) A fl. 
ibheess 8 (1) 38 (1) 
19 petate's ee 37 (1) 37 (1) 
eae 36 (1) 36 (1) 
| eer 28-33 28-33 
150 Vis. (143 at 100°) 400-405 fi 
ee 36 (1) 36 (1) 
Bie 5.504-0:0'0 35 (1) 35 (1) 
Dp ihs06ass 34 (1) 34 (1) 
De vccnsaces 26-31 26-31 


NOTE: Limited quantity neutrals available te 
regular trade. 


Cylinder Stocks: 





4 stk., 145-155 sis. af 210°, 540-550 fl., No. 3 
i 30.5 (1) 30.5 (1) 
29.5 (1) 29.5 (1) 
25 25 
15 15 
15.5 15.5 
16 16 
17 17 
MID-CONTINENT (F. o. b. Tulsa) 
Neutral Oils (Vis. af 100° F. 0 fe 10 P.P.) 
Pale Oils: 
Vis. Color 
60-85—No. 2.... 7.5 7.5 
86-110—No. 2... 7.5 - 8.5 7.5 -8.5 
150—No. 3....... ll -11.5 ll -11.5 
180—No. 3....... 11.5 -15 11.8 -15 
200—No. 3....... 12 -15 12 -15 
250—No. 3....... 14 -16.5 14 -16.5 
280—No. 3....... 15 -17 18 -17 
300—No. 3....... 16 -18 16 -18 
Red Oils: 
100— No. §....... 11.5 (1) 11.5 (1) 
200—No. 5 12 (1) 12 (1) 
300—No. $....... No Price No Priee 
300—No. 5....... 16-17.5 (2) 16-17.5 (2) 
Bright Stock—Vis. af 210° 
S00 Wis. BD. 26.00 27 (1) 27 (1) 
150-160 Vis. D: 
0 to 10 p.p..... 23 23 
10 to 25 p.p..... 22.5-23 22.5-28 
25 to 40 p.p..... 23 (1) 23 (1) 
150-160 Vis. E.... 22 (1) 22 (1) 
120 Vis. D: 
0 to 10 p.p..... 22 (2) 22 (2) 
600 S.R. Dark 
Pra 8.5 (1) 8.5 (1) 
600 S.R. Olive 
Er 10-11 ‘= 10-11 (2) 
|  eeeeeeer suas 
Black Oil. . 


NOTE: Discounts of 0.5c to le on bright stock 
and 0.5¢ to 2c allowed for neutrals, 10 car lots, 
and to “meet competition.” Brokers offering at 
greater discounts. 


SOUTH TEXAS (Neutral Oils) 


Pale Oils (Vis. ai 100°F.) 
Vis. Color 
100 No. 14-2 6.5 6.5 
200 No. 2-3..... 8.75 8.75 
300 No. 2-3..... 9,25 9.25 
500 No. 24%-3% 10 10 
750 No. 3-4..... 10.25 10.25 
1200 No. 3-4..... 10.375 10.375 
- 3 Se 10.5 10.5 


(Continued on next page) 








NOTE—Parenthetical figures after prices indicate number of com- 
panies quoting when less than three eompanies are quoting. 


18, 1945 








NOTICE—Owing to great demand, refiners generally limit quote- 
tions to regular customers and refuse bids, though higher, from others. 


Refiners’ prices and sales shown; bids reported in market leads. 
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Refinery Prices (Continued) 


Prices in Effect April 16 April 9 
Red Oils: 
100 No, 5-6..... 6.5 (2) 6.5 (2) 
200 No. 5-6..... 8.75 8.75 
300 No. 5-6..... 9.25 9.25 
500 No. 5-6..... 10 10 
750 No. 5-6..... 10.25 10.25 
1200 No. 5-6..... 10.375 10.375 
2000 No. 5.6..... 10.5 10.5 
CHICAGO (From Mid-Continent p.l. crude.) 
Neutral oils vis. af 100° F. 0 fo 10 p.p. 
Pale Oils 
Vis. Color 
60-85—No. 2.... 9 (1) 9 (1) 
86-110—No. 2... 9.25 (1) 9.25 (1) 
150—No. 3....... 12.5 (1) 12.5 (1) 
180—No. 3....... 13 (1) 13 (1) 
200—No. 3....... 13 (1) 13 (1) 
250—No. 3....... 14 (1) 14 (1) 
Red Oils: 
180—No. 5....... 13 (1) 13 (1) 
200—No. 5....... 13 (1) 13 (1) 
250—No. 5....... 14 (1) 14 (1 
280—No. 5....... 15 (1) 15 (1) 
300—No. 5....... 15.5 (1) 15.5 (1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 0.5c 
lower; 60-85 and 86-110 No. 2 non-viscous oils, 15 
to 30 p.p., 0.25c¢ lower. 


Unfiltered Steam Refined (Viscosily ai 210°) 


eee Riek cele 11.5 (1) 11.5 (1) 
ARC ee 12.5 (1) 12.5 (1) 
EE Se Bape 13.5 (1) 13.5 (1) 
Bright stocks, 160 sis. ai 210 No. 8 color: 
© to 10 pp...... 24 (1) 24 (1) 
pea pe 5 eae eee 23.5 (1) 
a -5 (1) 21.5 (1) 
E filtered. Cyl. 
Soe 15.5 (1) 15.5 (1) 


Note: To obtain prices delivered in Chicago 
add 0.25c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blenders on 
freight basis shown below. Shipments may origi- 
nate in any Mid-Continent manufacturing district.) 
FOB GROUP 3 

4.5 (Quotes) 4.5 
FOB BRECKENRIDGE 

Grade 26-70. .4.125-4.375(Qts) 4.125-4.375(Qts) 


CALIFORNIA (FOB plants 
in) plan 


(Sale) 


ee eee 


in Los Angeles 


21 nd vapor pressure 
or blending.... 4.75 - 5.375 4.75 - 5.375 


Naphtha and Solvent 


(FOB Group 3) 


Stoddard solvent... 6.625 6.625 

Cleaners’ naphtha. 7.335 7; 125 

V.M.&P.naphtha 7.1 - 7.125 7.1 - 7.125 

Mineral spirits... 6.1 - 6.125 6.1 —- 6.125 

Rubber solvent... 7.1 - 7.125 7.1 - 7.125 

Lacquer diluent... 7.375- 8.125 7.375- 8.125 
ol Diluent... 7.875- 8.625 7.875- 8.625 

WESTERN PENNA. 

Other Districts: 

Untreated naphtha 7 -7.25 (2) 7 -7.25 (2 

Stoddard solvent... 7.25 —7.5 7.25 -7.3 

OHIO (S. O. quotations for statewide delivery:) 

V.M.&P. aephthe. D.C. naphtha, Varnclene & 

Sohio solvent..... 10 10 

Rubber solvent... 9 9 

Wax 

WESTERN PENNA. (Bblis. C.L.) 

White Crude Scale: 

122-124 A.m.p.... 4.25 (2 4.25 (2 

iMisAme... 038° 4.23” 


OKLAHOMA (C.L. FOB Refinery) 
Semi-refined: 
Pyke MP min., white, 
ilo bags... . No Pri No Pri 
1325134 AMP, o Price No Price 
WE hse cn. §.25 (1) §.25 (1) 


CHICAGO = (FOB Chicago district refinery of one 

tS begs. Bags = Carloads, slabs loose, 
le s elting points are EMP (ASTM 

methods; add 3° to convert into AMP.) , 


Fully refined: 


122-124 (bags onl $: : 

125-127. oN 6 ¥ ‘ te 
127-129.......... 6.25 6.25 
BIO IES, 5 ccc cee 6.55 6.55 
JS Seegegay 6.8 6.8 
eae 7.55 7.55 























Petrolatums 


WESTERN PENNA. (Bbls., carloads; tank cars, 
0.5c¢ per Ib. less.) 


Snow White...... 6.125- 7.25 6.125- 7.25 

Lily White....... 5.375- 6.25 5.375- 6.25 

Cream White..... 4.375- 5.5 4.375- 5.5 
3.375- 4 3.375- 4 
3.125- 3.75 3.125- 3.75 
3 - 3.5 3 - 3.5 


Commercial or consumer 
tank car, tank wagon, dealer, 
and service stalion prices for 
gasoline do not include 
taxes; they do, however, in- 
clude inspection fees as 
shown in general footnote. 
Gasoline tazes, shown in 
separate column, include 
1.5¢ federal, and state taxes; 
also city and county tazes as 
indicated in footnotes. Kerosine tank wagon prices 
also do not include tazes; kerosine tazes where levied 
are indicated in footnoles. Dealer discounts are 
shown in footnotes. These prices in effect April 16, 
1945 as posted by principal marketing companies at 
their headquarters offices, but subject to later cor- 
rection. 


Prices 


Esso (Regular Grade) 


Ss. O. Consumer aso- Kero- 
N. J Tank Dealer line sine 
dave Wagon T.W. Taxes T.W. 
*Atlantic City, N.J.. 10.2 10.7 4.5 10 
*Newark, N. J....2. 10.2 10.7 4.5 10 
Annapolis, Md...... 3h ee ae eee 
Baltimore, Md...... 9.95 10.45 5.5 10.8 
Cumberland, Md.... 11.35 11.85 5.5 12.3 
Washington, D.C... 10.2 10.7 4.5 11.3 
Danville, Va....... 11.65 12.18 6.5 13.55 
Norfolk, Va........ 10.45 10.95 6.5 12.3 
Petersburg, Va...... 10.75 11.25 6.5 13.3 
Richmond, Va...... 10.75 11.25 6.5 13.3 
Roanoke, Va....... 11.95 12.45 6.5 12.8 
Charleston, W. Va... 11.65 12.18 6.5 ‘13.1 
Parkersburg, W. Va.. 10.95 11.45 6.5 12.8 
Wheeling, W. Va.... 10.95 11.45 6.5 13.4 
Charlotte, N. C..... 11.70 12.20 7.5 11.3 
Hickory, N.C...... 12.25 13.75 7.8 13.3 
Mt. Airy, N.C..... 13.10 12.6 7.5 11.5 
Raleigh, N.C...... 11.45 11.95 7.8 12.3 
Salisbury, N. C..... 11.75 2.2% 7.5 13:7 
Charleston, S.C.... 10.55 11.05 7.5 .... 
Columbia, 8. C..... Beem. ERD TB ccc 
Spartanburg, S: Sic.s ER IO. Fie once 
New Orleans, La.... 8.75 9.25 8.5 10.00 
Baton Rouge....... 8.75 9.25 8.5 10.50 
Alexandria......... 8.75 9.25 8.5 10.50 
Lake Charles....... 9.00 9.50 8.5 12.00 
Shreveport......... 8.50 9.00 85 9.00 
Knoxville, Tenn.... 10.50 11.00 8.5 12.50 
Memphis.......... 8.90 9.40 8.5 10.50 
Chattanooga....... 10.50 11.00 8.5 11.00 
Nashville. ......... 10.50 11.00 8.5 10.00 
eee 10.95 11.45 8.5 13.10 
Little Rock, Ark.... 9.50 10.00 8.0 10.00 
Mineral Spirits V.M.&P. 
T.W. TW. 
Newark, N. J........- 13 14.5 
Baltimore, Md........ 15.5 a 
Washington, D. C..... 15.5 


Fuel Oils—T.W. No. 1 No. 2 No.3 





Atinntio City, Nu J..c.cesece 10 9 9 
OS rrr rr 10 9 9 
ee) ree as va - 
DID so conc oseccnsesens 9.8 9 9 
ee, BD. Gas a cnc cic0ce 10.3 9.4 9.4 
JO 3 Sere 10 8.8 8.8 
NN 0.6.2, 40:46000-0046860% 10.3 9 ax 
I Kio ccccecssecens 10.3 9 9 
Charlotte, N. C 10.3 10.1 .. 
RN Es Ridd6 -64.00.08000-0.0 ak 9.7 
Ser ee Ye ee 11.3 9.8 
OS, eee ae 8.7 
CG takes betwwhsened ne 9.7 
ee eet ns 205 . 


*Effective Aug. 5, '42 minimum retail resale 
price of 14.2c posted thru New Jersey. 
Discounts: 

Esso gasoline—to undivided dealers, 0.5c off 
dealer t.w. 


Kerosine—lc off t.w. price for 25 gals. or more, 
under contract thru territory (Baltimore city con- 
tract not necessary) except no discount in state of 
New Jersey. 


Naphtha—Teo buyers taking following quantities 
at one time: Newark, 2c per gal. on 200 gals. or 
more, less than 200 gals. 0.5c higher price; Balti- 
more, 2c off on 25 to 100 gals. and 3c on over 100 
gals.; Washington, 2c off to contract buyers. 


Notice 


These prices include inspection fees on both 
gasoline and kerosine unless otherwise specified 
per gallon as follows: 

Ala. 1/40c on gasoline; Ark 1/20c; Fl. 1/8c; 
Ill. 3/100c; Ind. 1/Sc in lots of 25 bbls. or less, 
2/25c in lots of more than 25 bbls.; Kans. 1/50c; 
La. 1/32c; Minn. 7/200c; Miss. 1/50c; Neb. 
3/100c; Nev. 1/20c; N. C. 1/4c; N. Da. 1/20c; 
Okla. 2/25c; S. Car. 1/8c; S. Da. 1/20c; Tenn. 
2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; Fla. 
1 /8c; Iowa 3/50c; Mich. 1/Se per gal. 








i, Conoco 
CONT'L Bronz-z-z mand Gase- Kere- 
OIL (8rd Grade) line sine 
+Tank Wagon Taxes T.W. 
Denver, Col...... 10 9 5.5 10 
Grand Junc., Col.. 12.5 11.5 §.$ 12.5 
Pueblo, Col...... 9.5 8.5 5.5 9.5 
Casper, Wyo..... 11.5 10.5 $.6 122 
Cheyenne, Wyo... 10 9 5.5 9 
Billings, Mont.... 12 ll 6.5 12.5 
Butte, Mont..... 11.5 10.5 6.5 13.5 
Great Falls, Mont. 12 ll 6.58 12.5 
Helena, Mont.... 12 ll 6.5 13 
Salt Lake City, 
eee 3.5 12.5 §.8 14.5 
Boise, Ida........ 14.5 13.5 7.5 16.5 
Twin Falls, Ida... 15.5 14.5 78 if 
Albuquerque, : 
— sae 10.5 9.5 *7 9.5 
Roswell, N. M.... 10 9 *7 7 
Santa Fe, N. M... 10.5 9.5 97.5 10 
Ft. Smith, Ark.... 9 6.25 %7 8 
Texarkana, Ark... 9 7.5 *5.5 7 
Muskogee, Okla... 7.75 6.75 Fj 8 
Oklahoma City, 
eee bs 7 8 
Tulsa, Okla...... 8 7 7 8 


*Taxes: In gasoline tax column are included 
these city taxes—Albuquerque, & Roswell, 0.5c, 
Santa Fe, lc. Texas 4c state tax applies within 
city limits of Texarkana, Ark.; Okla., 5.5¢ state 
applies within city limits of Ft. Smith, Ark. 

+To consumers & Dealers. 

NOTE: Current selling price—where this is 
lower than maximum price it is because of local 
competition. It is the actual selling price and is 
subject to revision due to delays in receiving 
information from the field. 


Standard Gasoline (Regular Grade) 
Flight Gasoline (Third Grade) 
Standard Flight 


Pos- Pos- 
Ss. O. ted Pos- ted Pos- 
CAL Net ted Net ted Gase- 
Tank Re- Tank Re- line 


Truck tail Truck tail Taxes 
San Francisco, Cal. 10 14 9 12 4.5 
Los Angeles,Cal... 9.5 13.5 8.5 11.5 4.5 
Fresno, Cal...... ll 15 10 13 4.5 
Phoenix, Ariz..... 12 16 10 13 6.5 
Reno, Nev....... 12 16 lk 4 5.5 
Portland, Ore..... 10.5 14.5 9.5 12.5 6.5 
Seattle, Wash.... 10.5 14.5 9.5 12.5 6.5 
Spokane, Wash... 12.5 16.5 11.5 14.5 6.5 
acoma, Wash.... 10.5 14.5 9.5 12.5 6.5 
*Chevron Aviation 73 
Posted Net Kerosine 
Tank Gasoline Tank 
Truck Taxes Truck 
San Francisco, Cal. 12.5 4.5 11.5 
Los Angeles, Cal.. 12 4.5 10 
Fresno, Cal...... 13.5 4.5 12.5 
Phoenix, Ariz..... 14.5 6.5 12.5 
Reno, Nev....... 14.5 §.5 13.5 
Portland, Ore..... 13 6.5 13.8 
Seattle, Wash.... 13 6.5 13.8 
Spokane, Wash... 16 6.5 16.8 
Tacoma, Wash... 13 6.5 13.8 


Resale and Commercial Gasoline: Tank car de- 
liveries of Standard Aviation 73, Standard's 
Supreme and Flight Gasoline .25c per gal. below 
posted net tank truck price. Tank car deliveries of 
Standard Gasoline .375c per gal. below posted net 
tank truck price. Pearl Oil (The Standard Kero- 
sene) Tank car deliveries 3c below posted tank 
truck price. 


*Formerly Standard Aviation 73. 


Gasoline—Dealer T.W. Gase- 


TEXAS Fire-Chief Indian line 

co. (Regular) (3rd Grade) Taxes 
Dallas, Tex....... 7.6 6.5 5.5 
Ft. Worth, Tex... 7.5 6.5 5.5 
Wichita Falls, Tex. 8.5 7.5 §.5 
Amarillo, Tex.... 8.5 ee 5.5 
ye eee 8.5 7.5 5.5 
E] Paso, Tex..... ll 10.5 §.5 
San Angelo, Tex.. 8.5 7.5 5.5 
WOOK, BiB evccace 8.5* 7* §.$ 
Austin, Tex....... 8.5 7 §.5 
Houston, Tex..... 8.5 7.8 §.5 
San Antonio, Tex.. 8.5 7.5 §.5 
Port Arthur, Tex. 85 7.8 5.5 
*Less Ic temporary allowance to all dealers 


(Continued op uext page) 
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Tank Wagon Prices—Continued 


Red Crown 


Blue Crown (Thi 
Re: Seskor Belens 

rown,——_—"~ 

Cons. Red Blue 


Crown Crown Taxes T.W. 


T.W. 
Chicago, Ill......11. 
Decatur, Ill...... 11 
Joliet, Ill........ 1l 
Peoria, Ill....... ll 
Indianapolis, Ind.11 
Evansville, Ind...11. 


South Bend, Ind.12 
Detroit, Mich. ..11 
Grand Rapids, 

_ _ See: F 
Saginaw, Mich...11 
Green Bay, Wis..12. 
Milwaukee, Wis..12. 
La Crosse, Wis. .11 
Minneapolis - St. 

ee 
Duluth, Minn... 
Mankato, Minn.. 
Des Moines, Ia... 
Mason City, Ia... 
St. Louis, Mo.... 
Kansas City, Mo. 
St. Joseph, Mo... 
Fargo, N. D..... 
Huron, S. D..... 
Wichita, Kans... 
Omaha, Neb... . 


ee ed 


BwUWONOONROCNWO ORKNeR B&B BATOCAD 


ee 


ASOPINNwORNe BANCO CNoMOCwWAD 


(Rosales. a 


ee 
* SBOCCOCHRO 


10. 


— 


Cnrcoeonmooeoece 


—_— 


Aaarwae 


PNWOCNAWIRONOS CH: - 


Gaso- Kero- 


* ee 


Oleum V.M.&P. Stani- 
Spirits Naphtha 


4.5 10.6 
4.5 10.3 
4.5 10.6 
4.5 10.4 
§.$ 10.1 
§.§ 9.9 
§.S 10.5 
4.5 10 
4.5 9.9 
45 9.9 
5.5 10.9 
5.5 10.8 
5.5 10.6 
5.5 10.6 
5.5 10.9 
§.5 10.6 
4.5 *10.1 
4.5 *10.4 
4.5 10.1 
4.5 9.7 
4.5 9.9 
§.5 11.6 
§.§ ii 
4.5 9.0 
6.5 10.1 
*Taxes 


sol 


(Prices are base prices before discounts) 


Chicago...... 13.5 13.8 12.8 4.5 
Detroit...... 15.8 15 16.3 4.5 
ee aa 14.3 13.8 1.5 
St. Louis, Mo. 13.7 14.7 13.2 1.5 
Milwaukee... 14.4 15.4 14.9 5.5 
Minnep'ls.... 14.2 15.2 13.5 5.5 
Fuel Oils T.W. 
Chicago 

Standard Stanolex 

Heater Oil Furnace Oil 
I, 6 escsectces 9.3 8.8 
ae 8.3 7.8 
150 gals. & over...... 7.8 cai 
150-399 gals.......... aes 7.8 
400 gals. & over...... 7.3 

Stanolex Stanolex 

Fuel A Fuel 
Bade DUR, ccccccesces 6.5 6.0 
750 gals. & over...... $.75 5.25 
Stanolex Furnace Oil 

Other Points 100 gals. 

1-99 gals. & over 
Indianapolis.......... 9.0 8.0 
ee 8.7 Pe i 
Milwaukee........... 9.0 8.0 
Minneapolis.......... 9.1 8.1 
OO eee 8.4 7.4 
Kansas City.......... 8.1 Ce 


*Taxes: In gasoline tax column are included 
these city taxes—Kansas City, St. Joseph and 
St. Louis, lc. Iowa kerosine prices are ex 


tax. 


federal tax and state taxes. 
State sales, occupation, consumer and use taxes 
to be added when applicable. 





12 10 

12 9 

12 9 

12 9 

’ 12 9 
Columbus... .... 12 9 

Er 12 9. 

_ 12 2 

ansfield....... 12 9. 

ee 12 £ 

ctsmouth 2 2. 

_ aan 12 o, 

Youngstown..... 12 >. 

anesville....... 12 - 
RIL 18, 1945 


(Regular Grade) 


Con- **Re- 
sumer sel- 


T.W. lers {S.S. Taxes T.W. 
$s. 


wVuUnNnNounnnnnnnn 


VUUNANSMNANAMUAN 


state 


*Sohio X-70 Gasoline 


In naphtha tax column are included 1.5c 


Gaso- {tKero- 


line sine 


Onna annannunnn 


VUNNUNNNNANNNAH 


coceocowoceoocwowoweo 
WWW WWWWWWWwWWwWwWWww 





Aviation Gasoline—Statewide 
Consumer Gasoline 


Sohio Aviation Gasoline clear T.W. Taxes 
Spec. AN-F-22......... 14.5 5.5 
Esso Ethyl Aviation 73 Oct. 15.5 §.5 
Esso Ethyl Aviation 80 Oct. 16.5 $.$ 
Esso Ethyl Aviation 91 Oct. 17.5 $.5 
Esso Ethyl Aviation 100 Oct. 24.5 s.§ 


Naphtha—T.W. 


State- Lucas 
wide County 
GR. Beneath... ..cscce 13.5 13.5 

D.C. Naphtha....... 14.5 14.25 

V.M.&P. Naphtha.... 14.5 14.25 

WIL. 665:60-4.0.5 0:00 14.5 14.25 

Sohio Solvent......... 14.5 14.25 
Fuel Oils—T.W. No.1 No. 2 No.3 No. 4 
Ohio, Statewide....... $8.3 8.3 7.8 97.55 


*Renown (third-grade) prices are same as X-70 
unless otherwise noted. 

**Except authorized agents. 

tPrices at company-operated stations. 

ttStatewide prices are subject to exceptions 
other than those shown. 

Discounts: 


Esso aviation—on contract to hangar operators 
and resellers, 2c off consumer t.w. 

*For Cleveland area only. Full compartment 
hose dumps. 

Fuel oils—Statewide prices are for t.w. & drum 
deliveries of 50 gals. or more; prices for deliveries of 
less than 50 gals. are 0.5c higher. 


Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 to 
2499 gals., 0.75c; 2500 to 4999 gals., le; 5000 or 
more gals., 1.5c. Lucas County: Less than 50 gals., 
tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 
gals., lc; 500 gals. or over. 1.5c. 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC 
REFINING 


Commer- Gaso- Kero- 
cial Dealer line sine 
'.W. T.W. Taxes T.W. 
Philadelphia, Pa.. 10.2 10.7 5.5 12.25 
Pittsburgh. ...... 10.1 10.6 §.5 13.1 
Allentown........ 10.7 11.2 5.5 12.6 
_ Seer 10.1 10.6 §.5 12.1 
Scranton......... 10.7 11.2 §.§ 13.6 
Altoona.... ceeeee 10.7 3B. 5.5 12.6 
Emporium....... 10.1 10.6 §.5 12.1 
eae 10.7 1 ® 5.5 12.6 
Uniontown....... 10.1 10.6 §.5 12.1 
Harrisburg....... 10.7 13..2 §.5 13.6 
Williamsport. .... 10.7 11.2 §.5 12.6 
Dover, Del....... weRe 11.2 §.§ 13.6 
Wilmington, Del.. .... 10.7 5.5 12.1 
Boston, Mass..... cane 10.9 GM shee 
Springfield, Mass.. .... 11.8 ue ens 
orcester, Mass.. .... 11.5 Te cas 
Fall River, Mass.. .... ll a. éiee 
Hartford, Conn... .... 11.6 ae 
New Haven,Conn. .... ll Rue: wake 
Providence, R.I.. .... 1l i 
Atlantic City, N.J. .... 10.7 4.5 10 
Camden, N.J.... .... 10.7 4.5 10 
cere 10.7 4.5 10 
Annapolis, Md.... .... 11.05 5.5 10.8 
Baltimore, Md.... .... 10.45 5.5 9.8 
‘ town, Md.. .... 11.55 §.5 10.3 
Richmond, Va.... :::: 11:25 6.5 12.3 
Wilmington, N.C.. .... 11.15 7.5 11.6 
Brunswick, Ga... . 10.1 7.5 10.6 
Jacksonville, Fla. . 10.1 8.5 11.6 


Mineral Spirits V.M.&P. 
T.W.t T 


Philadelphia, Pa...... ll 12.5 
mceaster, Pa........ 12 13.5 
Pittsburgh, Pa........ 12.5 13.5 


Fuel Oils—T.W. 

2 3 5 6 

5.76 5.04 

ewe. Pa. ; base. - wees 
ilmington » 28.2 

Springfield, Mass. 10.2 

orcester, Mass, 10.2 ‘ 

Hartford, Conn. 10.5 9. 


{Does not include 1c Georgia kerosine tax. 

t+Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 

Discounts: 

Gasoline—to undivided dealers, 0.5¢ off dealer 
t.w. except Georgia & Florida dealer t.w. and un- 
divided dealer t.w. prices are same. 

Kerosine—Thru Penna. & Delaware, 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at one 
time. 


wcooovo 

noe w 
woveoo 
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Crown Gasoline (Regular) 





s.O Standard (Third Grade) 

re Gaso- Kero- 
KY. tNet line sine 
Crown Taxes T.W. 
Covington, Ky.... 9.5 6.5 9.3 
Lexington, Ky.... 10.5 6.5 9.3 
Louisville, Ky.... 10 6.5 8.8 
Paducah, Ky..... 10 6.5 8.8 

Jackson, Miss.... 10 7.8 *9 
Vicksburg, Miss... 9.5 7.8 *38.5 

Birmingham, Ala.. 10 *8.5 9 
— Ala... a 2s os an” 

on ‘ : 

A ey eee 11.1 7.5 *11.6 
Augusta, Ga...... 11.1 7.5 *11.1 
Macon, Ga....... aoe 7.8 *11.6 
Savannah, Ga.... 10.1 7.5 *10.6 
Jacksonville, Fla.. 10.1 8.5 9.6 
Miami, Fla....... 10.1 8.5 9.6 

Pensacola, Fla.... 9 *9.5 8 
Tampa, Fla...... 10.1 8.5 9.6 
axes: In tax column are included these city 


and county gasoline taxes: Mobile, 2c city; Birm- 
ingham, lc city, yr a le city and le 
county; Pensacola, lc city. eorgia and Mont- 
gomery, Ala. have lc kerosine tax, Mississippi 
0.5c, included in above prices. 

+Consumer t.w. prices are same as net dealer 
prices. 


Humble Motor Fuel 


(Regular Grade) | 
HUMBLE Thriftane (Third Grade) 
OIL Humble Thriftane Gaso- 
*Tank Re- *Tank Re- line 


Wagon tail Wagon tail Taxes 


Dallas, Tex.... 7.5 10.5 6.5 10.5 5.5 
Ft. Worth, Tex.. 6.5 9.5 6 7.5 5.5 
Houston, Tex... 8.5 12.5 7.5 10.5 5.5 
San Ant., Tex... 8.5 12.5 7.5 10.58 §&.5 


Consumer tank wagon prices are le per gal. above 
the dealer tank wagon prices at Dallas and Ft. 
Worth. 


Kerosine 
*Tank Wagon Retail 
Dalles, Tex... .ssece- 7 10 
Pe. Werths, Tek. ..020 7 ll 
Houston, Tex......... 8 ll 
San Antonio, Tex..... 7 10 


*To all classes of dealers & consumers. 


Canada 


PRICES OF IMPERIAL OIL, LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 


3-Star Imperial Gasoline 
IMPERIAL 
OIL 


(Regular Grade) 


Kero- 
tGasoline ‘*Gasoline sine 
T.W. Taxes T.W. 
Hamilton, Ont.... 16.5 ll 18 
Toronto, Ont..... 16.5 ll 18 
Brandon, Man.... 20.5 10 23 
Winni aa. we 10 22. 
Regina, Sask..... 17.5 10 20 
Saskatoon, Sask... 20.3 10 22.8 
Edmonton, Alta.. 18.4 10 20.9 
Calgary, Alta..... 15.5 10 18 
Vancouver, B.C.. 15 10 24 
Montreal, Que.... 16.5 11 17.5 
St. John, N. B.... 16 13 zs 19 
Halifax, N.S..... 16 13 19 


*Includes 3c Federal, and Provincial taxes. 

+To divided & undivided dealers. 

Absorption Gasoline—No. 26 R.V.P.—$2.28. 
Gasoline prices effective Oct. 7. 


Socony Mobilgas 
(Regular Gra 





SOCONY Com, Undiv. Gase- 
VACUUM Cons. Dir. line 
T.W. T.W. Taxes 

New York Cit 
Manhattan & Bronx. 10.1 10.6 *5.5 
Kings & Queens.... 10.1 10.6 5.5 
OE ee 9.7 10.2 *5.5 
"= | Aeaeeeee 9.9 10.4 5.5 
Binghamton, N. Y 11 11.5 5.5 
> .6 10.1 5.5 
Jamestown, N. Y..... 9.8 10.3 s.5 
Mt. Vernon, N. Y..... 10.1 10.6 §.5 
Plattsburg, N. Y...... 11 11.5 5.5 
Rochester, N. Y...... 10.8 11.3 §.5 
era eB. fs 
port, Conn : ; 
Deabery, Conn 10.5 il 4.5 
Hartford, Conn 10.6 an.8 4.5 
New Haven, Conn.... 10 10.5 4.5 
I Rs canons 10.7 11.2 5.5 
Portland, Me......... 10.3 10.8 5.5 
Boston, Mass........ 9.9 10.4 4.5 
Concord, N. H...... Be 11.9 5.5 
SN SS 12 12.5 5.5 
Manchester, N. H..... 11.3 11.8 5.8 
Providence, R. I...... 10.5 4.5 
Burlington, Vt........ 10.9 11.4 5.5 
Rutland, Vt.......... ll 11.5 5.5 


(Continued on next page) 
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Seaboard 





Atlantic Coast 


(Prices 


refineries & their tanker termi- 


are of refiners, FOB their 


Pacific Export In Ship's Bunkers, or deep tank lots: 




















Pri . . ‘ 
Export mals, & of tanker terminal operators FOB their ei mebrerien April 16 April 9 
Coastwise terminals)—Prices in Effect April 16. Diesel Fuel, Pac. Spee. Ee Pee $1.45 $1.45 
Prizes Grade C fuel, Pac. Spec. 400.............. $1.10 $1.10 
MOTOR GASOLINE FUEL OILS 
KEROSINE 
72 Oct. 70-74 oct and /or 
District (ASTM (ASTM) NO. 1 FUEL No. 2 No. 3 No. 5 No. 6 
eee Not made 9.075 eT 6.7 6.7 $1.85-$1.95(a 1.77 
N. Y. Harb., barges as 8.5 = 8.975 7 6.6 6.6 (2) saue ~~ 5a 
STP 9.175 75 6.8 6.8 (2) amas $1.97 (1) 
Philadelphia....... 9.075 7.2 6.7 6.7 $1.98 $1.77 
Baltimore......... ; 8.825 7.5 6.7 6.7 $1.85 (1) $1.77 
eee zs 8.575 7.4 6.7 6.7 (1) $1.85 (1) $1.77 
Wilmington, N. C.. 8.175 6.75 6.4 see REE Pid 
Charleston......... Ss 8.175 6.9 6.4 (2) cae $1.80 (1) $1.72 (2) 
Savannah......... z 7.845 6.55 5.75 (1) cial cig $1.72 (1) 
soemnqeeie Ptaeees : 7 oa . = §.75 aoe $1.72 
2 aaa 7 5 a) 5.75 (1) oees 
EE eendrnncns 2 7.845 6.55 575 a sis 
Penencdla......... 6.875 (1) 4.8 (1) ae ar ee = 
oe . 6.62 = 6.745 4.75 (2) eae vile cae ne 
New Orleans....... 6 125 (1) 4.125-4. 25 (2) 3.75 (2) ry $1.05-1.25(1*) $0.97 
er 9.375 7.3 6.8 6.8 (2) ates $1.77 
Boston............ : 9.275 7.2 6.7 6.7 (2) $1.95 (2) $1.77 
Providence. ....... 9.275 ie 6.7 6.7 (2) $1.90 (1) $1.77 
(a) Price is for straight-run low pour, test No. 5 ($1.95) 
Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
‘ . (Ex Lighterage) (Ex Lighterage) hore Plants 28-34 Gravity 
Tank Wagon Prices (Continued) | New Haven........ $1.77 ida ea aka 
N. Y. Harbor...... $1.7 2.78 6.7 6.8 (2) 
ane Ae Rake aaks $1.97 (1) $2 94 (1) 6.8 (1) 7 (1) 
. sos ’ uiladelphia....... 2.7 re eee 
a V al nero ee $1.77 2.78 6.7 (1) 6.7 (1) 
Buffalo, N. Y......... 12.4 13.6 | co EES $1.77 2.7 6.7 (1) 6.7 (1) 
. - Charleston......... $1.72 (2) 2.65 (2) 6.4 (1) 6.4 (1) 
New York City....... 11 “ 12 Savannah......... $1.72 (1) 2.52 (1) pe > 
Rochester, N 13 14.4 ’ 
S —— - Jacksonville....... $1.72 (2) 2.41 (2) <a ch 
ieten t ete 12 i3° temoe.. ee $1.62 2.41 (2) aos aN 
6. : > dole 16.3 +17.3 ew Orleans....... $0.97 $1.65 (1) 4 (1) 2e08 
erg omy agen or 417.3 SLs 466% 00.010 « $1.77 esee 6.8 (1) 6.9 (1) 
Providence, R. I.. 13 14 Boston............ $1.77 2.78 (2) 6.7 (2) 6.8 (2) 
pe, WK. DL... Providence. ....... $1.77 2.78 (2 6.7 (1) 6.8 (1) 
il- Mobil- . . 
Kero- yy out _ Bunker “‘C" when from Navy storage at New York and Norfolk to out-going vessels ships .05¢ 
. : ; discount. (Subject to cancellation.) 
sine Diesel Fuel 
Yard T.W. T.C. T.W. Yard T.W. *—$1.05 semi-refined; 1.25—100% distillate. 
New York: Gulf C 
Manhat'n & a U oast 
peees.., 15 10.8 93 7.1 9 Prices in Effect April 16 
aes. 7.5 10.3 a as 2. 8 New Orleans & Lower Texas Gulf Coast CARGOES 
Richmond 7.5 10.3 A - ye 9.0 Mississippi to Baton Rouge South of New Orleans Domestic & 
Albany... 7.5 98 68 93 7 9 MOTOR GASOLINE Tank Cars Barges Tank Cars Barges Export 
Binghamton 8.9 11.2 ... 10.7 8.4 10.2 From all Gulf 
. 10.4 7.5 9.8 7.7 9.5 orts 
Sons 82 10:5... 10:1 7.8 9:3 | Leaded (oct. by ASTM) “ . : : . 
Mt. Vernon 7,6 10.3 ... 9.4 7.2 9 eee .75 ? 6.5 > 6.75 6.75 6.75 
Plattsburg. 8.1 10.4 ... 9.9 7.6 9.4 70-74 Oct... veers, 6 -6.125 5.625 5.625-6.375(a) 5.625 5.625 
~ OF | OTS 8 79 «(9.7 63-65 Oct........0.005 ; ia phine ae te 
Syencuse. 8.5 10.8 7.8 10:1 7.8 9.6] Unleaded 70 oct. 5.625 
Penn eae ore 
: ere 5.25 
Bridgeport. 7.8 10.3 ~ 7.3 9.0 re mea 5 
Danbury... 8.2 10.8 ‘gg 3:8 8-3 | KEROSINE & LIGHT FUEL 
Hartford... 8.0 10.5 25 7.4 92 “ 7 ba . 7 . ° 
New Haven 7.5 10.3 9.3 7.1 9.0 41-43 w.w. kero....... 4.125- 4.25 4.125 4.125- 4.25 4.125 4.125 
E 42-44 w.w. kero....... iar viate 4.125 4.125 4.125 
Maine: Sf ia Sn —T No. 2 fuel oil......... 3.75 3.75 3.75 - 4 3.75 3.75 
Bangor.... 7.9 10.3 7. : . SE x 
Portland... 7.5 10.2 6.8 9.3 9 DIESEL & GAS OILS 
(In diesel index No.) 
Mass.: Below 43 di.......... bine ai 
Boston.... 7.8 10.6 6.7 9.2 7.1 9 rere esis es 4 
N. H:: ts Be Dana ieee. tine 4 - 4 4 = aa 4 = 
ene o oo! ee 4.125 “ 4.125 125 4.12 
Concord... 8.4 10.7 8.2 30 58 and above......... 4.25 apes 4.25 ies 4.25 
Lancaster... 9.5 11.8 9.2 Il : ia 
Manchester. 8.5 11.1 73 3. (a) 5.625c for Dist. 1 and 6.125-6.375c for other districts. 
R. L: NOTE: Above products in Truck Transports of 2,400 gal. and over K%c above Tank Car Prices. 
Providence. 7.8 10.1 6.7 9.2 7.1 9.0 Heavy Fuels & In Ship’s 
Vermont: gg (at Bunkers } Wax 
“someone 47.5 9.8 7.5 9.2] all Gu Ports) (Ex 
eo ee YH ‘ oe 10 7.7 85 Heavy Diesels In Cargoes  Lighterage) F (Melting poihts = AM . higher fon Se? 
vo. 8. ; te : | Pric FOB refi — ‘ 
*Does -_ ag: vy ec yg sales tax applicable aioe 3 — — freight rs a not include bag 
wad pl ey woe Sa 28 & above API : Prices in Effect April 16 
Discounts: Diesel—On t.w. deliveries, 0.5c for Grav......... es $1 65 New Orleans WN. Y. nN. %. 
at least 400 gals.; lc for full tank truck. Bunker C Oil... $0.97 $0.97 Crude Scale Export Domestic Export 
124-6 Yellow 4.25 (1) nen 4.25 (1) 
122-4 White ‘mee 4.25 (2) 4.25 (2 
124-6 White 4.25 (1) 4.25 4.25 
. . Fully Refined: 
Mid-Continent Lubes 123-5... 445. 5.2 (1) .2 (2) $.2 a) 
y aes SS Serer 5.2 (1) .2 (2) 2 (1) 
EXPORT PRICES 28 
oe TAS. i :. 128-80... .... 5.6(1) 5.6 5.6 (1 
Prices Effective April 16 (At Galt; in packages, FAS.; in bulk, FOB termi * Reates 5.85 (1) 5.85(2) 5.85 (1) 
Mexican Gulf Ports = . ’ bi ee 6.15 (1) 6.15 6.15 (1) 
U. S. Dollars per Bbl. Prices in Effect April 16 >, Se 6.4 (1) 6.4 (1) 6.4 (1) 
Bunker C Diesel : Steel Drums Bulk N hth 
WIE i occ ccc ct ces $0.97 $1.65 Bright Stock ap a 
re 0.97 — D color, Vis at 210° Prices in Effect April 16 
As : y pri 
~, 97 > 9 - 
Coatzacoalcos........ 0 1.6 200 vis........ iis core V.M.&P. ae 
Pacific Coast oe mag 4 p. 32.65 (1&a 24.8 (1) Naphtha Spirits 
Guaymas............ $1.50 3.22 fhe gh rt aie Pe New York Harbor 11 (.) lu 
- - 100 vis., 10-25 p.p. . , 
ee ee 1.50 3.22 N al—_N ' Philadelphia...... 11 (2) 10 
eS ne 1.50 2.89 Neutral—No, 3 color Baltimore........ 10.5 (2) 9.5 
NN no siosc.ndic.e-0 1.50 2. 89 200 vis., 0-10 p.p. oe | Se 11.5 (2) 10.5 
Salina Cruz.......... 1.50 2.89 A) FAS at New Orleans. Providence....... 11.5 (1) 10.5 (2 
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CLASSIFIED 











For Sale 


»R SALE: One Mack Tractor truck; Cummins 
Diesel engine; air brakes; 11:00 x 24 tires; good 
dition. Unit ready for service. Lancaster 
Motor Truck Service, 459 Juliette Ave., Lan- 


ster, Pa. 


FOR SALE: 8720 gallon Transport, 7 com- 
partment tank, 1941 GMC, 278 motor, 1000x20 
ires on drivers and trailer. Complete new motor. 
‘llis Narmour, Box 589, Deming, N. M. Phone: 
Deming 94. 


For Sale 





FOR SALE 


1 Star Drilling Machine Model 30ST— 
newly overhauled—ready to go. Cheap 
for cash. Now in Wyoming. 

Riverton Oil Company 

1515 Foshay Tower, 

Minneapolis 2, Minn. 


Situations Open 


MAJOR OIL COMPANY desires experienced 
high caliber man to work with jobbing trade 
in the state of Iowa. Box No. 575. 


GREASEMAKER: Established company requires 
experienced man to develop highest quality lu- 
betoating greases. Communications confidential. 
Give information as to educational training and 
agg experience. Excellent opportunity. Box 
No. 57 











TANK CARS 
100—8000 Gal. Class 2 
25—8000 Gal. Class 3 
30—8000 & 10,000 Car Tank Shells 


R. C. STANHOPE, INC. 
60 East 42nd St., New York 17, N. Y. 


STEEL TANKS 


1—27,000 gallon 
2—22,000 gallon 
1—18,000 gallon 
1— 16,000 gallon 
1—14,000 gallon 
2—13,000 gallon 
Empire Equipment Corporation 
608 Empire Bldg., Cleveland 14, Ohio 
Phone: Main 7667 


CALIFORNIA 


Independent Refiner wants experienced 
Superintendent for grease manufactur- 
ing and oil compounding. Permanent po- 
sition. Give full details, age, experience, 
education, etc. 

Box No. 574 


National Petroleum News 














FORSALE 
STORAGE TANKS 
Steel storage tanks ranging from 5,000 
gallon to 30,000 Barrel capacity. 
One (1) 200,000 cu. ft. Gas-relief 
Holder. 

WE WELCOME ALL INQUIRIES 
Empire Tank & Salvage Co. 
1451 Broadway New York 18, N. Y. 
Phone: Lackawanna 4-5760 


Wanted to Buy 





WILL BUY DISTRIBUTORSHIP 


Will purchase distributorship for gaso- 
line and oil products in Western Penn- 
sylvania or Western New York. Will be 
especially interested in Northwestern 
Pennsylvania or Southwestern New York. 


Box No. 563 


WANTED SALES MANAGER 


For large independent distributor in 
metropolitan New Jersey territory. Must 
be aggressive with experienced back- 
ground preferably in the East. Good 
salary for right party. Applicants state 
full details together with age. Reply— 


Box No. 565 

















FOR SALE 


1942-614 model Diamond T tractor with 
1940 Mosier trailer with double bulk 
head compartments of 515, 975, 1075 
and 1435 gal. capacity, with 2 inch 
lines. New 2” Roper pump from power 
take off. Tractor has five speed trans- 
mission; 2 speed 20,000 pound rear 
axle; 9” - 10” rims; 4’’ motor air brakes. 
Tractor and trailer equipped with 1000- 
20 tires. Outfit in good shape and oper- 
ating daily. 
Home Oil Company 
Selden, Kansas 





WANTED TO BUY 


Tank semi-trailer about 3000 capacity. 
If equipped with meter, three compart- 
ments sufficient. Give full information 
regarding age, make, general condition 
and tires. Must have carrying capacity 
for about 60 gallons of motor oil. 


COX DISTRIBUTING COMPANY 
Easton, Maryland 








Professional Service 

















FOR SALE 


One Tank Train of 7,000-gallon Ca- 


pacity. 


Consists of a 1939, five-ton Federal 
Tractor, 1941 2-compartment Fruehauf 
Semi, and 1938 3-compartment Frue- 
hauf four-wheeler, all in good condi- 
tion, equipped with 10:00 x 20 tires 
and air brakes, Tractor has complete 


brand new engine. 


One 1936, 3-compartment, Fruehauf 
Tandem Semi of 4,500-gallon capacity, 
excellent condition. 


me 1940, GMC, CC 303 and 1936 three- 
compartment Fruehauf, 3,000-gallon 
tank. All in excellent condition and 
equipped with Westinghouse’ Air 
Brakes, 100-gallon Saddle “Tanks, 
10:00 x 20 and 9:00 x 20 tires. 


One 1940, three-compartment, Kingham 
four-wheeler equipped with 3200-gal. 


tank, good condition. 


SCIENTIFIC BRAKE SERVICE 
4 West Genesee Ave., Saginaw, Mich. 





ANTI-KNOCK VALUES 
DETERMINATORS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
NEWARK, N. J. 
Telephone Bigelow 3-4020 








Business Opportunity 











OPPORTUNITY FOR OIL 
COMPANY 


interested in marketing petroleum 
and its products in Egypt and 
Palestine. 

Facilities include one bulk plant 
containing one tank of 1,120,000 
gals. capacity, one tank of 350,000 
gals. capacity and one tank of 35,- 
000 gals. capacity with ample room 
for expansion. Also two 6” lines 
leading to dock for loading and un- 
loading tankers and barges; rail- 
road siding for loading and unload- 
ing tankcars. 

Will consider agency for above 
mentioned territory to market sup- 
plier’s brand or will purchase ma- 
terial and pay cash—price to be 
agreed upon. If above not possible, 
will lease premises to company de- 
siring own marketing setup. If 
none of the above can be nego- 
tiated, then would be willing to sell 
premises. Box No. 569 





WANTED LUBRICATION ENGINEER 


Major oil company in middle west has 
opportunity for lubrication engineer with 
sales and technical experience. Give 
qualifications and experience. Replies 
strictly confidential. Our organization is 
amar with this advertisement. Ad- 
ress— 


Box No. 577 








TANK CAR SALESMAN 


Excellent opportunity with a major com- 
pany for experienced Tank Car Salesman. 
Reply stating experience, age, education, 


and salary expected. Reply to— 


Box No. 554 








MEN FOR FOREIGN EMPLOYMENT 
In Saudi Arabia 


Refinery operators; petroleum, electrical 
and mechanical engineers; radio oper- 
ators and technicians; air-conditioning 
and refrigeration mechanics; stabilizer 
operators; welders (pressure-vessel-pipe- 
line); stenographers; typists. 


Employment offers opportunities for post- 
war security and advancement. Liberal 
benefit plans; vacations in United States; 
free hospital and medical care, 


If genuinely interested in foreign career, 
send full information on _ experience, 
transcript of college record (Professional 
applicants only), references, draft and 
availability status to our Employee Re- 
lations Department, 


ARABIAN AMERICAN OIL COMPANY 
200 Bush Street 
San Francisco 4, California 

















ABOUT OIL PEOPLE 


Two oil men from Ohio recently re- 
ceived promotions to the rank of Captain 
in the Quartermaster Corps of the Army. 
They are Charles A. Beard, Jr., formerly 
division manager for Canfield Oil Co. 
Cleveland, with offices in Mansfield, and 
Clarence D. Carver, former Standard 
Oil of Ohio employe. 

Capt. Beard is on duty with the Con- 
tainers and Equipment Section of the 
Fuels & Lubricants Division of the 
Office of The Quartermaster General. 

Capt. Carver is on duty with the 
Funds Section of the Requirements 
Branch, Fuels & Lubricants Division of 
the Office of the QMC. 

oO °° ° 

Col. Russell M. Riggins, former treas 
urer of Phillips Petroleum Co. who last 
fall was returned to inactive duty by the 
Army, has been awarded the Legion of 
Merit for displaying exceptional leader- 

ship in the develop- 
ment of work meas- 
urement 
for Army depot op- 
© eration, according to 
+a War Department 
* announcement. Col 
& Riggins introduced 
= new methods for us 


standards 


ing man-hour values 
as a basis for deter- 
mining accomplish- 
This system 
later was made 
standard procedure 
for depots of all 
technical services of the Army Service 
Forces. 


ments. 


Col. Riggins 


° ° % 


The new mayor of Mason City, Ia., is 
Howard E. Bruce, who took office on 
April 2. He is former manager of the 
North Iowa division of Standard of In- 
diana, having retired from that position 
only a few weeks ago. He ran for mayor 
of Mason City on the Citizens ticket and 
won by large majority. 

ce) Q ° 

H. W. Fisher has been elected a di- 
rector of the Standard Oil Co. of New 
Jersey. He was formerly manager of 
the Chemical Products Division. 

Mr. Fisher joined Standard after his 
graduation from M. I. T. in 1927 as a 
chemical engineer. His first work was 
with the Standard Oil Co. of Louisiana 
in Baton Rouge on high pressure hydro- 
genation of oil and coal. In 1986, Mr. 
Fisher became manager of the newly 
organized chemical products depart- 
ment. 

oO ° ° 

W. A. Parker is back on the job as 
secretary of the North Carolina Oil Job 
bers Assn., after an absence of several 
months because of illness. 


co oO Q 


C. A. Newland has been made assis- 
tant division manager of the North Caro 
lina division of the Standard Oil Co. 


$8 


(N.J.) J. L. Wright, recently promoted 
to division manager, was formerly assis- 
tant division manager. 

Mr. Newland joined the company in 
1920 as a shipping clerk in Wheeling. 
After holding several sales positions, he 
become district manager in Wheeling in 
1929. In 1936 he was named opera- 
tions manager of West Virginia, and in 
1937 became assistant division mana- 
ger. 


Mr. Byers Mr. Wright 

C. M. Byers, manager of the North 
Carolina division for Standard Oil Co. 
has been promoted to manager of farm 
sales in seven southern states, and J. 
L, Wright, assistant 


division manager, 


has been advanced to manager, R. N. 


Keppel, regional manager, southern di- 
visions, has announced. 

Mr. Byers leaves North Carclina af- 
ter nearly 43 years of service with the 
Standard Oil Co. in that state. 

Mr. Wright’s career spans more than 
30 years. He started with an office 
job in Wilmington in 1914, advancing 
to managership of the district through 
the positions of assistant cashier, chief 
clerk and general salesman. In 1938 
he was promoted to manager, 
and made assistant manager 
in 1941. 


sales 
division 


e ° o 


Executives and division managers of 
Fleet Wing Corp. recently held a con- 
ference in Cleveland for inaugurating 
the company’s spring and summer ad- 
vertising and sales promotion 
paign. 

Those 
cluded: 

C. D. Ferguson, Cleveland, I. A. Math- 
ias, Northern Ohio; M. Richart, Indiana; 
Richard Knott, Western Ohio; Fred 
Castle, Northeastern Ohio; F. M. Donel- 
son, Western Penn. and West Virginia; 
L. L. Loufman, Cleveland; W. J. Louf- 
man, Cleveland, vice-president; E. W. 
Miller, Cleveland; Arthur D’Clute, 
Cleveland; Gordon Monroe, Michigan; 
George Pugh, Cleveland; M. K. Harper, 
Southern Ohio; A. F. Menke, Detroit; 
Fred L. Barnhart, Eastern Pennsylvania. 
Mr. Knott, Mr. D’Clute and Mr. Barn- 
hart are new members of the Fleet- 
Wing sales organizatien 


cam- 


attending the conference in- 


J. H. Parker, past president of the 
North Carolina Oil Jobbers Assn., of 
New Bem, N. C., recently fell and re- 
ceived three broken bones in his foot 
and ankle. Mr. Parker is doing nicely, 
but will be confined for some time, and 
would appreciate hearing from his 


friends. 
° ° ° 


Spencer W. Robinson who recently re- 
signed as director of public relations for 
PAW, has joined the staff of Davis-Dyke 
& Co., Houston, Tex., advertising 
agency. Mr. Robinson was formerly 
vice president and editorial director of 
Gulf Publishing Co. 


° ° ° 


W. T. Reed, of the Hope Natural Ga 
Co., Bridgeport, W. Va., is a visitor ii 
Los Angeles. 


o 


J. H. Farry, assistant to Tide Water 
Associated Oil Co.’s fuel oil sales mar 
ager, last week was elected president « 
the Export Managers’ Assn., of San 
Francisco.’ Another Tide Water em 
ploye, C. T. Jones, special representativ: 
in the export department, was named 
vice-president of the association. 


o o ° 


Dr. Ralph C. Swann has been ap- 
pointed director of reasearch of Ameri- 
can Mineral Spirits Co., Vice President 
A. W. Vallentyne announces. 

Dr. Swann, who will be located at 
the company’s main 
office in Chicago, 
has had a_ wide 
practical experience 
in research through 
his past association 
with several large 
companies in_ the 
petroleum industry. 

He received his 
“doctor's » degree » in 
organic chemistry 
from Massachusetts 
Institute of Technol- 
ogy. 


Dr. Swann 
© °° 8 


At a recent meeting in Cleveland, 86 
representatives of industry in Norther 
Ohio, made plans for organizing the 
Cleveland-Youngstown Chapter of the 
recently-established American Society 
of Lubrication Engineers. 

A charter petition has been filed with 
the Society’s national headquarters ‘n 
Chicago on behalf of the Cleveland 
Youngstown Chapter. Other chapter 
have been organized in Chicago anc 
Pittsburgh. 

Officers elected were: Chairman, ‘ 
A. Bierlein, Cleveland Diesel Division + 
General Motors; Vice Chairman, R. 
Hagan, Republic Steel Corp., Youn 
town; Secretary-Treasurer, L. W. Fite! 
The Dingle-Clark Co., Cleveland. 
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While planning for postwar 

we continue 

to back our Armed Forces 

with 100% production on parts for: 


ANTI-AIRCRAFT GUNS 

GUN MOUNTS 

LAND TANKS 

“WATER BUFFALO" TANKS 

RADAR EQUIPMENT NOTE: Additional equipment agents and job- 
PT BOATS bers will be needed to sell our complete line 
P-38 STARTERS, ETC. . after the war. Correspondence is invited. 


Model G-145 Model G-26A Model P-5G ~ Medel 1-305 


NATIONAL PUMPS CORPORATION General Offices: CINCINNATI 23, OHIO, Factory: DAYTON 1, OHIO 


Pacific Coast Division: 79 NEW MONTGOMERY ST., SAN FRANCISCO, CALIF. 














TRUCK TANKS of any capacity or spec- 


ification available for prompt delivery — 
TRUCK TA N x . no governmental release required. 


engi - 









TRAILER TRANSPORTS also are avail- 


SEMI-TRAILERS [ureteric ee 


TANDEM-AXLE SEMI’S, 4-WHEELERS, 
TRAINS—we can deliver any bulk hauling 
unit on ODT release. 


TANDEM SEMIS 
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: 19 “ 
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GASOLINE 
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Truck-mounted REFUELERS available with~ 


| en DMEM erOrtens suill require ODT clearance 





i ; BOEING A 
ike LANE COMPANY 





Standard Steel Works 


NORTH KANSAS CITY, MO., U.S.A. 


